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Two of the 
“Best Sellers” 


In selling Alvin Silver, the Long-Life 
Plate, you can be sure of the extreme 
satisfaction of knowing that you are sell- 
ing your customers a true and tried 
silverware, for Alvin has proven its su- 
periority under test. 

Read the Torrey test. A test made 
by H. G. Torrey, for 37 years Chief 
Assayer of the United States Govern- 
ment Assay Office, proved that of four- 
teen leading makes of silver plated tea- 
spoons, Alvin has the highest content of 
pure silver. 


ALVIN 


LL. vV_ Ee La 


Oh pm [ike Plate 


Alvin Long-Life Plate is made by men 
who are accustomed to working on 
sterling. That is why Alvin Long-Life 
Plate looks like sterling and feels like 
sterling. 

Keep your stock of Alvin Long-Life 
Plate complete and never lose an oppor- 
tunity to display it. 


ALVIN SILVER CO. 


Be well stocked with these two pat- Sag Harbor, a. es 
terns, the George Washington and Nasir Maid 
the “Molly Stark.” Their simple and 
beautiful Colonial design makes them 
ever popular and they are two of the 


“best sellers.” ALVIN PATENT 
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The Renaissance and Its Goldsmiths 














HE mass of literature that has been 

penned on the Renaissance is probably 
greater than that on any subject; assuredly 
more has been printed on the Renaissance 
from its art point of yiew than on any 
other art subject. The art of the Renais- 
sance goldsmiths has received its share of 
space in the discussion. But with pages 
given up to the undoubtedly great genius 
of Cellini, comments on the fact that such 
artists as Verrochio, Ghiberti, Pollajuolo, 
his scholar, and a few others left precious 
metal working for the palette, mallet and 
chisel or architecture and achieved fame in 
those other fields of art, the subject dies 
out with some mention of the altarpieces, 
etc, to which these applied their genius. 

Many of the younger readers of THE 
JEWELLERS’ CIRCULAR might be left with the 
idea that the Renaissance consisted of a 
period of great artists some of whom first 
worked at the goldsmiths’ bench. And that 
this is all that has to be said of the period 
from the goldsmiths’ point of view. This 
method of describing the precious metal 
workers’ viewpoint has been so common 
that the young reader of Renaissance facts 
would be justified in supposing that there 
were many great artist geniuses and a few 
clever goldsmiths in that renowned period. 
Now as to the full facts. The Renaissance 
teemed with great goldsmiths of incontest- 
able talent, but the history of their fine 
work is lost to us in the telling of the work 
of the painters, sculptors, writers, and other 
talented workers in the art world. Another 
fact is dimmed in the telling of the history 
of this great art epoch. While so much is 
due to the marvellous talents of the great 
Revival period, the reason for the prolifica- 
tion of their grand work found its source 
in the fact that there were an unexampled 
number of wealthy and powerful art patrons 
who did not patronize by purchase only, but 
urged the rising generation to greater art 
effort. 

These patrons, in a sense, created the 
genius with their stimulus. And the love 
of art display of such powerful patrons was 
not limited to their picture and statuary 
galleries or the style of architecture which 
housed the works of art. They demanded 
and vied with one another in obtaining 
the finest art effect in their wardrobes, their 
armor, their personal adornments. 

The period teemed with goldsmiths of 
talent, and the few names eternally men- 
tioned in tedious repetition were, probably, 
not the greatest in talent among gold- 
smiths, but owe their prominence in gold- 
smiths’ literature to the fact that they made 


their world-reuown in another sphere of 
art. Let us extend the readers’ vision a 
little with at least mention of some others 
as well as the artists who forsook the 
bench for the easel, etc. There were the 
following names which have come down to 
us: 

In Italy we have: Francesco Francia 
(family name Raibolini) of Bologna, a 
great goldsmith, modeller, bronze portrait 
medallion founder and die-sinker, noted for 
his fine enamel work, medals and cameos, 
engraving, etc. He was master of the mint 
to Bentivoglio and to Julius II. at Bologne. 
He became a noted painter. Sandro Botti- 
celli (1447-1515), real name Alessandro 
Filipipi, was goldsmith and received the 
name Botticelli from his goldsmithing first 
master. He was a clever engraver of 
plates and became a noted painter. Tom- 
maso Ghirlandaio (1449-1494), real name 
Domenico di Tommaso Curradi di Doffo 
Bigardi. He was a Florentine goldsmith 
and gained his title from his work on 
golden garlands for the hair. Later be- 
came a “landmark in the history of Floren- 
tine art, as mosaist as well as_ painter. 
Andrea del Verrochio (1432-1488), whose 
talent as painter and sculptor is evidenced 
in extant pieces (such as the Coleoni statue 
at Venice) was the master of Leonardo da 
Vinci. His early profession of goldsmith 
brought him fame and he was commissioned 
by Pope Sixtus IV. to restore images of the 
apostles in the pontifical chapel. He has 
been named among the goldsmiths employed 
cn the silver altar of St. John and executed 
work in mosaics. Ambrogio Foppa_ of 
Milan (called Caradosso), spoken of by 
Vasari, was an expert in every kind of 
goldsmithing. Cellini calls him the most 
expert enameller on relief; his medal cutting 
was famous. Maso Finiguerra, who 
flourished about the middle of the XV. 
century, was a clever goldsmith and niello 
worker and is claimed to have been the in- 
ventor of engraving on copper. Michael 
Angelo di Viviano, Cellini’s first goldsmith 
master, is praised by Vasari for his admir- 
able chasing and embossing. He did great 
work on Guliano de Medici’s armor, and 
his enamels, niello and jewelry of every 
kind were famous. 

Of Benvenuto Cellini we need say nothing 
here—his history is too familiar to need 
repetition here. Valerio Vicentino, the 
XVI. century Italian goldsmith, was noted 
for his talent as lapidary. His work on 
rock-crystal vases cut and engraved for 
Pope Clement VII. has been cited. The 
brothers Giovanni, Piero, and Romolo 


Tavolaccino are mentioned in Cellini’s auto- 
biography preface as his rivals in mount- 
ing precious stones in rings, pendants, etc. 
They had a grand reputation for work in 
chasing and bas-reliefs. Pilote, mentioned 
by Vasari as a friend of Michael Angelo, 
was a Florentine goldsmith of the XVI. 
century of great renown in his day. Other 
Italian goldsmiths of high repute in the 
Renaissance period were: Giovanni da 
Ferenzuola; Luca Agnolo; Piero di Mino; 
Lautizio of Perugia; Vincenzo Dati; Giro- 
lamo del Prato. Goldsmiths of the period 
noted for their fine damascene work in 
Italy were: Paolo Azzimino (damascening 
was known as lavoro all’Azzimina), Paolo 
Rizzio, of Venice; the Milanese Giovanni 
Pietro Figino, Bartolommeo Piatti, Martino 
Ghinello, Francesco Pellizone. Working 
for the Farnese family on damascening 
were the goldsmiths: Filippo Negroni, An- 
tonio: Biancardi, Bernardo de Civo, Antonio, 
Frederico, and Luccio Piccinini. Gold- 
smith Romero worked on damascening for 
Alphonse d’Este. Also belonging to the 
XVI. century whose names have come down 
to us through their skill and talent are: 
Antonio de Faenza, Ulivieri della Chiostra, 
Domenico of Florence, Firenztiola (noted 
for rich table services). Also Lusagnolo, 
whose talents were mentioned by both 
Vasari and Cellini; Pazolo Arsagno, Bene- 
detto Pocelli, Sesarino Rosetti, Benedetto 
Rovezzano, Francesco Rustici, Francesco 
Salimbene, one of Cellini’s masters; Antonio 
Salvi, praised by Vasari for his enamels; 
Carlo Sovice, Vanuola de Scesi, a great 
master, etc. 

In France we find historically recorded 
much goldsmithing talent. Francois Des- 
jardins was. goldsmith to Charles IX., 
Delahaie to Henri IV. Jean Davet, dama- 
scening; Renaut Damet, goldsmith-enam- 
eller; Antoine Agar; Jean Benigne (Paris- 
ian); Louis Benoist (Parisian); Vincent 
du Bourchaz; Francois Briot (grand ex- 
amples in pewter); Théodor de Bry, of 
Liege; Albin de Carnoy (goldsmith to the 
King); Guillaume Castillon; Colambert, of 


Lyons; Louis Deuzan; Jehan Doublet; 
Henri Ducroux; Pierre Hautement; 
Mathurin Lussault, under patronage of 


Catherine de Medici; Nicolas Maiel, Paulin 
Méreux; Benedict Ramel; Jean Regnard; 


Renaut Damet; Charles Roullet; Jehan 
Siguerre; Pierre Woeriot, etc. 
Germany sent numerous’ goldsmith 


students to Italy to learn the wonderful new 
art phases. Names of goldsmiths of the 
XVI. century that have come down to us 
celebrated are, among numerous others: 
Melchior Bayer, Johan Gladehals. Peter 
Vischer, Hans Krug (or Kruger) and his 
son Ludwig were of Nuremberg, as was 
also Albrecht Diirer’s father, a goldsmith 
from Hungary; to this city also belonged 
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In replenishing your stock for 
Spring business do not overlook 
the line of LARTER SLEEVE 
BUTTONS. 


Made in an endless variety of 
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servedly popular LARTER 
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regular loose link. 
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Hans Maslizer and Jonas 
Silber, also the Jamnitzer family with 
Albrecht, | Christopher and the great 
Wentzel, Rosner, Kellerthaler, etc. In 
Augsburg we find Daniel Mignot, Hans 

‘ili Cc. 
ee the enormous mineral wealth of 
the Americas was made apparent by the 
great hoards of gold and silver brought 
back by. the conquistadores, and the precious 
metals found clever goldsmiths to lend them 
beautiful form in reliquaries, of which their 
custodias form such a prominent position. 
The names of Bécerril, Carrion and Marino 
are noted for this latter kind of work. The 
family d’Arfe, from Germany was highly 
celebrated, but most of the memory of the 
goldsmithing genius of the Spanish Renais- 
sance is lost, some of their fine works 
alone remaining to remind us of their 
otherwise forgotten lives. Riaio uncovered 
some of them from manuscripts with de- 
A few are: Joan Masanell, Rafael 
Valder, Benedicte 


Jacob Hofmann, 


signs. 
Ximenis, Antonio de 


Sabat, etc. ; 

Certain it is that the Renaissance brought 
forth, not just the few goldsmiths of talent 
whose names come so much before us, but 
that there were a large, busy lot of benches 
at which the cleverest workers in the pre- 
cious metals created very many of the most 
beautiful pieces ever seen, of which but few 
remain, the many being remelted to pander 
to a new fashion—names and creations lost 
omc. W. C. 








Enamel on Iron—A New Jewel Tech- 


nique 


T an exhibition of small ware in iron 

held at Stuttgart, Artist Schmid, of 
Gmund, one of the exhibitors, displayed 
enamel-decorated jewelry of iron. The 
Stuttgarter Zeitung says: “The work laid 
out differs in nothing from the former 
enamel firing on the formerly used metals, 
enamel and glaze colors, the durability is 
also the same. With the sparing use of raw 
material and the necessity for producing 
cheaper art in trinkets the practice of iron- 
enamel opens up a wide field for use, espe- 
cially as the background, so far, does not 
make an appearance. In general, the wider 
use of enamel firing for jewelry is available 
in much more extended practice, and, strange 
to say, has been quite neglected.” 

On this subject the Stuttgarter Zettung 
continues: “Another method of using enamel 
with inlay of semi-precious stones done by 
Julius Klemm of Gera affords wonderful 
effects in small jewels. In the use of new 
kinds of material Schmidt-Rieger of Nurem- 
berg shows a new way, with his strong 
expressionistic silver decoration he uses a 
wonderfully striking background of ebony. 
Also a far more neglected, tasteful metal is 
tin. Where tin has been used formerly 
such as in the forms carried out during the 
Renaissance. But Sturm-Riedlingen shows 
how tin can be utilized for our present 
taste. With his ewers, however, I feel less 
friendly, though the plates in punched work 
show in what way tin could be used today.” 








J. J. Kemp, Venice, Cal.. recently sus- 
tained a loss estimated at about $3,000 by 
fire. 


THE JEWELERS’ 
The Pforzheim Jewelry Industry 





THE Frankfurter Zeitung recently pub- 

lished an extensive article on the gold- 
smithing industry of Pforzheim. Prominent 
points in the same we append: 

“Of the cities of Germany which have 
produced a special industry the city of 
Pforzheim, Baden, takes the first place. It 
has been the home of the jewelry industry 
for the last 100 years. From the smallest 
beginnings, in the course of time, she has 
grown to the highest power, and few other 
industries of importance have grown up 
there, with perhaps the exception of that 
in the metalware industry which works in 
part in the same field and has, likewise, 
shown great development. 

“The Pforzheim locality has won world 
renown, thanking the same to its unique 
production after the taste of single countries 
and peoples. Pforzheim has carried on 
trade with all parts of the world, it has 
been represented in every continent, and 
it is sought after from all points of the com- 
pass. Two-thirds of its products are export 
wares, and only a third found sale in the 
interior, which clearly illustrates the place 
Pforzheim takes in the world marts. This 
throws light on what a severe blow the 
outbreak of the war meant to the Pforzheim 
jewelry industry. All of a sudden she was 
cut off from the principal part of her 
customers, gigantic foreign orders were in 
hand and great stocks were abroad or on 
their way, hence, almost over-night, most 
of the trade had to be discontinued and 
closed, at the same time that the ranks of 
the workmen were perceptibly thinned by 
the draft. But this cessation did not last 
long. Part of the industry regulated itself, 
for, when the impression was made that 
the war would last a long time, part of it 
was soon converted into a war industry, 
producing army necessaries. Another part 
took up again the production of jewelry, 
especially such as had to do with the war, 
as medals, etc. It also succeeded in a com- 
paratively short time in re-establishing feel- 
ing and trade connections with foreign 
neutrals, and doubtless a considerable 
amount of Pforzheim goods went to enemy 
lands over the neutral States. 

“The war over, under high pressure the 
Pforzheim industrv again took up its old 
production, this the more easily as on all 
sides there was a hunger for its products 
which knew no bounds. The goods were 
formally torn from the hands of manufac- 
turers and dealers. From the interior, 
through the winnings of the war and revo- 
lution and also for purposes of hiding 
from taxes which brought into being’ an 
immense purchasing craze, as well as from 
abroad, where the German goods had been 
hard to do without. As soon as it was to 
any extent possible buyers from all lands 
came to Pforzheim to make important 
settlement, which by the decline in our ex- 
change was at first in our favor, but then by 
its strong fluctuations became difficult. In 
order to stabilize prices as much as possible 
the Pforzheim manufacturers agreed to- 
gether to bill goods in foreign standards 
excepting “alpaka’ and gilt goods. The 
revolution, middle of March, this year cut 
Pforzheim off:entirely from internal trade 
and brought about a complete cessation. 
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Certainly the exports continued, but even 
these shrank.” 

Pforzheim then suffered severely with its 
necessarily much reduced production and 
a series of setbacks. The prices of gold, 
silver, platinum, diamonds, went up. Only 
comparatively small business 
ments, says Franfurter Zeitung, occurred 
among Pforzheim manufacturers; banks as- 
sisted with credits. The cessation ot home 
trade has begun to show life again recently. 
The export tax weighs heavily on the in- 
dustry, giving up over a million marks per 
month. From 35,000 to 40,000 workmen in 
the factories are as many as before the 
war, but they have not made much trouble 
yet. Wages have been raised and the fact 
that most of the workmen live in the country 
and raise some of the necessary foods aids 
conditions. Pforzheim has 800 jewelry con- 
cerns, we are told. 

The entire Pforzheim industry consists of 
24 groups, of which the most important is 
the rolled-gold group. The prices of jewel- 
ry wares have, naturally, from time to time 
risen, according to the rise in price of the 
metal and materials, as well as wages, in 
a most extraordinary manner, but since 
Spring this has let up. The rises make 
interesting reading, as follows, in the rolled- 
gold group: “Middle July, 1915, 10 per cent. 
was introduced; early 1916 raised to 20 per 
cent.; middle of March up to 33 per cent.; 
and in the last third of October 50 per 
cent.; beginning of July, 1917, to 75 per 
cent.; middle of December, 1917, up to 125 
per cent.; early September, 1918, followed 


‘with a raise in the basic price; early Sep- 


tember, 1919, a raise of the famine increase 
to 225 per cent.; early October to 300 and 
early December, 1919, to 500 per cent.; in 
February, 1920, to the highest point of 800 
per cent. In May, 1920, came the first 
reduction to 600 per cent., which in August 
of this year showed a lowering to 450 per 
cent. The Pforzheim industry no fonger 
has the world position of being without 
competitors as before the war. During 
the war, France and other countries made 
the greatest endeavors to shatter the world- 
marts place of the Pforzheim trade, and in 
spheres that were before exclusively supplied 
by it, as, for example, South America, they 
intruded and held fast. This is, however, 
as the recent conditions are coming about 
by sending buyers and through visitors trom 
there, only partially possible. The German 
manufacturer has retained his repute. If 
our monetary exchange development does 
not hinder, there is not much to fear in 
that direction. Meanwhile, in a number of 
countries native competition has arisen 
newly that is always felt somewhat. as in 
Spain, Switzerland, Italy and the South 
Americas. In North America, also, com- 
petition has started, which does not affect 
the question for the Pforzheim factory, 
because the United States are closed to the 
German manufacturer by the value duty 
(Wertsoll). A further disturbing infiuence 
is that Austria and Italy prohibit imports, 
and now this will be the case with Norway. 
Russia’s business connection (always before 
a good source of sales) not being able to 
be reopened is also felt strongly.” 








Kinzer & Co., Mullens, W. Va., recently 
suffered a loss by fire. 
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Review of the Silver Market for 1920* 





By Parker D. Handy of Handy & Harman 











N our article on the silver situation in 
I 1919, written at the close of the year, 
and published in THE JEWELERS’ Circu- 
ar Jan. 21, 1920, occurred the following 
sentence: “General economic conditions 
throughout the world, however, are unset- 
tled; a universal inflation of credit prevails. 

At the close of the present year—1920— 
the first part of this statement can be re- 
affirmed as a correct diagnosis of the eco- 
nomic and monetary symptoms still pre- 
vailing. ; 

Conditions continue disturbed, confused 
and unsatisfactory; but the opinion ex- 
pressed in the latter clause of the sentence 
quoted, does not hold good now. The peak 
of expansion has been reached; the trend 
js toward lower levels; signs of a decided 
change in the outlook are insistent and posi- 
tive. They consist in the substitution of 
deflation instead of inflation, contraction, re- 
vision downward, curtailment in output, 
economies in production, scaling down of 
prices—all painful processes, but necessary 
for the restoration of a more healthful con- 
dition, when readjustment will finally mean 
a sounder business basis. 

Silver mined in America and silk spun in 
‘China are common sufferers in the decline 
of prices. Shrinkage of value in these two 
commodities is only typical of the world- 
wide contraction tending toward pre-war 
‘standards, 

As silver is not only a commodity, but a 
metallic measure of values among several 
hundred millions of people in the Orient, 
the keen interest taken in its fluctuations 
claims more than ordinary attention. The 
world is a spectator. Many vital interests 
are involved—from the mining camp and 
the refiner to the bullion-merchant, silver- 
smith, the banker, the Indian Bazaars and 
the vast number of tawny-skinned natives in 
the rice fields of the Continent of Asia. 

Not since the days when free silver and 
a double monetary standard were political 
questions of international importance has the 
white metal attracted so much attention as 
it has during the year 1920. In fact, at the 
beginning of the year, this very question of 
bi-metallism was once more revived, al- 
though generally with a view towards dem- 
onstrating the unfitness of silver for re- 
monitization. 


The Melting Pot Menace 


Nevertheless, the advance of silver above 
the coinage parity to its record height of 
$1.3714 in Nov., 1919, and the continued 
high prices of Jan. and Feb., 1920, gave 
some grounds for considering a_ possible 
silver emergency. Rumors were current in 
England of great.hoarding of coins, of a 
growing desire on the part of tradespeople 
to avoid giving silver in change, and con- 
ditions of this sort actually existed in Eu- 
rope, where the greater depreciation of their 
paper curencies afforded a substantial profit 


*From a pamphlet just issued by the firm of 
Handy & Harman, New York. 


from the melting of fractional silver coins. 
That a similar state of affairs both here 
and in Great Britain was at the time given 
political attention may be seen from the fact 
that a bill proposing a reduction in the 
fineness of silver coins was introduced in 
the United States House of Representatives, 
while the Council of the London Chamber 
of Commerce recommended that the Gov- 
ernment prepare and have ready for issue 
when required a nickel coinage of the lower 
denominations. 

Government recognition of the melting 
pot menace to our own coinage was also 
evidenced as early as December, 1919, when 
the Treasury in co-operation with the Fed- 
eral Reserve Board and the Federal Reserve 
Banks, made arrangements to release 
against other forms of money, standard sil- 
ver dollars that were free in the Treasury, 
to be employed in regulating our exchanges 
with countries having a silver monetary 
standard. That considerable use was made 
of this method of financing may be seen 
from the following statement contained in 
the latest annual report of the Director of 
the Mint: “About 13,000,000 dollars of sil- 
ver went to the Orient under these arrange- 
ments, while from November, 1919, to May, 
1920, the silver dollars leaving the country 


totaled over 29,000,000.” 


Price Reaction 


The threatened difficulties of the first two 
months of the year when silver prices, with 
the exception of a few days, remained at a 
point above the coinage parity of United 
States dollars and frequently approached 
very close to that of our subsidiary coins, 
were, however, soon forgotten, for by the 
middle of April the downward trend had 
started in earnest. From the year’s high 
price in New York of $1.37 on January 
12th, commercial bar silver of foreign origin 
finally dropped to 59% cents on December 
10th—a fall of over 77 cents, despite the de- 
terring effect on the market of our Govern- 
ment’s purchases under the Pittman Act. 

A similarly violent reaction has taken 
place in the London market, where a low 
of 387% pence was reached on the last men- 
tioned date after a high record of 8914 had 
been attained on February 11th. The year’s 
low quotations in both London and New 
York are the lowest prices for either mar- 
ket since those of July, 1917, in England, 
and March, 1916, in this country. 

A further study of the price ranges of 
former years, not only shows the market 
fluctuations to have been more frequent 
than ever before, but also that the rapid 
fall of 1920 has been of even greater extent 
and considerably more abrupt than that of 
the early ’90’s. The decline in the London 


‘price from about the middle of 1890 to the 


close of 1894 was from 54% pence to 27% 
pence and covered a period of four and a 
half years, whereas that of 1920 occurred in 
less than eleven months and represents a 
drop of 505 pence. Surely this decline 





marks an epoch in the commercial silver 
market; one which is not likely to be 
equalled for many years to come. 

The following table, which gives the aver- 
age monthly official price of commercial bar 
silver in New York, shows the steady down- 
ward trend of the market. Reactions took 
place in July and August, but these upward 
movements proved only temporary. 


Average 
1920 ‘ N. Y. Official 

WAMBO. dled cciaocdwa dees wer $1.32826 
P@UGUANGO: v6cn8 0 ca nawenusiens 1.31295 
MRAEGI 56 ie do wkeneadinne venus 1.25551 
Pye ctnataneeakntakaianon 1.19778 
ER cars, ts octane oe arccerlers 1.02585 
June (Foreign Silver)....... 90957 
July (Foreign Silver)........ .91971 
August (Foreign Silver)..... .96168 
September (Foreign Silver).. 93675 
October (Foreign Silver).... .83480 
November (Foreign Silver).. .77734 
December (Foreign Silver)..° .64774 


Pittman Act Operations 

The repurchase of silver under the terms 
of the Pittman Act of April, 1918, to replace 
the dollars melted and shipped out of this 
country to aid our allies in the war, was 
begun the latter part of May. On the 14th 
of this month bar silver in New York had 
dropped to 993% cents, and three days later 
the Director of the Mint announced that the 
provisions of the Pittman Act were manda- 
tory, and that the Government would buy 
silver at $1.00 per ounce 1.000 fine, provided 
affidavits were presented to the effect that 
the silver offered was the product of both 
mines and reduction works located in the 
United States. 

For several weeks, however, technical re- 
strictions connected with these Government 
purchases were such as to make operations 
extremely difficult, and only a few small 
sales were made. The chief point involved 
was the inability of sellers to earmark any 
given bars as American silver, owing to the 
practice of smelting and refining lots of for- 
eign and domestic silver without segregation. 
A conference of Government officials and 
representatives of American miners, smel- 
ters and refiners resulted in a practical so- 
lution of the difficulties; an agreement be- 
ing reached which made it necessary only to 
certify that the silver offered for sale to the 
Government was equivalent in amount to 
the actual metal received from United States 
mines. 

With the establishment of a working 
agreement, large sales of silver were im- 
mediately made to the Government, and as 
a direct result of this change of require- 
ments an advance of ten cents from the New 
York official price of 80 cents on June 16 
was made over night. On June 17 a New 
York domestic price of 9914 cents and a 
New York foreign price of 90 cents were 
quoted. This was the first day on which 
this new basis of two sets of quotations, dif- 
ferentiating between silver comprising a 
good delivery for sale under the Pittman 
Act and all other commercial bar silver, 
was officially used. It is interesting to note 
that on only two days since then has the 
New York market for foreign and domestic 
silver been identical; on August 20th and 





(Continued from page 71.) 
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21st there was but one price—10434 cents. 

Under the repurchase clause of the Pitt- 
man Bill, by Nov. 30, a total of approxi- 
mately 26,500,000 ounces had been bought 
and stored according to the terms of the 
Act. The monthly purchases are averag- 
ing close-to 4,000,000 ounces, and if the sil- 
ver market does not rise above dollar prices, 
and the production of United States mines 
proceeds at its present rate, it will take our 
Government about three and one-half years 
longer before it will have fulfilled its obli- 
gation to repurchase the same quantity of 
silver as contained in the dollars broken up, 
;, e, about 208,900,000 fine ounces. It is 
not perhaps generally known that the por- 
tion of the Pittman Bill which was to pro- 
vide silver for subsidiary coinage was also 
taken advantage of, and that during the fis- 











cal year of 1920 ten million of these. stan- . 


dard dollars were melted for the mintage 
of silver coins of the lower denominations, 
and not, as was the bulk of this supply, to 
provide bullion for trans-shipment to India 
for the account of the British Government. 

While it was undoubtedly thought that 
the purchase, by the United States, of 
American silver at $1.00 per fine ounce 
would tend to stabilize the market at con- 
siderably higher prices than have prevailed, 
it cannot be said with fairness, that the cur- 
rent year’s operation of the Pittman Act 
has had no influence whatsoever. The gen- 
eral economic conditions which have re- 
sulted in lower silver prices, and the con- 
tinued sales in London of large amounts of 
melted silver eoin from Europe, would with- 
out doubt have brought about a more se- 
vere reaction if the world’s supply of silver 
had not been reduced by the 30 millions of 
ounces already absorbed by our Govern- 
ment. 

Far East Demands 

It is a fact to be borne constantly in mind 
that the fundamental factors in the white 
metal situation are the demands of India 
and China. While the needs of the various 
other nations are satisfied with a minor per- 
centage of the metal for use in the indus- 
trial arts and in coinage, the major portion 
of the annual silver output must be disposed 
of in the market centers of these two coun- 
tries at the best prices obtainable. It is the 
court of last resort. To arrive at even a 
superficial knowledge of the silver problem, 
it is necessary to study the history, policies 
—political and financial—social customs of 
these Eastern nations, and the interwoven 
exchanges of rupees, taels, sycee, Hongkong 
dollars and other forms of legal tender 
money. 

While China for the last two or three 
years has been a large purchaser of silver 
to replace the amount estimated at 77 mil- 
lion standard ounces sold to India in the 
years 1914 to 1917, it has apparently reached 
the point of saturation for the present. Ow- 
ing to the difficulty of obtaining reliable 
statistical information from this country, the 
data at hand is not sufficient tc explain or 
even for the student to theorize on her ex- 
change formulas in a popular way. Expert 
and technical knowledge are required. But 
in regard to India, light on the subject is 
more available. 

(To be continued) 


ANOTHER BOLD HOLD-UP 





McKeesport, Pa., Jewelry Store Visited by 
“Gunmen” Who Escape with 
Valuable Loot 
PirtsBurGH, Pa.,. Jan. 13—As a result 
of the bold holdup of the jewelry store 
of Mrs. Ella Mandel, a widow, 530 Fifth 
Ave., McKeesport, last ‘Tuesday morn- 
ing at 9.30 o’clock, in which diamonds, 
watches and jewelry valued at between 
$8,000 and $10,000 was stolen, Pittsburgh 
jewelers are placing extra firearms in 
their establishments and wholesalers are 
requesting their retail customers to take 

out: burglar insurance. 

Mrs. Mandel, who has conducted a 
jewelry and pawn brokerage business in 
McKeesport since the death of her hus- 
band a number of years ago and one or 
two others in her employ were in the 
store when the thieves—three in number— 
assisted in the raid, not only rifling her 
display windows, in which the stolen 
diamonds were exhibited, but also, jewel- 
ry cases, overlooking, however, about 
$800 in cash in the safe. 

It was learned here that the men who 
robbed her place were in the establish- 
ment the previous day, looking at dia- 
monds. Perhaps the time was not op- 
portune at that moment to commit the 
robbery, but nothing suspicious was 
noted in their actions, as the man who 
did the talking was well dressed and ap- 
parently able to buy anything he wanted. 
The man who robbed the place drew a 
pistol and told the woman to make no 
outcry. As she moved to telephone the 
police he told her, “I’ll kill you if you 
touch that telephone.” She was then 
forced at the threat of bodily injury to 
crawl under a counter of the store, while 
the thief, aided by his confederates, who 
had stood on the outside, completed their 
job. There was no excitement in the 
neighborhood while the robbery was 
taking place. 

Mrs. Mandel had been in a rear room 
working in what is used as a workshop. 
As she walked to the front of the store 
she saw what they were up to and was 
promptly ushered to the rear. The rob- 
bers just went calmly about their busi- 
ness, taking things they believed to be 
valuable in their hurry to get away. 
After they had made a cleanup, they 
jumped into an automobile and drove in 
the direction of Greensburg. 

Mrs. Mandell gave the alarm as soon 
as the men left, notifying the police of 
what had happened and State police im- 
mediately set out to head off the bandits, 
while McKeesport police, heavily armed, 
also went in pursuit. But no trace of 
the men could be found, as they evi- 
dently had their arrangements’ well 
planned. The most valuable part of the 
loot taken included six dozen valuable 
rings and 72 unset diamonds. Of course 
a description of the rings will be sent 
out by the police as a warning to others 
in the hope of getting a clue, but the un- 
set diamonds will, it is believed, offer 
little aid in catching them. ; 

The. boldness of this robbery has 
stirred Pittsburgh jewelers to action and 


one. prominent house immediately or- 
dered wooden pockets to be placed under 
the show cases with revolvers. handy ‘to 
be used if necessary in pratection of the 
place against crooks. Most of the large 
down town stores have electric protec- 
tion. and plenty of help is also kept on 
duty at all-times, so that any bold men 
who visit down town establishments ‘are 
likely to meet with a warm reception, 
should they attempt to commit a robbery. 








News Notes from England , 





Dredging work has started on the 
British Platinum and Gold Corporation’s 
property at Opogodo, according to the 
chairman, Thomas J. Ive, who presided 
at the annual meeting at River Plate 
House .here the other day. Encouraging 
returns were reported and the proposals 
put forward at a previous meeting to in- 
crease the capital to $5,000,000 in order 
to purchase the assets of the Paris 
(Transvaal) Gold Mines, Ltd., and pro- 
vide additional working capital had been 
carried through successfully. Liquid as- 
sets and government securities amounted 
to $458,640, the chairman said; cash 
amounted to $613,495. Thus the financial 
position of the corporation was sound 
and strong. With regard to the Cimar- 
renas property during the period under 
review the yardage proved had been in- 
creased to a total of 3,156,000 cubic yards 
of an average value in platinum and gold 
of 26 cents per cubic yard, taking plati- 
num at $60 per troy ounce for crude 
mineral (which was equal ‘to $72.50 for 
refined) and gold at the price of $20 per 
troy ounce. 

Dividends have just been declared in 
London on various gold mining concerns 
as follows: Modderfontein B. Gold 
Mines, Ltd., 50 per cent for the period 
ending December 31, 1920; New. Mod- 
derfontein Gold Mining Co., Ltd.,. 57% 
per cent for similar period;. Robinson 
Gold Mining Co., Ltd., 2 per cent for a 
similar period; Village Deep, Ltd., 7% 
per cent. 

* * * 


Mystery surrounds the case of a jewel- © 


er’s traveler named Gavarles, said to be 
journeying from America to England on 
business which necessitated him breaking 
his journey at France. He was found 
insensible on the sidewalk at San Ra- 
phael and was obviously suffering from 
the effects of a powerful narcotic. Some 
jewelry and 250.000 francs were gone 
when he was able to take stock. of his 
surroundings. He can give the police 
no information whatever regarding his 
movements after landing in France. He 
remembers drinking wine in some town, 
and that is all. It is believed he was 
brought some distance by. motor and 
dumped at San Raphael while drugged. 








A robbery occurred recently at the store 
of Patrick J. Finnegan, Taunton, Mass., 
and about $2,000 worth of property was 
taken. -The thieves were apparently fright- 
ened, as they dropped a number of articles, 
which were recovered. 
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(UR MR. JAMES J. LOEB RETURNS ON THE 
STEAMSHIP CARMANIA. 


Having purchased a tremendous stock of melee up 
to + carats we now offer to wide awake merchants 
merchandise at prevailing European prices. 


It will pay you to phone, write or wire. 


JAMES J. LOEB & BROTHER 


paris“ ~—Ss«a3™8B: Nassau Street, New York hl 
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Annual Dinner of Philadelphia Wholesalers 





Business Conditions Discussed at Gathering at Which Heads of Concerns 
Entertain Members of Sales Forces 














PHILADELPHIA, Pa., Jan. 14.—Varied pre- 
dictions on the outlook for the jewelry 
business for 1921 were expressed by speak- 
ers at the ninth annual dinner given by the 
Association of Wholesale Jewelers of Phil- 
adelphia to their sales forces at Kugler’s 
new restaurant on Tuesday night, Jan. 11. 

The predictions came from men who are 
versed on business conditions in general, 
while two of them are experts in the jew- 
elry financial problems. What they said 
was: 
Louis Sickles, president of the Associa- 
tion of Wholesale Jewelers of Philadelphia: 
“Ryerything isn’t lost—everything is before 
us. In a few weeks or a few months you 
will all feel differently as to the future of 
your business.” 

Richard Spillane, business editor of the 





LOUIS P. WHITE 


Philadelphia Public Ledger: “I do not 
think it is well for us to have a sudden 
return to prosperity. We had the world 
on our hands and squandered our oppor- 
tunity. Now we have a long task ahead of 
us.” 

Thomas A. Fernley, advisory secretary, 
National Wholesale Jewelers’ Association : 
“I think the resting period is about over. 
From information we have I think we are 
about to start again on a new course of 
business.” 

A banner crowd sat down to the annual 
banquet and enjoyed the addresses of the 
speakers mentioned above as well as re- 
marks by E. J. Cattell, City Statistician, 
and Ernest A. Knoblach. There was also 
an enjoyable entertainment program in 
which G. W. Leopold, of H. O. Hurlburt 
& Sons, as an impromptu _ performer, 
shared honors with “Cy Stubbins,” a card 
genius, and Andrew Toole, whose Scotch 
ballads, having delighted the ear of Lou 
White, were generously shared with the 
diners. 


In opening the after-dinner addresses, 
Mr. Sickles, who acted as toastmaster, re- 
marked about the unique position the asso- 
ciation held as being the only one of its 
kind where competitors in business sat down 
together annually with their salesmen and 





LOUIS SICKLES, PRESIDENT 


talked things over in an “all for one, one 
for all spirit.” 

“We are all in the same work,” he said, 
“but we do not see each other very often. 
As usuai, we are meeting right after the 
begining of a New Year, and I always look 
forward to the opportunity afforded here 
to extend the year’s good wishes to all in 
the business. 

“One year ago we were all happy be- 
cause everything was so prosperous. My 
heartfelt wishes are with you this year in 
order that all of you may buck up and may 
feel that we have a great year before us. 
Everything isn’t lost—everything is before 
us. The future of the jewelry business is 
in your hands. It is as you may look at it, 
as you may make it, by giving your firm all 
the fidelity of service you can. 

“In a few weeks or a few months you will 
feel differently as to the future of your 
business. You will soon go away on the 
road. Conditions will be found changed. 
During the past year or so you didn’t have 
to prove yourselves salesmen. But we know 
you are salesmen. All you have to do is 
to go out to sell goods with the feeling that 
your people have had a good year and that 
they are glad to see you. I hope the year 
will be the best our country has ever seen.” 

When introduced as the first speaker, Mr. 
Spillane’ said he wanted to differ with Mr. 
Sickles’ hopes for the coming year. 

“T don’t think it well for us to have a 
sudden return to prosperity,” he said. “We 
have a good deal to learn of the follies we 
committed in the past few years. A sudden 
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return of prosperity is likely to cause us to 
sin again. The sins of the past few years 
have shown us to be careless and inefficient ; 
we, who prided ourselves on our business 
ability. We had the world on our hands 
and squandered our opportunity to set the 
world aright, and now we have a long task 
ahead of us. We played like a lot of fools 
for one and one-half years. We thought of 
the immediate present, and did not plan for 
the future. We are too willing to forget if 
we come back to the plane of prosperity. 
I think we ought to go through a vale of 
tears to ‘bring us back to thrift and good 
sane business principles. 

“Too many of us are prone to harpoon 
left and right for our own immediate profit. 
It is you people, who profit most at the 
peak, who suffer most at the decline. You 
are the ones who should be interested in 
keeping business on an even keel. You deal 
in luxuries. You have to look to the sound 
principles of life or you are not going to 
profit by it.” 

Mr. Spillane read a building report for 
a city “the same size as Philadelphia,” 
which showed that 3,157 permits had been 





T. JAMES FERNLEY 


issued in the year for dwellings; 3,617 for 
garages, 10 for churches, 25 for theatres, 
5 for schools, 2 for stores and 2 for bath- 
houses, 

“If we are going to be as lavish as that 
on theatres and garages and overlook 
schools and dwellings, where are we going 
to get off?” he asked. 

The speaker wound up ina special plea 
for support in the work of the Chamber of 
Commerce to Americanize the immigrant, 
pointing out that they would be “ripe for 
Bolshevism” unless the American people 
abandoned the method of neglect and threw 
safeguards around the incompetent until 
they became educated to American citizen- 
ship. 

“You can do as much to carry on what 
we are trying to do as any one else,” he 
said. “Preach it—just plain, simple justice 
to the big man and the little man. You 
can’t establish relations with the man who 
can’t trust you. No deal-is a good one that 
isn’t profitable to both sides, As I -heard 
Sir Auckland Geddes say, ‘The future of 
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The remounting ot diamonds in 
platinum mountings has developed 
to such a degree that every Jeweler 
should -be prepared for this busi- 
ness during the coming year. It 
is sure to be of importance. 


WHEELER 





SEMI-MOU NTED 


RINGS a 





Wheeler platinum mountings with 
and without small diamonds, as- 
sure satisfaction to the dealer. 
They combine character and in- 
dividuality but cost no more than 
inferior goods. 


Send to us for such assortments as you need. 


Special orders promptly executed 


Hayden W. Wheeler & Co., Inc. 


2 Maiden Lane 


New York 


Factory: 72 Spring Street 
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d depends _— the English speak- 
: he earth.” 

Oe a, belore introducing the next 
speaker, said he wanted Mr. Spillane to 
know that during all the orgy of profit and 
spending there had never been a line in any 
newspaper in the country showing that the 
jewelry business had profiteered during the 
war. : 

“We want a return of prosperity, not an 
orgy of spending,” he explained. “All these 
men go out to play the game fifty-fifty. 
That’s the game of Philadelphia ; the only 
game we know. The feeling of the whole- 
salers in this city is not for selfish pros- 
perity, but the prosperity that we deserve 
order that we may help the world.” 
After Ernest A. Knoblach had spoken 
upon “Autocratic Government and Human 
Happiness,” in which he showed how the 
two were impossible together, and Bi. J. 
Cattell had dwelt upon the fact that 70 per 
cent. of the jewelry business represented 
things bought by people to make other 
people happy, Mr. Fernley made the con- 
cluding address of the evening. 

“You have been engaged in a rapid-fire 
race and a successful one,” he said. “In the 
last two weeks you have had time for a 
rest. I think, however, that the resting 
period is about over. The information we 
have is that we are about to start again on 
a new course of business. 

“You men here can mould public senti- 
ment; you, the traveling representatives, 
are more potent wielders of public opinion 
than the daily newspapers. You can go out 
in an optimistic way and assure the people 
that the turn of the tide has come. You 
don’t have to kid yourself about the future. 
Believe it is real and it will be. 

“In your line of goods there has been no 
large abnormal advance in materials; not 
over 60 or 65 per cent. This napkin, if it 
is linen, which I hold here, has increased 
from $3.50 to $11 a yard; white shirts are 
five times the pre-war price; a $35 suit of 
clothes two years ago is $80 today; socks 
which were $1.75 a dozen are now $4.50. 
Shoes are three times pre-war value. Those 
things have room to come down. They 
should. But don’t let them make you feel 
everything is going to drop out of the jew- 
elry business. Show them you are selling 
goods for honest houses and you will get 
there.” 

Those present were: 


H. O. Hurlburt & Sons: F. B. Hurlburt, George 
Hurlburt, Frank Hurlburt F. E. Ogden, G. W. 
Leopold, W. M. Mather, R. S. Frain, F. Rainey, 
E. R. Kranich, J. A. Smith, F. M. Jones, H. Leper, 
H. Bumm, W. B. Ruleff, John Barker, Albert 
Spencer, Walter Funston, H. A. Heiland, D. Rob- 
inson, James May, Calvin Jasbaian, G. E. Mor- 
rell, E. Kleischitz, James Marston, D. Gersh, M. 
Geldstein, William Dickson, Charles English. 

M. Sickles & Sons: Levis Sickles, Tohn Breyer, 
Edward Mason, Thomas Madden, J. B. Robertson, 
Nat Kubnickner, Robert Woodrow, Elmer Horn, 
Samuel Chestnut, Robert McConway, William 
Brand, David Wise and Max Pollack. 

L. P. White & Co.: Louis P. White, Robert L. 
Coates, Joseph F. Scull, John McKenna, Harry 
Mitchell, William Hornick and George W. Fisher. 

Joseph B. Bechtel & Co.: Joseph B. Bechtel, 
John C. Oberholtzer, K. W. Hoffman, W. B. 
Fox, D. Gutekunst, Harry Seher and Oscar Hard- 


the worl 


in 


egg. 

Aisenstein & Gordon: S. Aisenstein, C. H. 
Wright, Thomas Mocre, Thomas J. Campbell, 
Henry Gram and David Jacoby. 

Ferdinand Dilsheimer Co.: Ferdinand  Dils- 


heimer, Karl Dilsheimer, I. Dod Israel, Roy Le- 
vine and Meyer Rosenstein. 
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F. H. Chapman Co.: F. H. Chapman, Harry 
Graeff, Frank J. Moran and T. B. McCormack. 

Dennison Mfg. Co.: J. F. Whearley and Wil- 
liam W. Llewellyn. 

R. M. Cooper & Son: J. S. S. Cooper and 
George Righter. 

Charles H. O’Bryon: William C. Williams and 
William S. Waples. 

S. Kind & Sons: Oscar Kind and Joe Halber- 
stadt. 

Ritter-Kahn & Co.: Adolph Ritter. 

Julius Winder, Arthur Hagstoz 
bert, H. B. Sommers. 

Guests: Richard Spillane, Ernest A. Knoblach, 
E. J. Cattell, Andrew Toole, T. James Fernley, 
Thomas A. Fernley and W. B. Clark. 


Alfred Hum- 








Meyer Newrock Convicted of Robbery and 
Given Long Prison Term in Eastern 
Penitentiary 


PHILADELPHIA, Pa., Jan. 14—After ob- 
taining seven postponements of his case, 
Meyer Newrock was placed on trial last 
Monday before Judge McCullen, in the 
Criminal Court, and convicted of robbery, 
conspiracy to rob and entering with intent 
to steal on Aug. 22, 1919, the pawnshop of 
Abraham Frechie, 5th and Cambria Sts. 

Newrock was sentenced to from nine to 
10 years in the Eastern Penitentiary after 
Judge McCullen had refused a motion for 
a new trial. 

The prisoner had just completed a year’s 
sentence in the county prison last Septem- 
ber and had been arrested by Detective 
Gibson, of City Hall, the day he stepped 
forth after completing his term. 

He was convicted as one of the four men 
who held up and robbed Frechie of money, 
jewelry and Liberty bonds valued at $,- 
500. The crime is chiefly remembered as 
the first of a wave of jewelry banditry 
which the police seemed unable to cope 
with in the Winter of 1919-1920. 

The other three members of the gang are 
already serving sentences for their part in 
the crime. These men, Meyer Katz, his 
nephew, Philip Schultz, and Jesse Ander- 
son, a negro, were brought from the Eastern 
Penitentiary as witnesses for the Newrock 
trial. Katz, Schultz and Anderson all took 
oaths they had never seen Newrock before, 
but Mr. Frechie’s identification of the 
prisoner was too complete for the jury to 
believe them. 








Creditors of Joseph Malnekoff, Milwaukee, 
Wis., Accept Settlement on a Basis 
of 40 Per Cent 


Cuicaco, Jan. 12—The second meeting of 
the creditors of Joseph Malnekoff, Mil- 
waukee, Wis. was held recently, at 5 
S. Wabash Ave., in the office of Louis Gold- 
man, attorney for the Chicago Jewelers As- 
sociation. At this time the bankrupt’s offer 
of settlement was unanimously accepted by 
creditors representing over 90 per cent. in 
number and amount of the claims. 

The offer in brief is 40 per cent of which 
20 per cent shall be paid in cash and 20 per 
cent in notes, due, respectively, May 15, 
Aug. 15, Oct. 15, and Dec. 15, of this year. 
The notes, it is said, are to bear interest at 
the rate of six per cent from date and are 
to be secured by an assignment of a claim 
for loss, against Lloyds Insurance Co. 








T. D. Dunn will engage in business in 
Miami, Fla. He was formerly located at 
Atlantic City, -N. J. 
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Three Brothers, Charged with Being Mem- 
bers of a Gang Who Robbed Taunton 
Jewelry Concern, Plead Not Guilty 


Taunton, Mass., Jan. 13. — Wilfred, 
Joseph and George Vanasse of New Bed- 
ford, alleged auto bandits, were arraigned 
in the District Court yesterday morning on 
charges of breaking and entering and 
larceny in the night time of Jan. 1 the 
jewelry store of the P. J. Finnegan Co., 43 
Main St., Taunton. Goods valued at more 
than $2,500 are alleged to have been stolen. 
Walter Fowler, an insurance agent, was 
charged with being an accessory before the 
fact by conspiring to commit a felony. 

All four men pleaded not guilty, a con- 
tinuance of the trial being granted to allow 
them time to secure counsel and prepare a 
defence. Bail was fixed at $3,000 each. 
The case will be heard Jan. 19. 

Two anonymous post cards received by 
the: New Bedford police started the in- 
vestigation which led to the arrest of the 
four men. The arrest of the Vanasse 
brothers resulted from their alleged attempt 
to dispose of some of the jewelry to a jew- 
eler. A week after the break they went to 
him (his name for obvious reasons is with- 
held by the police), and offered some 
jewelry for sale. A clerk in the store who 
had formerly worked for the Finnegan 
company identified his mark on the articles. 
He said he was short of cash and asked the 
men to return. Police inspectors, being 
“tipped off,’ waited for the men to show 
up, but the latter failed to return, having, it 
is alleged, turned over the jewelry to Fowler. 

The break in Taunton occurred in the 
early hours of the morning. An effort was 
made to use a “jimmy” and force the doér, 
but the implement slipped and broke the 
glass in the door, entrance then becoming 
easy. The Vanasse automobile followed 
the men, drew up in front of the store, while 
the men made several trips and dumped 
jewelry into the machine. The jewelry in- 
cluded numerous brooches, 120 lockets, 
cameo brooches, a tray of emblem charms, 
silver mesh bags, 200 chains, charms and 
pendants, 100 pair of gold ear rings, 75 pair 
of cuff links, 200 scarf pins, 300 strings of 
neck beads, assorted jewelry, 100 bracelets, 
50 aluminum bar pins, 150 baby lockets, 50 
large lockets and chains, 40 gold-filled 
fobs, vanity cases, 75 barrettes and one lot 
of jeweler’s tools. Some of the articles 
were marked “P. J. F. Co.,” and there were 
distinguishing marks on other jewelry. 

The police assert that the Vanasse broth- 
ers are members of a large gang who have 
been making sensational holdups and join- 
ing in numerous breaks in Bristol, Paw- 
tucket and Barrington,:R. I. 

The automobile, which is registered in 
the name of Philomena Vanasse, the mother 
of the three brothers, bears evidence of 
running fights during their escapades, the 
top and sides being riddled with bullet holes. 
It shows signs of much hard driving. Chief 
Inspector Almond says that the bullet holes 
were made in Pawtucket when the men 
were attempting to take a safe bodily out ° 
of a building. A neighbor heard the noise ° 
opened a window. and began shooting at 
the men who returned the fire. 
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INTERESTING STATISTICS 


Figures on the Watch, Clock and Jewelry 
Industries in Pennsylvania for 1919 and 
for the Three Previous Years 

Puaverpuia, Jan. 14.—Some months 
ago THE JEWELERS’ CircuLar was enabled 
to give its readers the first publication of the 
official figures of Pennsylvania’s jewelry 
and clock manufacture during the war 
period, 1917-1918. Today this journal pre- 
sents exclusively the official figures for the 
year 1919, just compiled by M. Hoke Gott- 
schall, chief of the Bureau of Statistics and 
Information of the State Department of In- 
ternal Affairs. 

In submitting these figures to Secretary 
of Internal Affairs James F. Woodward, 
Mr. Gottschall prepared a comparative table, 
which is reproduced herewith and which 
shows at a glance the remarkable increase in 
production from 1916 to 1919. 

To manufacturing jewelers the country 
over the comparisons will be interesting. 
They indicate the increased prosperity of 
the first year after the war and they also 
show just how this increase aided the em- 
ploye as well as the employer. — For ex- 
ample, the value of the production of 59 
manufacturers in 1916 was but $4,537,600, 
while the value of the output of seven less 
houses in 1919 was worth almost twice as 
much, namely, $8,429,300. The average 
daily wage of the male employee in the same 
period increased from $2.85 to $3.93, and 
the female, from $1.49 to $1.97. In direct 
contrast to the output increase and the wage 
jncrease, is the increase in labor, as 59 con- 
cerns in 1916 employed 1194 wage earners, 
and 52 plants in 1919 employed only 1143. 

The Bureau of Statistics and Information 
adopted the policy in 1919 of divorcing the 
jewelry and watch and clock making figures, 
something which should have been done 
years before. This division, which is car- 
ried into counties and cities, as well as for 
the State as a whole, gives some interesting 
information regarding. the localization of 
the two industries. 

Lancaster, the home of the Hamilton 
Watch Co., walks away with the honor of 
producing 82 per cent. of the total value of 
watches and clocks made in the State in 
1919. The figures show that one manufac- 
turer of watches and clocks in Lancaster 
had 645 employes in 1919, of which 401 were 
males, with a total wage of $472,800; 244 
were females with a total wage of $153,900, 
and the total wage for both was $626,700. 
Of these employes, 18 males and nine fe- 
males were under 16 years of age. The 
capital investment for the year amounted to 
$2,000,000, and the value of the year’s pro- 
duction was $1,533,900. 

The total watch and clock production 
value for the entire State was only $1,887,- 
700, which, subtracting the above, left 
$353,800, as the value to be divided among 
four other cities—one in Pittsburgh, one in 
Northampton county (South Bethlehem) 
and eight in Philadelphia. Of the above 
figure, Philadelphia’s eight manufacturers, 
with 48 employes, produced a valuation of 
$324,100 on a total capital of $93,800. 

In jewelry manufacture Philadelphia led 
the State. Its 23 manufacturers, with 281 
employes, produced goods worth $5,375,400, 
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on capital of $4,629,600, while the total for 
the entire State was $6,541,600, leaving $1,- 
166,200 as the value of the production of 10 
manufacturers in Pittsburgh, one in Read- 
ing, one in Allentown and three in Wilkes- 
barre. 

All of the above figures are based on 
establishments employing more than one 
man. In no instance do the State’s figures 
include the small manufacturer who em- 
ployes no one but himself. 

The following table gives comparative 
figures : . 
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CHARGED WITH LARCENY 


Philip E. Schwarz, Pittsfield, Mass., Jeweler, 
Indicted by Grand Jury on Two Counts 
PittsFIELD, Mass., Jan. 13.—Philip E. 

Schwarz, jeweler, of this city, has been in- 

dicted by the grand jury on two counts 

charging him with the larceny on Nov. 2, 

1920, of 688 diamonds valued at $100 each 

from Charles Marx, Inc., New York, and 

of 688 diamonds valued at $200 each from 
the same company, the total value of the 
stones being $137,600. 











COMPARATIVE TABLE, JEWELRY MANUFACTURE IN PENNSYLVANIA, 1919 








1919 
ia . —— we 
Watches 
Legend 1916 1917 1918 and Clocks Jewelry 
Number of establishments................ 59 58 53 11 41 
Average operating days..............0.. 302 297 297 302 | 301 
Wage earners: 
PHOTICAN CWE) Giiicescdics crcwneveneds 1,124 1,158 900 708 388 
Atmericah (COTE) oo. 6c cicccccscccass 5 8 8 0 6 
OR OUNONOR a xseri. ds 6iand nartiencrers widewracecnntecciecs 65 45 32 7 34 
Ns BS 5.6) aed KG. Ha sOS D sdw ME Red Swine 903 &80 657 450 382 
MSIL ae Aseiexs, aurea ails. 6 a as bale WORER wide 291 331 283 265 46 
joc UL Ct (a 24 29 26 21 4 8 
Females (under 16)................000- 4 8 9 9 1 
Total wage €Arners.........scccscccecoes 1,194 1,211 940 715 428 
Salaried men and office force: 
MEBs a eide kis oainenwendenhowtewtes 112 112 97 29 149 
MMMM a5 otaevnhssneraeiny a Nare-wiahaedeumde 97 104 109 37 122 
PR OEMENDY Soiss Gi 6 ia Rako-y. ernie ooveexevew Ou wicnerelaoens 209 216 206 66 271 
"LOtAl Bil CRADIOVED ts: 60:66. 6-000.0.0:0'0deedaeds 1,403 1,427 1,146 781 699 
WOR CIRO els aise iatnarecardieiarseisieawesiales 777,900 821,400 691,300 521,200 462,200 
NOR CRON) os 5.028 sieiaicaiwioveiaiehioalevona ees 131,400 146,906 145,600 169,900 25,300 
Wages (male under 16)........cc.seeeces 5,100 “6,800 7 700 6,400: 1,800 
Wages (female under 16)................. 1,500 2,200 2,800 2,500 100 
QUANG WE odin sicre 5 3:5:0:0°56-x 08 tisialaeroncecine 909,300 968,300 836,900 691,000 487,500 
Average daily wages: 
TOMS 5 Siete aol cM Galas Matra rtraiandia @acuvia 2.85 3.14 3.54 3.84 4.02 
Female CET RT 1,49 1.50 1.273 2.12 1.83 
Salaried men and office force: : ‘ 
PORE CIGD oo /0. 8 5:5;0-0- sc: aielbs diu.p oie Sieveietats 185,800 226,900 219,800 72,200 316,600 
Sealey CROMNMIOR  oia5i.c.5 6.disve wea ece sr welears ‘ 67,360 61,200 70,300 27 500 60,300 
Total salaried and office force............ 253,100 288,100 290,100 99,700 376,900 
Total all CUNT ie iisi ae aesiereneaieiewere ee 1,162,400 1,256,400 1,127,000 790,800 864,400 
COPINAL SVEN Eas os 6s ew aie 0d 0 De Rsieie $4,142,200 $4,582,100 $3 958,700 2,103,800 $5,135,300 
Market value of product............000.6 $4,537,600 $4,893,800 $3,820,800 $1,887,700 $6,541,600 
Jewelers’ Gold Bars Withdrawn and Ex- Schwarz pleaded not guilty to both 


changed at New York 


Week Ended Jan. 15, 1921. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins.. $763,074.67 
Gold bars paid depositors............ 141,867.28 


$904,941.92 
Of this the gold bars exchanged for gold coin 
are reported as follows: 


Date. Exchanged. 
POM a GinicSiriisis ecaronenewRaangantel $171,388.98 
Rise ali jata ca ois Warn ch cccnmn ba keels 182,531.29 
iin cts cevghis ibe Riwadahta 98,231.83 
ne en ee ee are 132,303.70 
1S 0 ER ae ea ee ee 141,794.59 
|S | SR Oe eee ne er ee eee 36,824.28 


$763,074.67 





Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the last week: 

Domestic 


Selling Price Silver 
London U.S. Govt. Standard 


Date. Official. Assay Bars. Price. 
i 39% 673% 99% 
VO Oo OR e500 6000 40 68% 99% 
|e i re 39% 68 99% 
EE 40 68% 99% 
Se ee 40% 69% 99% 
Laan Dee eerie 39% 68% 99% 


counts, when arraigned in court yesterday. 
The court room was crowded, largely by 
women whose interest had been aroused by 
the discovery of a so-called “throne” room, 
which was secret, and was located over 
Schwarz’s jewelry store. 

The diamonds were found by police and 
detectives in the cellar of Schwarz’s North 
St. store. They are alleged to have been 
stolen when Schwarz and Joseph C. New- 
man, salesman for Marx, took a ride to 
Springfield,. fifty miles from Pittsfield. 

As previously reported in THE JEWELER’S 
CircuLar, Schwarz is alleged to have placed 
the diamonds in his safe and on returning 
from Springfield to have revisited his store 
late at night. A patrolman, noticing the 
‘burglar light was out, reported the fact to 
the police and to Schwarz, who, it is as- 
serted, declined to return to his store after 
the warning, as he had received an injury 
during the automobile ride from Spring- 
field. . 

The police claim Schwarz admitted he 
was in the store soon after he returned 
from Springfield Oct. 26. 








Irwin R. Waite, Fort Lauderdale, Fia., 
has leased part of the drug store in the 
Wheeler building in that town and will 
handle novelties and jewelry. 
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Fine Record of National Jewelers’ Limited 
Mutual Fire Insurance Co. for Past Year 
Announced at Annual Meeting 
of Directors 


Muwauker, Wis., Jan. 14.—Establishing 
a remarkable record in the addition of 
nearly $2,000,000 of new business during 
1920, the National Jewelers’, Ltd., Mutual 
Fire Insurance Co., has approached the 
$4,000,000 mark in the total amount of 
the policies in force on Dec. 31, 1920. 
These facts were revealed by the reports 
of officers presented at the annual meeting 
of the board of directors of the fire com- 
pany held on Wednesday, Jan. 12, at the 
office of Treasurer Henry F. Stecher, 276 
3rd St. this city. 

The entire membership of the board was 
present at the meeting. The dividend rate 
on 1921 expirations was at 331% per cent. and 
added a neat sum to the surplus from the 
earnings during the past year. The total 
amount of insurance in force Dec. 31 was 
$3,950,000, which shows a gain of. nearly 
$1,950,000 during 1920. The increase in 
business came largely from southern States, 
but even there the company made no Par- 
ticularly strong effort to build up its busi- 
ness. 

Although writing business in nearly 40 
States through the medium of the mails, the 
company at present is confined in its direct 
personal solicitation to the State of Wis- 
consin. However, it is contemplated to 
make application for licenses to solicit, busi- 
ness direct in several adjoining States and 
sending personal solicitors to write jewelers 
in the fire company. As rapidly as possible 
other States will be added. 

A gain in the assets of the National 
Jewelers’ Mutual is also noted for 1920, 
increasing from $36,800 on Jan. 1, to $51,000 
on Dec. 31. The money has been invested 
in United States Government bonds and 
municipal securities that have the approval 
of the State department, which has super- 
vision of such issues. The earnings of the 
fire company not only allowed this addition 
to the assets, but also provided a total divi- 
dend of more than $10,000 to policyholders. 

Losses paid during the last year reached 
$8,624, which figure is the largest in the six 
years that the company has_ operated. 
However, considering the large increase in 
the amount of insurance in force the losses 
during 1920 increased the ratio but very 
little. The average percent of losses for 
the entire period that the company has been 
operating is below 20 per cent., which would 
indicate that the class of risk of jewelers 
is probably the best and safest on any divi- 
sion of the retail trade. 

All members of the board of directors 
attended the meeting on Wednesday and 
included the following: William H. Up- 
meyer, Milwaukee, president; Hiram J. 
Smith, Racine, vice-president; Henry F. 
Stecher, Milwaukee, treasurer; A. W. An- 
derson, Neenah, secretary and business 
manager; Gustave Keller, Appleton; James 
R. Chapman, Oshkosh; John P. Hess, 
Fond du Lac; Thomas J. Dale, Kenosha, 
and John H. Stouthamer, Milwaukee. 

The annual meeting of the National 
Jewelers, Ltd., Mutual will be held at the 
same time of the 16th annual convention 
of the Wisconsin Retail Jewelers’ Associa- 
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Clocks, Watches, Jewelry and Gems Imported Into Canada 





Toronto, Can., Jan. 14—The monthly report of the Trade of Canada for October 
gives the value of imports for home consumption in the jewelry and allied trades as 


follows: 


Seven Months 

























































































Month of October Ending October 
——— a. 34 
From 1919 1920 1919 1920 

CGR: oie Giese aidan een .00.0a%ak nee Rew United Kingdom..... $328 $1,809 $5,397 $7,607 

United States........ 67,300 80,524 409,360 506,076 

PORNO ie wicinedamncee 468 4,108 1,759 6,100 

TE rset cermeacvaes adie’ «kein 929 4,460 

Other countries...... ..... 1,082 202 8,840 

0 ee 68,310 87,523 417,637 $33,083 
Clack and watch keys, clock movements 

and clock cases— United Kingdom..... 135 237 301 2,438 

United States........ 5,616 17,037 25,188 113,392 

— Peiaitaains wala wis ee te eee ee ee ee 

ther countries...... 128 5 501 

EOQMR ic cao dens §,751 17,402 25,494 116,331 

WRIA: 6h escnc Hick are es Bowe deta Pies United Kingdom..... 18 139 2,436 2,190 

United States........ 2,264 597 8,953 16,104 

Switzerland ......0+. 8,641 15,852 32,083 98,078 

Other countries...... EZR se spatter 2,002 3,125 

DOS is icunses 11,048 16,588 45,474 119,497 

Watch actions and movements and parts —_——- - ———_  - 

thereof, finished. or unfinished, including 

winding barg and sleeves.............% United Kingdom..... vealed 1,723 4,476 14,810 

United States........ 118,814 83,372 619,756 535 644 

France’ so iv'Secee cee. NN gt og, 1,498: 21,586 

Switzerland ;....... » 76,151 163,206 446,222 910,613 

Other countries...... evuee’.. eatveu”. Tettn te 139 

Totals cicisc. sci... 219E990 248,301 1,071,952 1,482,792 

Watch cases and parts thereof, finished or . _ 

MERENOE acne ercccuntsoemeceurweqnnatle United Kingdom..... Fee 773 760 ° 3,032 

‘ United States...... .. 26,018 15,566 119;088 114,478 

Switzerland ......... 4 848 19,031 ~ 38,354 89,103 

Other countries...... Sis. Sevece 271 18,481 

ROUMMA <.a:c aise s eee 30,897 35,370 158;473 225,094 

TOMO TOU Beis <aicnndase setidwiemesmucd United Kingdom..... 5,374 23,152 23,430 155,279 

United States........ 165,950 84,963... 652,194 525,577 

France: ..5's.ct neve 3,744 5,574 15,753 83,674 

GOs cctewe swede 1,882 4,181 9,755 30 691 

Other countries...... 61 3,683 466 14,851 

yi ns wee 177,011 121,553 701,598 810,072 

Electro-plated ware and gilt ware, n. 0. p..United Kingdom..... 10,391 29,867 33,905 225,884 

United States........ 19,934 24,044 138,394 133,078 

oi ee See 293 735 1,168 7,090 

Other countries...... Tics 326 122 540 

TOMES wicwatus. 30,618 54,972 173,589 364,592 

Sterling or other silverware, n. o. p...... United Kingdom..... 4,229 17,232 28,048 180,838 

Usiited States é..:ccce 10,042 2,879 50,771 51,263 

MNS oo iit cbs eens peters 90 932 2,746 

Other countries...... a ee er eee oy 891 

TORE oicieceiees 14,471 20,201 79,751 235,738 

Manufactures of gold and silver, n. 0. p..United Kingdom .... 858 3,997 2,683 37,168 

United States........ 16,223 12,197 78,721 76,667 

i occusatwncess 29 32 529 5 206 

Other countries...... eedae 72 87 2,414 

. GUA 83 eaescware 17,110 16,298 82,020 121,455 

Precious stones and imitations thereof, not a 

mounted or set, and pearls and imitations 

TNEUOGE! Lasitinsscdvencna epedeteeweneuns United Kingdom....; 22,639 7,563 261,397 199,856 

United States........ 14,937 17,714 74,069 97,262 

B.E.1.—India ....... ee a ree yo. Sree 

ee 13,790 13,689 58,554 156,073 

a ee Cf ere 2,379 8,020 

TUE ksicccnicteeriedtcs 6,039 4134 » 8,745 12,731 

pee ee 141 2,141 6,225 34,229 

SWHHCCIAEE Kiicideces . Se c0% Cre? Seco 3,755 

Other countries...... 909 8 3,213 

TOs. 68s coeds 58,629 47,462 438,770 515,148 








tion, scheduled for April 12 and 13, at the 
Republican House, here. 








E. G. Duncan, Pulaski, Tenn., will move 
to a new building now being remodeled. 


The W. J. Rudge Co., Monroe, N. C., 
dealers in jewelry, books, musical instru- 
ments and stationery, etc., has purchased 
a store building on Main St. and will oc- 
cupy it in the near future. 
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Takes Steps to Fight Improper Taxes 





Chicago 


Jewelers’ Association Circularizes Jewelers of Middle West on Pro- 
posed Tax Increases, and Sends Questionnaire on the Sales Tax 
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Cuicaco, Jan. 15.—The Chicago Jewelers’ 


ati s taken over the job of 
orn oom the retail jewelers through 

a aaah and middle west States, the 
question of tax revisions. Work has been 
started and plans laid out to have the job- 
bers and manufacturers assist in the work 
by sending data on the subjects to their 
» has been appointed for the 
express purpose of handling ‘matters Der- 
taining to tax revisions. This committee, 
with William F. Juergens as chairman, and 
Merwin M. Hart and John T. Montgomery, 
is known as the “Tax Committee.” — 

Under date of Jan. 12, a letter signed by 
these three members of the Tax Committee, 
was submitted to the trade in which it was 
stated that the committee believed it neces- 
sary to bring the matter of tax revision to 
the attention of all retail jewelers. The letter 
had enclosed a form letter drafted for the 
special purpose of sending to the retail 
trade. The members of the Chicago Jewel- 
ers’ Association have been urged to assist 
in acquainting the dealers with facts per- 
taining to tax revision by sending these let- 
ters and a questionnaire to their customers. 

The retailers are being advised by the 
association that Tax Revision is now before 
Congress. “Taxes form the big question 
between Congress and your business,” the 
committee has informed the dealers. The 
committee continues to inform the dealer of 
what is going on in Washington and as- 
serts : 

“The sales tax is reasonable, simple and 
fair to all. Congress has the idea that 
jewelry is a luxury and therefore you should 
pay more taxes than the other merchant in 
your block. A recommendation has already 
been made to Congress to add another five 
per cent. or so to your sales tax, calling 
your business a luxury. The jewelers must 
not be discriminated against.” 

The committee is asking the trade to vig- 
orously protest against having their business 
taxed extra just because it is jewelry. 
Dealers are urged to bring the matter be- 
fore trade organizations, boards of trade, 
chambers of commerce and other representa- 
tives of commerce as well as Congressmen 
and Senators of their various districts. 

The jewelry trade throughout the country 
has been offered the willing aid of the Chi- 
cago Jewelers’ Association at any time they 
wish to call upon them for it. 

The questionnaire asks the dealers what 
their opinion is regarding the one per cent. 
“turnover” tax and whether or not they 
are in favor of it. The sales tax has been 
endorsed by the association. It also asks 
the jewelers what they have done, if in 
favor, to urge its passage. 

The trade here has fallen in line and taken 
up the work of assisting the Tax Committee 
by calling for copies of the letter and ques- 
tionnaire which they will send out broad- 
cast through the central and middle’ west- 
ern States to all jewelers on their lists. 
Members of the association are heartily 


in accord with the movement and are pledg- 
ing their assistance at every turn of the 
road. 

The following questionnaire is being sent 
to members of the retail trade by jobbers 
and manufacturers, who have offered their 
aid to the Tax Committee of the Chicago 
Jewelers’ Association, in bringing before the 
dealers of the country matters pertaining 
to tax revision now before Congress: 

“Do you endorse the position of the 
Chicago Jewelers’ Association favoring 
the 1 per cent. sales or turnover tax? 
Yes. No. 

“Have you communicated with your 
Congressmen to urge its passage? Yes. 
No. 

“Have you communicated with your 
Senators to urge its passage? Yes. 
No. 

“Have you requested your State and 
local trade organizations, chambers of 
commerce and boards, of trade to en- 
dorse the sales tax? Yes. No. 

“Have you received their approval? 
Yes. No. 

“What other action have you taken?” 





Members of Milwaukee Jewelers’ Club Dis- 
cuss Advertising at Monthly Meeting 


MitwavkeE, Wis., jan. 14.—Jewelry ad- 
vertising was the important subject that 
came up for consideration at the monthly 
meeting of the Milwaukee Jewelers’ Club 
held at the Blatz Hotel on Monday evening. 
This was the first meeting since November, 
the December meeting having been post- 
poned on’ account of the holiday season 
coming in that month and requiring the 
entire attention of the membership. 

A concentrated effort will be made by 
local jewelers to connect up all forms of 
advertising which is to be undertaken with 
the national slogan, “Gifts That Last.” Not 
only will the slogan be used in the co- 
operative newspapers advertisements of the 
club, but also in every one of the individual 
advertisements of members. It was further 
decided to extend the use of the slogan to 
window signs, labels in jewelry boxes, on 
business stationery, invoices and wherever 
else possible. 

One important decision arrived at was 
that the 1921 campaign in the local daily 
newspapers will be started immediately. 
From past experiences it has been found 
advisable to run copy continuously instead 
of periodically or at certain seasons. Dur- 
ing the past year the club used every daily 
newspaper of Milwaukee in its campaign, 
advertisements appearing every three days 
to bring home to the buying public the 
slogan “Gifts That Last.” This has proven 
beneficial not only to the jewelers, but has 
educated the public to the real importance 
of selecting jewelry gifts as the lasting 
mementos of the occasion at which the gifts 
are presented. — 

The Milwaukee Jewelers’ Club also went 
on record at the January meeting to give its 
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unanimous approval to the Vigilance Com- 
mittee and endorsed the financing of such a 
committee to enable it to safeguard the in- 
terests of the retail jewelers of this country 
from unfair legislation. 

All advertising in the local newspapers 
and otherwise showing the national slogan 
since its adoption will be sent to the na- 
tional headquarters, according to action 
taken at the meeting. This is being done 
to show the splendid co-operation among 
Milwaukee jewelers in advancing the 
slogan, not only in the joint advertisements, 


_ but as well in the copy of individual adver- 


tisers. 








Exports of Watches and Parts During the 
Month of November 


Wasuincton, D. C., Jan. 14—The ex- 
ports of watches and parts thereof during 
November were valued at $158,243, the 
Bureau of Foreign and Domestic Com- 
merce announced today. The exports by 
countries were as follows: 


Countries w Dollars 
a A APE 35 
| Tg ee Oem: E, 65 
Netherlands .............0h. 24 
pA reg See OF ee 112 
a FE en a cae 238 
ee 1,377 
SE Pee 39,527 
WN ibis. van ncean ck Vorwerk 4,926 
05 en acard ne detiandels 137 
CEPR”. fia: wc etraivieiccktewan 46 
British Honduras ............ 62 
Canefla ici... Betcie cic aes 80,863 
IIE x 5.5 te. rol: son'e denis ine ch 67 
IES. Coc ob wailed licen 40 
pe ey ee ae 248 
IN oss Senne ics nates 379 
iis i cst Nadi cake iets 975 
Newfoundland and Labrador.. 2,040 
Other British West Indies. ... 5 
PRN apt te 858 
Virgie Jaber... ck. csieaeic 108 
BE ieordicyiibeerwetenieis 14 
Dominican Republic .......... 35 
A ae enna. 7,144 
tT Se ASR hy ea et GRO DI 96 
SER eae ey We bneakred De 467 
MN iticinsacteticnpeenent 917 
COND ei caek cetisicecrvent 46 
BY I oid doi ceechecciecnnss 860 
Other British East Indies ..... 45 
Dutch East Indies ............ 748 
NN edith anintbig whe Cpnich vanced 150 
iia ix sa Zitbawechbodcecwi 325 
| ENE Re re eee ae, 10,374 
oe 4,032 
French Oceania .............. 14° 
Other Ocoee «....5. 6. .kkcs. 120 
Philippine Islands ............ 526 
British South Africa ......... 198 

Emel Te eee 158,243 








J. J. Bookout, Atlanta, Ga., has reported 
that a sneak theft occurred in his store 
recently which resulted in the loss of a 
diamond ring, valued at $400. Mr. Bookout 
says he could easily identify the man. 
Upon investigation it was learned that a 
pawnbroker was visited. by a man who 
pawned a ring which has been positively 
identified by Mr. Bookout as the one stolen 
from him. 
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- Successors 
Walter Eitelbach Co., Inc. * SECS n 
PEARL NECKLACES NEW YORK 


Ludwig Nissen & Co. 





182 Broadway 











We also have the finest collection of all kinds of Precious Stones, including the RAREST GEMS IN DIAMONDS, 
RUBIES, EMERALDS and SAPPHIRES, and, of course, we have all the regular goods in the above lines. 


Select Individual Pearls for addition to necklaces. 





























J. MEHRLUST 
Manufacturer of diamond jewelry of the highest class. 


Gems and diamonds and precious stones of every description. 
Downtown Office 
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Main Office and Factory 
6 West48th Street 12&14. John S treet 
TELEPHONE {ig 57 | BRYANT . TELEPHONE ( $$$} CORTLAND 
New York City. a 
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Court Upsets Big Judgment Against Jewelers 





Appellate Di 


vision Reverses Decision of Supreme Court Which Awarded 
Verdict of $100,000 to Alexander P. Macauley, Who Was Arrested 
by Mistake as “Christmas Keough,” the Check Swindler. 




















—————— 
me 


If a decision handed down by the Ap- 
pellate Division of the U. S. Supreme Court 
last Friday is upheld by the Court of Ap- 
peals, Alexander P. Macauley, the Canadian 
mining promoter who was arrested in St. 
Louis in 1916 and indicted by mistake for 
“Christmas Keough,” the notorious swindler 
of jewelry and department stores, will re- 
cover nothing for the damage to his repu- 
tation and his business because of his false 
arrest, although the evidence shows that he 
lost a year’s income from the sales of min- 
ing claims, which averaged $60,000, and 
spent at least $12,000 to clear his name. In 
addition, he must pay the cost of five suits, 
three filed here, and two filed in St. Louis. 

The Appellate Division by a vote of three 
to two reversed the verdict for $100,00 ob- 
tained by Mr. Macauley from a jury before 
Supreme Court Justice Tierney last Winter 
against Theodore B. Starr, Inc., for mali- 
cious prosecution because of the part the 
defendant took in the prosecution. The 
court dismissed the complaint with costs 
but because of the fact that Justices Page 
and Dowling dissented from the decision, 
without writing an opinion, an appeal to 
the highest court can be taken. 

The importance of the decision in restor- 
ing the confidence of retail merchants in 
taking steps to prosecute persons who have 
swindled them can scarcely be overesti- 
mated, and this is pointed out by Justice 
Walter Lloyd Smith in concluding his opin- 
ion, concurred in by justices Clarke and 
Greenbaum. He said: 

“To hold the defendant liable upon this 
record for the damages which the plaintiff 
has sustained would in my judgment mark- 
edly discourage attempted prosecutions for 
crimes committed and would so imperil the 
salutary enforcement of the criminal law 
as to constitute a public menace.” 

As a result of the decision, if upheld, the 
suits against Lambert Bros. and Brooks 
Bros., also for $250,000 each, will not be 
prosecuted because the Starr suit was con- 
sidered to be the strongest of the three. 
Mr. Macauley also lost the. suits in St. 
Louis which he brought against the Stix- 
Baer Fuller Co. and the Famous & Barr 
Co. The ruling there was similar to that 
in New York, being based chiefly on the 
point that the complainants merely followed 
the direction of the criminal authorities in 
the steps they took against the plaintiff. 

The details of the mistaken arrest and 
indictment of Macauley for “Christmas 
Keough” are familiar to readers of THE 
Jeweters’ Circutar. Little doubt was felt 
that the right man had been arrested and 
the annual holiday thievery of the passer 
of forged checks on department and jewelry 
stores ended until after a commission had 
been appointed to take testimony for 
Macauley in his home city, Toronto, and in 
Detroit, Chicago and St. Louis. It then 
developed that the real swindler had been 
arrested in Chicago for passing one of the 


forged traveler’s checks of the Canadian 
Bank of Commerce with which the St. 
Louis and New York stores had been de- 
frauded and he was convicted and sentenced 
to Joliet penitentiary, where he is now serv- 
ing an indeterminate term. After his con- 
viction a safe deposit vault, rented here 
some years ago by Keough, was found and 
a large quantity of stolen jewelry and 
money recovered, from which the victims of 
former years recouped part of their losses. 

Assistant District Attorney Kilroe, who 
took an active part in the prosecution of the 
plaintiff as the swindler and who attended 
upon the commission in behalf of the people, 
asked that the indictment be dismissed on 
the ground that a mistake had been made. 

The attempt to fasten responsibility for 
the arrest upon the Theo. B. Starr corpor- 
ation was due to the fact that the swindler 
bought sleeve buttons on Dec. 23, 1916, for 
$550, and paid for them with $150 in cash 
and $400 in two travelers checks of the 
Canadian Bank of Commerce. 

When the checks were found to have 
been forged, Mr. Hill, floor manager of the 
defendant, reported the case to the police 
department and a detective was sent to in- 
vestigate. He interviewed the employes 
who had knowledge of the facts and re- 
ported to the District Attorney’s office. 
Justice Smith says in his opinion that the 
swindler had passed forged checks on five 
other firms and the District Attorney then 
directed the detective to produce the wit- 
nesses from the different stores before the 
grand jury. It was called to their attention 
that a criminal by the name of “Christmas 
Keough” had been guilty of a similar crime 
before and his photograph was obtained 
from the police. 

Justice Smith says this photograph had 
been taken 20 years before, and the wit- 
nesses believed that “considering the differ- 
ence in age it bore some resemblance to 
the man who had practiced the fraud” and 
they so swore before the grand jury. The 
evidence of Herman Muller, the clerk who 
sold the sleeve buttons, was taken by the 
grand jury as was that of Manager Hill, 
and also of a special detective employed by 
the Starr Co. at the time. 

The court points out that before the in- 
dictment was handed down the report came 
that some one in St. Louis had passed 
forged checks there in all respects similar 
to those passed in New York, except as to 
the name of the payee, and the man had 
been arrested there Dec. 30, a week after the 
fraud in New York. This man was the 
plaintiff, who was identified by six wit- 


- nesses in St. Louis as the man who had 


passed the checks in one place and at- 
tempted to pass them in another. His 
photograph was sent to New York later and 
eight witnesses from the different stores 
here believed that it was the picture of 
the man who committed the frauds here. A 
bench warrant was issued for the arrest of 
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“Christmas Keough,” alias ‘““G. H. Meighen,” * 
alias “A. P. Macauley.” Extradition to 
New York was sought and the District At- 
torney sent Detective Curley, who investi- 
gated the case, to St. Louis with a bench 
warrant awaiting extradition. 

When Detective Curley consulted with the 
prosecutor in St. Louis he was advised to 
have some one to identify the A. P. Ma- 
cauley arrested. The District Attorney here 
asked Theodore B. Starr, Inc., to send 
Muller, the clerk, to St. Louis for that pur- 
pose. “It appears uncontradicted,” the 
court says, “that the Starr corporation was 
at first unwilling to let him go for that pur- 
pose, but afterwards, upon persuasion of 
the District Attorney, permission was given 
and he did go to St. Louis at the expense of 
the District Attorney and “identified” Ma- 
cauley as the man who had committed the 
fraud upon the Starr concern in the City 
of New York.” 

Proof was offered at the hearing before 
the Governor of Missouri that Macauley 
arrived in St. Louis on Dec. 23 and the 
register of the Hamilton hotel there was 
presented, which apparently had his picture 
as guest upon that date, while a number of 
witnesses swore he was in St. Louis either 
the night of the 23d or the morning of the 
24th, but upon the identification by Muller, 
extradition was allowed and the plaintiff 
was brought here, pleaded “not guilty” and 
was admitted to bail. A superseding indict- 
ment charging Macauley with the crime on 
testimony of Muller and Hill, was found 
on April 5. 

The court says that after Assistant Dis- 
trict Attorney Kilroe called. the witnesses 
together and told them he believed a mistake’ 
had been made, that Muller protested 
against the dismissal because he believed 
the plaintiff should have a jury trial and 
that a jury might convict him in spite of 
the evidence gained by Macauley om his dep- 
ositions, but the District Attorney had the 
indictment dismissed in October, 1917. The 
indictments were afterwards ‘dismissed. in 
St. Louis, but for what reason does not 
appear, and upon a subsequent trial of one 
of the suits against a St. Louis firm “six 
witnesses” identified “Macauley as the man 
who had been guilty of the frauds in St. 
Louis.” 

The opinion then says: 

“It must be assumed upon this appeal that the 
plaintiff was innocent of the crimes with which 
he had been charged. That they were serious 
crimes is not controverted. He has been put: to 
large expense both in the employment of counsel 
and upon the commission upon which testimony 
was taken in his behalf, which was only granted 
upon his payment of all the expenses of the com- 
mission, and he is shown to have expended up- 
wards of $12,000 to clear himself from these 
charges. The damage to his reputation is great. 
He was practically thrown out of ‘business for 
about a year. He had been for many years an 
agent in the sale of liquor and was afterwards 
interested in the sale of mining claims, and he 
swears that his income for two years prior to 1917 
was in the neighborhood of $60,000 each year. If 
the defendant was alone responsible for the in- 
jury to his reputation and for the damage caused 
by his false or mistaken arrest, it is possible that 
the verdict could not be said to be excessive, but 
in view of the fact that the defendant is only in 
part responsible for this injury, and as the plaintiff 
was first arrested for these crimes in St, Louis 
and afterwards for committing frauds on: five 
different firms in New York city, it cannot be said 
that the acts of the defendant could have been 
the cause of all the damage suffered. 

“Upon the evidence in this case we find no justi- 
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Our Mr. Le Roy Present is now visiting the European market 
on an extended purchasing trip. He will return about the 
end of January with our usual stock of attractive values 


37 Maiden Lane, New York Amsterdam, 8 Tuipstraat 
Main Office, Rochester, N. Y. Antwerp, 29 Boulevard Leopold 

















ESTABLISHED 1866 


‘d 


ra } 
J, LIV fn hdd // 


DIAMONDS DIAMONDS 
9 SARPHATI STR 170 BROADWAY 


AMSTERDAM 2 AND 4 MAIDEN LANE 


ie OM Am a Oa 4 


IMPORTERS of DIAMONDS :'¥?)! Wholesale Distributors of 
WHOLESALE JEWELERS we * Watches and Watch Bracelets 





Oriental Pearl NecKlaces 


Loose Pearls for Additions 


itiaed 


lh 











Frederick W. Rauch 


| Fancy Cut DIAMONDS and PRECIOUS STONES 
522 Fifth Avenue, New York 























January 19, 1921. 


‘on for the charge of the court authorizing the 
: oy ts assess upon the defendant punitive dam- 
yaad The trial court charged that if the defend- 
ant ‘was liable to the jury might include punitive 
damages in its verdict and to this an ‘exception 
was taken. The rule of law in this State is now 
settled that a corporation is not liable for ex- 
ary damages unless the act of the agent was 
explicitly authorized or afterwards ratified, or there 
was negligence in the hiring of an improper serv- 
ant. There was clearly no direct authorization to 
make this identification of the plaintiff as the 
man who committed the fraud. * * * and the 
only ratification that can be claimed would be 
upon any presumed knowledge of Hill, who is 
not shown here to have been connected with the 
corporation with any authority to ratify such an 
act. This ruling would, in any event, require a 
new trial of this action. 

“The plaintiff’s difficulty, as I conceive, lies 
deeper, in the failure to connect the defendant 
with the instigation or continuance of any mali- 
cious prosecution. That a crime was committed 
and that these forged checks were passed by some- 
one stands conceded. At the time the matter was 
reported to the police authorities the plaintiff’s 
name was not mentioned and was not known. 
* * * The prosecution did not become a prose- 
cution against the plaintiff until after receiving 
information that the plaintiff had been arrested 
and identified in St. Louis for passing travelers’ 
checks upon this same bank of precisely similar 
description, except as to the name of the payee 
whereupon the plaintiff’s name was inserted in the 
indictment as another alias for Christmas Keough. 

“The District Attorney swears that he directed 
that the defendant’s clerk, Muller, be sent to 
St. Louis to identify the criminal. This was de- 
murred to by the defendant who only acceded to 
the request or direction of the District Attorney 
after protest. It is probably true that Muller 
could not have been compelled to go to St. Louis 
to make the identification, nevertheless it is a civic 
duty of anyone who has knowledge that a crime 
has been committed, to give such authorities such 
assistance as may be asked for to find and punish 
the criminal. The fact of allowing Muller to go 
to St. Louis to make this identification, after pro- 
test, was not in my judgment the instigation or 
continuance of a prosecution by the defendant. 
* * * When Muller was sent to St. Louis he 
went there, not as an agent of the defendant, but 
as a witness simply, called by the District At- 
torney to perform a civic duty, and the defendant, 
as I view the law, is no more liable for the act 
of Muller in identifying this plaintiff as the crim- 
inal than would be any master whose servant was 
called upon ‘to testify in a criminal proceeding. 

Justice Smith also points out that the de- 
fendant had nothing to.do with obtaining 
the superseding indictment against the 
-plantiff which was “purely at the instance of 
the. criminal authorities.” The court says 
further : 

“The defendant would not have been permitted 
to prohibit Muller and Hill from testifying for the 
purpose of procuring this superseding indictment. 
Such an act on the part of the defendant would 
be punishable as a crime under Section 815 of the 
Penal Law. I venture that no case can be found 
in any court that would hold a party liable for 
malicious prosecution where the only participa- 
tion in such prosecution was the giving of testi- 
mony by an employe of the party.” 

Justice Smith then discusses the claim 
that the identification by Muller of the 
photograph of “Christmas Keough” and later 
the photograph of the plantiff as that of 
the man who committed the fraud “is an 
indication of bad faith on his part which 
should be charged to the defendant.” In 
this connection justice Smith refers to the 
testimony of Macauley that he heard of a 
man named Schadel in Toronto who looked 
like him and thinking that he might be 
Keough the plaintiff looked up this man, 
found that their weight was about the 
same, “and himself suspected that this man 
was “Christmas Keough,” until he found that 
the man did not have a mole on the back 
of his neck. The court says: 


“Punishment for crime and the protection of 
the public peace are paramount considerations in 


empl 
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the administration of the law. Public poncy has 
made the question of probable cause a question 
for the court and not for the jury, to the end that 
a party may freely prosecute for crime without 
being subject to damages at the caprice or upon 
the sympathy of a jury. Moreover, it would be a 
misfortune to hold that where a crime has been 
committed a party may not bring the matter to 
the attention of the proper criminal authorities, 
trusting to the judgment and discretion of those 
authorities to take such steps as in their judgment 
may be proper to apprehend the criminal, even 
though the testimony of the party’s employe may 
be found necessary by the public authorities in 
their investigation and prosecution.” 


Swan, Moore & Danforth were attorneys 
for the defendant in preparing the case, and 
Martin W. Littleton was trial counsel. 
Olcott, Bonynge, McManus & Ernest ap- 
peared for the plaintiff. 

The decision of the court will be appealed 
to a higher court at once by the plaintiff. 








Member of Ways and Means Committee 
Visits President-elect Harding and Dis- 
cusses Sales Tax Plan 


WasuineTon, D. C., Jan. 15.—Repre- 
sentative Bacharach, New Jersey, member 
of the Ways and Means Committee, has 
returned to Washington after a trip to 
Marion, O., where he discussed with Presi- 
dent-elect Harding the sales tax which he 
has been advocating for two years. In talk- 
ing of his scheme of taxation, Representa- 
tive Bacharach said to THE JEWELERS’ Cir- 
CULAR correspondent: ; 

“To find some new sources from which 
sufficient revenues may be extracted to take 
the place of the excess profits tax and some 
of the other more repugnant taxes of the 
present law the repeal of which the general 
public is clamoring for, is the great prob- 
lem which confronts Congress and more 
especially the Ways and Means Committee. 

“Personally, I am a strong believer in the 
adoption of a system of taxation which 
would have a sales tax as the principal 
source of revenue. In January of last year 
I introduced a bill in the House which 
provided for‘the repeal of the excess profits 
tax and a number of other taxes contained 
in the present law, and substituted therefor 
a l per cent. tax on sales. 

“Naturally, the proposition did not meet 
with unanimous approval, but there has been 
much discussion of the sales tax both in and 
out of Congress during the past year, and 
it seems to have met with the general ap- 
proval of the business interests of the coun- 
try. There has also been a growing senti- 
ment in its favor in Congress, and 1 believe 
that several members of the Ways and 
Means Committee are favorably inclined 
toward its adoption. 

“Bearing in mind the fact that we must 
raise by taxing approximately $4,000,000,- 
000, I have worked out a plan which con- 
templates the raising of a large portion of 
this. by a sales tax. There are three gen- 
erally accepted methods which can be em- 
ployed in the adoption of a sales tax and its 
collection. The first, and the easiest to col- 
lect, would be a tax on everything at its 
source. It is estimated that this sort of 
tax would bring in about $650,000,000 in 
revenue. The second is what is known as 
the ‘turnover’ tax, which, at the rate of 1 
per cent., it is estimated, would bring in 
approximately $1,900,000,000. The third, 
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which is the plan I am now advocating, is a 
strictly merchandise tax on final sales. At 
the rate of 1 per cent. it is estimated such 
a tax would produce about $900,000,000 in 
revenue. 

“T realize that there is some opposition 
to the adoption of such a tax in view of the 
fact that it is a direct consumption tax. 
But my faith in the proposition is so strong 
that in order that the plan might be given a 
fair and square trial I am suggesting the 
rate be made extremely low, or a tax on 
final sales of 1 per cent. Even at the low 
rate it is estimated that the returns would 
approximate $900,000,000, and if we apply 
the tax to hotels and similar institutions— 
and I think the sentiment would be to tax 
them on the same basis—it would increase 
the returns approximately $50,000,000 addi- 
tional.” 

It is understood that President-elect 
Harding expressed considerable interest in 
the sales tax plan as outlined to him by 
Representative Bacharach, although’ the ‘lat- 
ter said that he was not privileged-to quote 
the former in any way. 








Louis Pearlman, Louisville, Ky., Files Vol- 
untary Petition in Bankruptcy 
Louisvittz, Ky., jan. 15.—Voluntary 
bankruptcy proceedings were filed on Jan. 
10, by Louis M. Pearlman, jeweler, at 228 
W. Jefferson St., formerly in business on 
West Broadway, in which Pearlman lists 
liabilities of $5,469, and assets of $4,307.40, 
the latter being made up entirely: of stock 

and fixtures. 

Pearlman was adjudicated and the case 
is in the Court of Judge George DuRelle. 
C. W. Johnson has been named trustee. 
The first examination of the bankrupt will 
be made within 10 “days or two weeks, 
according to notices now going out t 
creditors. ; 

The store has been closed, and most of the 
smaller stock is locked in the safe. The 
shelving looks very bare as a whole. 

Among the larger creditors listed are 
D. D. Spiro, New York, $112; Louis Brav- 
erman, New York, $141; Artistic’ Leather 
& Novelty Co, New York, $140; Block 
Ring Co., Buffalo, $225; Robert H. Inger- 
soll & Bro., New York, $119.50; Richter & 
Phillips, Cincinnati, $889; J. H. Gross & Co., 
Cleveland, $466; Alter & Co.,, Chicago, 
$704.23; Harry Pakula, Chicago, on a note, 
$900; Louisville Courier Journal & Times, 
$161; Merry Optical Co., Louisville, $153; 
Alpher-Kerr-Greenberg Co., Washington, 
D. C., $100; Ben Schulman, Louisville, 
$100. There are a number of smaller credi- 
tors in addition to this list, the total number 
of creditors listed being 33. } 

Gifford & Steinfeld, of Louisville, are 
looking after accounts of creditors for the 
National Jewelers Board of Trade, New 
York, and Joseph Lazarus, is representing 
creditors of the Manufacturing Jewelers’ 
Board of Trade, Providence, R. I. 








The statute forbidding unfair methods of 
competition is held in Sears, R. & Co. v. 
Federal Trade Commission, 258 Fed. 307, 
not to forbid the selling of a particular 
commodity below cost if it is not connected 
with representations which tend to injure 
or discredit competitors. 
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AMETHYST “a 


THE BIRTHSTONE FOR FEBRUARY 


Let her an amethyst but cherish well 
and strife and care can never with her dwell. 
From “A Guide for Gem Buyers” 











The Amethyst, which from ages remote has been regarded as February's natal stone, is a purple variety of trans- 
parent Crystal Quartz, shading from a pale violet to a dark plum shade and is cut cabochon or faceted. Its Greek 
name characterizes it as an enemy or preventive of inebriety, yet it intoxicates with its beauty and soothing influences. 
As a rule the amethyst is cloudy, only the clear and transparent stone which is known as precious amethyst is cut 
into gems and their worth is estimated according to their transparency and uniormity of color. 


Large Stocks of Amethysts Always in Stock 
We will gladly mail on request our booklet “A Guide for Gem Buyers” 


ESPOSITER ESPOSITER, VARNI CO., inc. "20S! 


Lapidaries and Importers of Precious Stones 


45 John Street New York ~ 





























Judge Elbert H. Gary says— “© 


‘“‘Pessimists Have No Arguments Backed With Facts and Figures”’ 


“Notwithstanding the depression which it seems fashionable to refer to nowa- 
days, we are still doing a very substantial business.” 


The Judge Is Right! 


The man who “harps” on “bad business” is helping to make and keep business 
“bad.” WE HAVE EVERYTHING TO LOOK FORWARD TO THIS YEAR. 
Let us fight any increase of taxation on our Trade and do our level best to boost 
business to the utmost. 1921 will be a fine year, Brethren, if we look for the good 
that is in it. Yours for OPTIMISM— 


H. NORDLINGER’S SONS, Inc. 


Importers of Precious and Imitation Stones in Quantity for All Manufacturing Purposes. 
New York, 15 Maiden Lane. Paris, 32 Rue Beaurepaire. Gablonz, a/N, 16 Steingasse. Providence, 63 Washington St. 
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JOBBING STONES 
DIAMONDS 


A BRETDENBAC Ene. 


JEWELER is known by the service he renders, and in 
A having us match odd or unusual stones for your cus- 
tomers, you are rendering appreciated service at a 
good profit to yourself. Now is the time to write or phone us. 


Main Office Branch Office 
51-53 MAIDEN LANE 212 UNION ST. 
NEW YORK CITY PROVIDENCE, R. I. 
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fe Outlines New Policies of the Gorham Interests 








Vice-President Taylor Has Heads of Leading Silversmiths’ Concerns as His 
Guests During the Annual Conclave of Salesmen and 
Department Heads at New York 

















———— 
— 


The convention of the heads of depart- 


ments and salesmen of the Gorham Mfg. 


Co., the Gorham Co., the Whiting Mfg. 
Co., the Wm. B. Kerr Co. and the many 
other so-called Gorham interests, silver- 
smiths concerns controlled by the Silver- 
smiths Co., this year, took an entirely new 
form and in fact became a gathering at 
which heads of the leading silversmiths 


vice-president of the Gorham Co.; Will F. 
Drexmit, general sales manager of the 
Keystone Watch Case Co.; George C. Colm- 
stock, general counsel for the Gorham Co., 
B. J. Doyle, of the Keystone; Mr. Abbott, 
T. Edgar Wilson of THE JEWELERS’ 
CIRCULAR and others. 

The guests were seated at one long raised 
table at the back of the room while in front 
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He made it clear that he felt that days of 
selfishness and secrecy had gone by and 
that the silversmiths industry must be con- 
ducted on a big and broad basis, that the 
best business policy was in working toward 
the develcpment of the industry as a whole, 
looking for an increased sale of silverware 
from the public at large. He said that he 
had organized a “commission” of the Gor- 
ham interests, the members of which stood 
up and were introduced to the convention, 
to start late this month, go across the coun- 
try on the northern route and return on the 
southern, interviewing the retail jéwelers, 
finding out what is necessary for the devel- 
opment of the Gorham lines, the best per 
cent of markup to recommend and the pol- 
icy to pursue. 





LEADING SILVERSMITHS AND OFFICERS AND SALESMEN OF GORHAM INTERESTS WHO WERE GUESTS AT LUNCHEON HELD AT HOTEL. COM MODORE 


companies outside the Gorham interests 
also participated on the invitation of 
Franklin L. Taylor, the new vice-president 
in charge of the Gorham interests. The 
visitors listened to the new policy of the 
Gorham Co., announced by the president 
as well as some discussion of the policy and 
phases of that policy that is in the process 
of adoption. The’ convention took the 
form of a luncheon in the east ball room 
of the Hotel Commodore Monday after- 
noon at 2 p. M. at which over 100 repre- 
sentatives of the silver trade attended. 
Beside Vice-President Franklin L. Tay- 
lor, there were at the guest table Messrs. 
George H. Wilcox, president of the Inter- 
national Silver Co.; Geo. E. Fahys and 
Henry F. Cook, of the Alvin Silver Co.; 
H. Blanchard Dominick, of Dominick & 
Haff, Cleveland; A. Dunn, of Graff, Wash- 
bourne & Dunn; Parker D. Handy and Mr. 
Harman, of Handy & Harman; George E. 
Wells, president of the Whiting Mfg. Co.; 
Alfred K. Potter, treasurer of the Gorham 
Mfg. Co.; Fred Hyatt, president of the 
Keystone Watch Case Co.; Robert Locke, 


of them the various officers and heads of 
the Gorham Mfg. Co., and their allied con- 
cerns were seated at 11 small round tables, 

Vice-President Taylor, who presided, de- 
livered an address which was startling in a 
way but straight from the shoulder and 
whose effects may be epoch making in the 
jewelry and silver trade. He started in by 
saying that the reason for the guests on 
this occasion was the introduction of the 
new sales policy of the Gorham and allied 
interests, which he referred to as “the Gor- 
ham interests.” He had called them to hear 
his announcement to the salesmen and offi- 
cers (many of. whom he had never met be- 
fore) because he wanted the people in the 
silver trade to know what his companies 
were doing and why; and in the course of 
his remarks referred to particular guests 
like George Wilcox, of the International 
Silver Co., whom he had known for years 
and whose policy he admired and said that 
there were, no doubt features in the Inter- 
national policy that the Gorham 
adopt and he wanted them to take the best 
features in his: policy. 


might 


Mr. Taylor made clear certain points: 
First, that the Gorham interests for the 
present at least ‘were to. adopt a retail sales 
price of 50 per cent markup for their own 
retail stores, though not attempting to make 
the retail jeweler follow this policy. Sec- 
ond, that the products of the Gorham inter- 
ests would no longer be ‘confined to the old 
exclusive channels that they had been in 
the past (generally one retailer in each 
city), but will now go to all the large dis- 
tributors of silverware in legitimate chan- 
nels no matter who or what they are. It 
is the policy to sell silverware extensively 
and to increase the number of buyers by 
putting the product before the public in 
every possible way. The third important 
point was the change in terms to 30 days 
two per cent. 

Mr. Taylor gave a heart to heart talk to 
the salesmen present on the internal policy 
of the company, the new rulings and the 
new methods of controlling. He asked 
them to forget the past and the past policy 
of the company, many of which he criti- 
cised, and emphasized the fact that we are 
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living today and not living in the past. 
They were to start afresh with new meth- 
ods and a new outlook. He said the poli- 
cies he had formulated had been adopted 
after a careful investigation but he had no 
pride of opinion, was not wedded to any 
particular ideas and might have to change 
some of them. Whether the customers 
would have to adopt a 60 or 70 per cent 
markup he did not know but at present the 
Gorham Co.’s own retail stores would have 
to sell on a 50 per cent basis. 

In regard to the new terms Mr. Taylor 
said that for entirely too long the manu- 
facturers had been “competing with the 
banks” and he told the salesmen to urge 
buyers of silverware not to ask manufac- 
turers to continue this practice but allow 
the banks to perform their normal func- 
tions, give the credit necessary, and that the 
customers use their banks and pay their 


bills. 

The speaker made it clear that in no way 
did he wish to antagonize the retail dis- 
tributor of silver, but he was looking to the 
big and broad policy that would develop the 
sale of silverware of all kinds, would 
strengthen the retail jeweler’s position as 
a silverware distributor, would help to put 
the retail jeweler on his feet and permit 
him to handle silverware on a_ business 
basis that would be profitable to him and to 
those from whom he bought. 

Mr. Taylor devoted some time to the new 
policies of the Gorham Co., and the new 
regulations of the various companies and 
told of the basis of the organization under 
which the Gorham interests will be under 
the control of different departments that 
would have final authority. A law depart- 
ment, finance department and department 
of “purchases and supplies” has been al- 
ready organized while a department of sales 
was in process. This will probably be a 
“commission” which will determine what 
the production of the plant shall be and at 
what prices the product shall be sold. There 
will be a “commission” in charge of the 
manufacturing end as well as a department 
of design. 

He urged his hearers to look at the sales- 
manship of silver in a big and broad way, 
to realize that whether they were working 
for the Gorham or other companies of the 
Gorham interests, that they were working 
for the silver trade as well. He considered 
that their so-called competitors were all in 
one family with them and that the one great 
purpose of all was to develop an apprecia- 
tion of silverware with the public and see 
that more of it was sold. By example, he 
showed that this apparently altruistic policy 
was sound business policy, telling of some 
of the work he had done with the Keystone 
Watch Case Co. (of which he had formerly 
been president) on somewhat similar lines. 
He showed how the best interests of all can 
be conserved by the co-operation with other 
houses to help sell goods and build up and 
strengthen the sale of silverware both with 
the jeweler and the public. 

Mr. Taylor, after commenting on the 
loyalty of the organization as a_ whole, 
called upon B. J. Doyle to make a few re- 
marks and Mr. Doyle discussed the sub- 
jects generally and ended with an essay on 
the fundamental principles of salesmanship 
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with particular points as to what the silver- 
ware salesman should consider, that proved 
instructive to all who heard it. 

After reading some communications the 
luncheon adjourned with an informal recep- 
tion by Mr. Taylor. 

With the exception of President John 
Holbrook, of the Gorham Mfg. Co., and 
the other Gorham interests, practically all 
the officers and heads of the departments 
of the various companies were in attendance 
as well as the salesmen who came from all 
parts of the country to attend. 








DEATH OF ISAAC B. THURBER 


Oldest Employe of the Gorham Mfg. Co. 
Succumbs to Injuries Received When 
He Was Struck by a Trolley Car 

Provipence, R. I., Jan, 15.—The funeral 
of Isaac B. Thurber, the oldest employe of 
the Gorham Mfg. Co., with which concern 
he had been associated since 1851, was held 
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THE LATE ISAAC B, THURBER 


yesterday afternoon at 2 o'clock from his 
home, 210 Lexington Ave., and notwith- 
standing the heavy rain storm, was attended 
by a large delegation of officials, depart- 
ment heads and employes of the Gorham 
Co., the older workmen being especially well 
represented. ; 

Mr. Thurber, who was 85 years of age, 
died early Wednesday morning at the 
Rhode Island Hospital from a fractured 
skull as the result of being knocked down 
by an electric trolley car at the corner of 
Elmwood and Lexington Aves., about 5.30 
o’clock the previous afternoon. He was 
returning from work at the plant of the 
Gorham Mfg. Co. and was about to cross 
Elmwood Ave. when struck. The car was 
running toward the center of the city at a 
moderate rate of speed, when, according 
to the motorman, Axel P. Ohlquist, Mr. 
Thurber was seen standing on the edge of 
the sidewalk between a tree and an electric 
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light pole, evidently awaiting a chance to 
thread his way through the automobile 
traffic, which is often dangerous to pedes- 
trians at that point. 

The motorman says that he rang his bell, 
while he allowed his car to proceed in the 
expectation that Mr. Thurber would re- 
main standing where he was. However, 
Mr. Thurber started to cross the track, 
stepping directly in front of the car. He 
was knocked down and dragged several feet 
before the car was brought to a standstill. 
When he was picked up he was unconscious 
and was taken to a lawn nearby, where he 
was given first aid by a physician while 
awaiting the arrival of the ambulance which 
conveyed him to the hospital. An examina- 
tion at the hospital disclosed a fracture of 
the skull and broken shoulder. 

Several witnesses were interviewed by 
the police and all agreed that the car was 
not going fast, and the police were also 
informed that Mr. Thurber was hard of 
hearing and that he probably did not hear 
the bell nor the noise made by the car. 
After the case had been investigated the 
police declared themselves satisfied that the 
motorman was blameless and Ohlquist was 
discharged. 

Mr. Thurber was born in Providence and 
attended the district schools until 15 years 
old, when he entered the employ of the 
Gorham concern in 1851 when its firm name 
was Gorham & Thurber and its plant was 
located at N. Main and Steeple Sts. The 
firm at that time did business for the en- 
tire year which would not be considered a 
good week’s trading ‘now. Eight years 
later, when the firm’s name was changed to 
Gorham & Co., he was made the first agent 
of the concern and placed in charge of its 
office in New York city. Retiring in 1864 
and returning to the company in 1870 he 
pursued a course of study which fitted him 
for the position of chief-chemist and assayer 
in charge of the assayitig and refining de- 
partments, which place he occupied from 
1874. 

On March 29, 1913, he was presented a 
handsome engrossed and illuminated testi- 
monial of his long and faithful service, the 
presentation being made by the late John 
F. P. Lawton, for 60 years secretary of 
the concern. On Sept. 18, 1920, at a gath- 
ering held at the grounds of the Warwick 
Club, a bouquet of 61 roses was given him 
by the members of the Quarter Century Club 
of the Gorham Co., of which he was presi- 
dent as the oldest employe of the concern. 
This club was organized in June, 1920, and 
who but the veteran Mr. Thurber was there 
who should be chosen at the head of the 
association organized for the purpose of 
promoting good fellowship among the older 
employes? 

He is survived by his widow and one son. 








An involuntary petition in bankruptcy 
was filed against Bessie Barnett, retail 
jeweler, 719 Westchester Ave., Bronx, 
in the United States District Court, New 
York, Tuesday, Jan. 11. The petitioning 
creditors are F. Liberman, who holds a 
claim for $300; L. Saff, $298, and D. Getz, 
$106. The petition claims that the alleged 
bankrupt while insolvent transeferred 
money to various creditors with intent to 
prefer. 
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Last Friday afternoon the 38th annual 
meeting of the Jewelers Security Alliance 
was held in the organization rooms in the 
Silversmiths building, 15 Maiden Lane, New 
York. At the meeting several interesting 
reports were submitted and officers elected 
for the ensuing year. 

President A. K. Sloan presided over the 
meeting which was called to order about 
3 p. M. Immediately following the call to 
order President Sloan delivered his annual 


address. He spoke as follows: 


ADDRESS OF PRESIDENT SLOAN 


In greeting you at this 38th annual meeting, I 
feel sure that you will all agree with me that we 
have just passed through a very strenuous year. 
This is especially true in regard to the Alliance. 
We all know that there has been a great increase 





A. K. SLOAN, PRESIDENT 


in crime, and in consequence, it has been neces- 
sary to do more work and expend more money 
in the pursuit of burglars and thieves than in any 
previous year. 

The report of the executive committee will give 
you full information regarding these matters, and 
TI hope you will give it your careful consideration. 

A great many losses occur through carelessness, 
and every ‘member should bear this in mind and 
use every possible precaution to safeguard his 
stock both for his own benefit and for the good 
of the Alliance. The committee is giving you 
valuable suggestions, which will prove very help- 
ful if you follow them out, which I trust .you 
will do in view of the dangers to which jewelers 
are exposed both by day and at night. 


Following the remarks of President 
Sloan, the report of the executive commit- 
tee was submitted by Chairman H. H. Butts. 
This report is as follows: 


REPORT OF EXECUTIVE COM MITTEE 


Your committee reports that it has held during 
the past year 12 meetings, at which has been 
transacted a ‘great variety of business pertaining 
to the Alliance. 

We have increased our membership 845 during 
the year, making our present number 7,411, of 
which 1,765 are Class A, and 5,646 Class B. 


We have to report 462 attacks on members dur- 


ing the year: 

7 Safe burglaries with losses........ $15,000 
79 Store burglaries, with losses....... 100,000 
186 Window smashings, with losses..... 135,000 
165 Sneak thefts, with losses.......... 150,000 
22 Hold-ups, with losses..........:.. 131,000 

$531,000 


227 Arrests have been made and thousands of 

dollars worth of the goods recovered. 

25 Thieves were placed on probation because of 
youth. 

31 sent to reformatories. 

97 Given prison sentences. 

3 Released on bonds. 

39 Discharged for lack of sufficient evidence. 

32 Are at present in jail awaiting trial. 

This shows 6 per cent of our members were 
robbed last year. The year 1920 was unusual,. a 
wave of crime swept over the country, and. never 
before have we had so many of our members 
robbed, and there never was a year when so many 
robberies took place. The present day thief is 
a new type—young, fearless and desperate, stop- 
ping at nothing when in a corner, always armed 
and ready to shoot. 

In this connection we wish to record the death 
of Edwin M. Andrews, of Andrews & Winston, 
542 Fifth Ave. (corner of 46th St.,) New York, 
who, at the noon hour, being alone in his office, 
was visited by three men, ostensibly customers. 
What occurred in a few moments no one knows, 
but when a salesman for a well known jewelry 
house came in he found Andrews sitting in a 
chair, having been shot, and this salesman was 
directed to throw up his hands. Mr. Andrews 
died shortly after. Great indignation was arcused 
throughout the jewelry trade, a mass meeting was 
called and a reward of $25,000 was offered for 
the arrest and conviction of these men, the Alli- 
ance having full charge and direction of: this 
case. 

There is a way to reduce the present crime 
wave, and that is by giving every man or woman 
convicted an adequate sentence. The tendency 
of the courts in the past has been toward leniency. 
There are many criminals. out on probation that 
ought to be in prison. No mercy should be 
shown to the hold-up man and “gunman.” 

Another way of escape is by being released on 
bail. We have one case in point, where a well 
known and very clever crook has evaded trial 
by giving bonds in two cities and up to date has 
not appeared. We state these facts to show why 
more convictions have not been possible. It is 
time we think for every member to acquaint him- 
self with the existing conditions, and, by concerted 
action, strive to bring about longer sentences. 

Your committee has decided by unanimous 
vote to accept no more members in Class A from 
Jan. 1, 1921, because there is very little demand 
for that class, and a more comprehensive protec- 
tion and better service is afforded in Class B. 

The Alliance has spent more money for the pro- 
iection of its members than ever before in a 
single year, and, in addition $10,300 has been 
paid in rewards for the arrest and conviction of 
thieves and burglars. 

We shall in our annual bulletin devote several 
pages to subjects vitally important to each member, 
which we hope will-be read and acted upon. 


Jacob Goodfriend, auditor, next reported 
that he had identified the cash and bank 
balance and had examined the bonds in the 
safe deposit box, finding them all intact and 
as reported by the treasurer. He also pre- 
sented a certificate from W. E. Burgess, 
certified accountant, stating that he had ex- 
amined the books and accounts of the 
treasurer, compared them with the vouch- 
ers, found them to be correct and the an- 
nual report is an exact transcript of the 
same. On motion all of these reports were 
adopted and ordered on file. 
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The next report received was submitted 
by W. T. Gough, on behalf of the nominat- 
ing committee. In this report A. K. Sloan 
was re-nominated for president; H. H. 
Butts, first vice-president; M. L. Bowden, 
second vice-president; C. C. Champenois, 
third vice-president, and Bernard Karsch, 
treasurer. The following were nominated 
as members of the executive committee, J. 
Warren Alford, Henry Abbott and Leopold 
Stern. There being no other nominations 
on motion the nominations were closed and 
the secretary was instructed to cast one fav- 
orable ballot for the nominees, who were 
then declared unanimously elected. 

A vote of thanks was passed to Mr. 
Goodfriend, the auditor, and to the trade 
papers for their kindness in publishing vari- 
ous items of interest in regard to the Al- 
liance during the past year. President 
Sloan then re-appointed Mr. Goodfriend as 
auditor for the coming year, and then the 
meeting adjourned. 





Immediately following the annual meeting 
the executive committee convened and ad- 





JAMES H. NOYES, SECRETARY 


mitted new members, transferred others and 
ordered one reward paid. H. H. Butts was 
also elected to serve as chairman of the 
executive committee. 

Among the new members admitted in 
Class B were the following: George A. Col- 
ton, Lees, Mass.; Herbert J. Klipp, Lenox, 
Mass.; Fred Studer Co., Inc., Waco, Tex.; 
George T. Beckel, Cementon, Pa.; H. H. 
Truckenbrod, Mendota, Ill.; Walter Price, 
New Brunswick, N. J.; M. F. Noack, Santa 
Rosa, Cal.; Henry Paul, Evansville, Ind.; 
Momchilovich Bros., Detroit, Mich.; Fay, 
Sheridan, St. Charles, Minn.; Herman 
Bros., Jewelers’ Exchange, William Mauch, 
J. Miller Loan Co., St. Louis, Mo.; P. A. 
Zehringer, Amarillo, Texas; W. A. Hel- 
phenstine, Wheeling, W. Va.; Harry D. 
Whitney, Union, N. Y.; Friedman Jewelry 
Co., Tacoma, Wash.; Radin Jewelry Co., 
Scranton, Pa.; Thos. Hartman, Aledo, IIl.; 
Eric Anderson Co., Burlington, Iowa; Lee 
A. Beymer, Indianola, Iowa; Larson Bros., 
Kewanee, Ill.; Ostermeier Bros., Sebring, 
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Ohio; Momchilovich Bros., ‘St. Louis, Mo. 
The following Class A members were 
transferred to Class B: Newark Watch 
Case Material Co., Newark, N. J.; Stamey’s 
Jewelry Store, High Point, N. C.; Peter 
Friedrich, Brooklyn, N. ¥.3 Fred N. Gas- 
sett, Bridgewater, Mass. ; Wm. G. Coxeter, 
Hartford, Conn.; Jacob Bennett, Inc., Nor- 
folk, Va.; J. W. Jordan, Dunn, N. C. 
The following reward was ordered paid: 
For the arrest and conviction of Boyd Stewart 
and Herbert Miller, who smashed the window at 
the store of B, D. Bubb, of Montgomery, Pa., on 
Dec. 15, 1920, and stole about $150 worth of 
goods which they buried under the station platform 
where they were recovered, and the thieves fined 
$50 each and costs of court with six months im- 
prisonment in the county jail. The reward paid 
to J. Ray Miller, a private citizen, who gave the 
information by which the thieves were captured. 








NEW OFFICERS ELECTED 





Members of Rochester Retail Jewelers’ As- 
sociation Hold Annual Meeting and 
Transact Important Business 
Rocuester, N. Y., Jan. 17.—A meeting 
of the members of the Rochester Retail 
Jewelers’ Association was held at the Pow- 





ELLERY A. HANDY, PRESIDENT-ELECT 


ers Hotel last week, at which time officers 
for the ensuing year were elected as fol- 
lows: Ellery A. Handy, president; James 
Given, vice-president; Russell G. Scheer, 
secretary, and George P. Klee, treasurer. 

The meeting was called by President 
Schaefer and the business was transacted 
after a dinner was served at 6.45 p. mM. Pres- 
ident Schaefer appointed a committee of 
the full membership on the silver question. 
He said that before his term of office ended, 
he desired to thank the members for the co- 
operation that had been given him. He 
called attention to the fact that the associa- 
tion dated back to the time when the A. N. 
R. J. A. was formed and that the members 
could lay claim to being among the first 
retail jewelers’ organization in the United 
States. 

The next meeting will be held at the 
Powers Hotel, the second Thursday in 
February. 








A window in the store of H. L. Stern, 
Toledo, O., was recently smashed, presum- 
ably by a negro. and $114 worth of jewelry 
stolen. It is thought it is the same thief 
who had been smashing windows almost 
every morning of late. 


THE JEWELERS’ 
BUFFALO JEWELERS MEET 





All Officers Re-elected at Annual Gathering 
—Plans for State and National 
Conventions 


BurFaLo, N. Y., Jan. 14.—The annual 
banquet of the Buffalo Retail Jewelers’ As- 
sociation will be held on the evening of 
Feb. 3. The banquet will be held at one 
of the big hotels, the exact one having not 
yet been decided upon. At this banquet, the 
representatives of the national organization 





CHARLES T. EVANS, RE-ELECTED PRESIDENT 


will be present and plans for the coming 
convention will be discussed. Dealers here 
seem to favor the week of Sept. 6. It is 
planned, if this date is definitely decided 
upon, to hold the State convention Sept. 5, 
the day before the national convention opens. 

The State association’s executive com- 
mittee will meet here on the afternoon of 
Feb. 3, preceding the banquet, and an in- 
vitation will be extended its members to 
attend. Notices of the meeting have been 
sent out by Alfred O. Bald, the secretary 
of the State association. The executive 
committee will hold its meeting at the 
Hotel Statler. 

The date of the banquet was decided upon 
at the regular monthly meeting of the as- 
sociation, which was held Thursday evening 
at the Statler. An exceptionally large num- 
ber of members were in attendance, and in 
addition, there were several new faces. 

The convention was also discussed at 
this meeting. 

The proposed increase of the tax on jew- 
elry also came up for considerable discus- 
sion at the meeting. The association passed 
a resolution, donating $100 to the Vigilance 
Committee, which is keeping watch of the 
proposed legislation, and a notice was sent 
to Harry C. Larter, chairman of the com- 
mittee, of this. 

That the membership drive is bearing 
fruit was shown when the reports were 
made. These new members were elected: 
Harry C. McCormick, of T. C. Tanke, 378 
Main St.; R. M. Bartsch, of 590 Genesee 
St., and N.°G. Woodward, of A. J. Best 
Co., Genesee St. 
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The 1920 officers of the association were 
re-elected by acclamation. They are: 
Charles T. Evans, of Brayton’s, president; 


- Albert Zilliox, vice-president; William Eh- 


mann, secretary; August H. Hoyler, treas- 
urer; Gustave A. Frisch, Fred J. Dorn, 
Frank Ehrenfried, John J. Diebold and 
Jerome A. Scherer, directors. 








WINDOW SMASHERS BUSY 





Jewelry Stores in Philadelphia and Camden 
Visited by Crooks Who Eecape with 
Considerable Loot 


PHILADELPHIA, Jan. 15.—Two jewelry 
robberies, one in this city netting $1,635 in 
loot, and one across the river, in Camden, 
for more than $1,000, marked the final days 
of the week closing today. In each in- 
stance window smashers performed the 
outrages. 

At 7 o’clock Thursday night, when South 
St. was filled with pedestrians, a half dozen 
negroes threw a brick through the window 
of the jewelry store of Samuel Burke, at 
1229 South St., and stole rings, watch chains 
and earrings valued at $1,635. 

It was the third time in a month that the 
Burke store has been robbed. Burke said 
he was sitting next door in another store he 
owns at 1231 South St., when his’ son, 
Theodore, who was in 1229, shouted out that 
the window had been broken. Burke rushed 
to the street in time to see the men dashing 
away from the window and up and down 
the street. 

“It took just about two seconds,” he said, 
“and it was impossible for anyone to stop 
them or even get a good look at them.” 

Another son was on his way to the shop 
and was less than 50 feet away when the 
window was broken. He saw the men 
throw the brick, reach in and take the 
jewelry and get away before he could col- 
lect his senses and give chase. The two 
other depredations upon the Burke store 
occurred shortly before Christmas. The 
first time thieves forced their way in through 
a rear door and the second time they broke 
a window. Each time Burke suffered losses 
of more than $1,000. 

The Camden robbery occurred at 4.30 
o'clock this (Saturday) morning. The 
owner of the jewelry store, Leon Yubas, 
occupies apartments on the second floor, but 
he told the police later he did not hear the 
crash of breaking glass and did not awaken 
until a police sergeant pounded on the door 
of his home to notify him of the robbery. 

The Yubas store is at 413 Kaighn Ave. 
A pedestrian on his way home heard the 
crash of glass and a minute later saw a 
man running on Kaighn Ave., away from 
the Yubas store. The pedestrian told Ser- 
geant Snow, of the Second District, and the- 
two investigated. Shattered glass was 
scattered all over thé pavement and the dis- 
play window had been stripped. After 
making an examination, Yubas said that the 
thief had taken 15 wrist watches, rings and 
other pieces of jewelry worth between $1,000: 
and $1,500. 





About $250 worth of jewelry was taken: 
from the store of Ebann Olson, South Bend, 
Ind., recently, when a window in that estab- 
lishment was broken by a window smasher. 
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—_ Ideas for 19211 


Those jewelers who wait tie one 
of the twelve W.W.W. represen- 
tatives, will be shown many new 
ideas for the coming year—ideas 

that will stimulate your business— 
ideas that will attract people to 
your window—ideas that will not 
only sell more Rings for you, but 
increase your entire jewelry 
business. 

















It will positively pay the progres- 
sive jeweler to wait for the 
W.W.W. representative. 


Remember, he carries with him 
something besides merely good 
Rings. 


WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUPFPAICD. N.Y, 
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Annual Meeting of Jewelers’ Safety Fund Society 





Officers Re-elected and Other Important Business Transacted at Thirty- 
seventh Business Meeting 




















The annual meeting of the Jewelers’ 
Safety Fund Society was. held last Wednes- 
day afternoon in the rooms of the society 
in the Silversmiths building, 15 Maiden 
lane, New York. The meeting was called 
to order at 2 P. M. by President Gough, fol- 
lowed by the roll call. Those present were 
Messrs. William T. Gough, of Carter, 
Gough & Co.; Louis Kahn, of L. & M. 
Kahn & Co.; Charles G. Alford, of C. G. 
Alford & Co., Inc.; Oliver G. Fessenden, of 
O. G. Fessenden; August Oppenheimer, of 
Oppenheimer Bros. & Veith; M. Luther 
Bowden, of J. B. Bowden & Co.; Jacob 
Goodfriend, of Goodfriend Bros.; Alpheus 
L. Brown, of A. L. Brown; Augustus I. 
Sloan, of Sloan & Co.; Leopold Stern, of 





LOUIS KAHN, VICE-PRESIDENT 


Stern Bros. & Co.; Harry C. Larter, of 
Larter & Sons; George H. Tomes, of Cross 
& Beguelin, Inc.; Marcel M. Mirabeau, of 
Lissauer & Co.; Mr. Eliassof, of Eliassof 
Bros. & Co.; Gustave Oberdorfer, of Gus- 
tave Oberdorfer, and Fred L. Goddard, of 
Ira Goddard & Son. 

After the reading of the minutes of the 
last annual meeting was dispensed with, 
William T. Gough, president, delivered his 
annual address. His remarks were as fol- 
lows: 

PRESIDENT GOUGH’S ADDRESS 
Gentlemen: 

In approaching the subject of my address on 
this, the 37th annual meeting of the Society, I 
am mindful of the fact that the year 1920 has 
been momentous in our history. The so-called 
wave of crime which has been prevalent over 
the country, has not passed us by. The jewelry 
industry from the very nature of its business, has 
received full attention from the criminal classes. 
Robberies with and without violence have been 
numerous. 

Without going into too much detail, it might be 
well to call your attention to one or two of the 
more flagrant cases in order to give you an idea 
of the desperate character of some of the crimi- 
nals engaged in this nefarious business. A very 
bad case in point was the robbery which took 


place last October, of Max Lowenthal, a representa- 
tive of Philip Present of Rochester, N. Y. (one 
of our members), who was very badly beaten up 
and seriously injured. The thieves succeeded in 
getting away with the whole of his stock. Mr. 
Lowenthal was fortunate’ in that he did not lose his 
life. 

Ancther shocking occurrence was the murder on 
Dec. 23, of Arthur J. Siegfried, traveler for our 
member, Messrs. C. A. Kiger & Co., of Kansas 
City, Mo., who was murdered in his room at the 
hotel, while in charge of his goods. The mur- 





W. T. GOUGH, PRESIDENT 


derer got away, but was not able to take his 
plunder with him. A reward has been offered for 
his capture and conviction by the Jewelers’ Pro- 
tective Union. 

The dastardly murder on Dec. 16 of a member 
of a firm of Fifth Ave. jewelers, while in hig 
office in the day time, together with the attendant 
robbery and the holdup and robbing of the rep- 
resentatives of two other firms who happened 
at the time to call upon this firm on _ business, 
has filled the whole of our trade and the com- 
munity at large with horror. While these firms 
were not members of our organization, it seems 
fitting that we as a Society, at this our annual 
meeting, should extend to them our sincere sym- 
pathy. A large reward underwritten by the New 
York jewelry trade, for the capture and convic- 
tion of the murderers of Mr. Andrews has been 
offered through the Jewelers’ Security Alliance, 
and this action has been endorsed by our Society 
and all of the leading organizations in our busi- 
ness having headquarters in New York city. 

I think you will agree with me, gentlemen, that 
conditions affecting the welfare of the Society such 
as I have attempted to describe (not to mention 
the increase in the number of robberies without 
violence), may well have prompted my observation 
that the year 1920 was a momentous one in our 
history. 

Turning to the immediate work of the Society, 
I think the members may be congratulated on the 
fact that, notwithstanding our heavy losses, all 
of our obligations have been met promptly, and 
the usefulness of the Society to its members has 
been fully demonstrated. The volume of our 
business has been the largest in our history, and 
I am reliably informed by the secretary-treasurer, 
that the return of deposits to the members, will, 
he thinks, be satisfactory. 

In closing, I would like to call the attention 
of members to the great necessity for co-opera- 
tion on their part, with the officers of the Society, 
for the purpose of keeping losses at a minimum. 
Many losses occur through carelessness and in- 
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difference on the part of those to whose care 
goods are intrusted. The knowledge that the mer- 
chandise is insured has a tendency to engender 
this feeling, and if I may be permitted so far, I 
would like to impress strongly on our members 
that they should in their own interest, and in the 
interest of their fellow’ members, do everything 
in their power to follow the instructions prepared 
for them by the executive committee, and to in- 
struct their employes to follow the rules as far 
as possible published for their guidance by the 
Jewelers’ Protective Union. 

For the year 1921, may I express the hope that 
conditions may become more normal, and _ that 
with the advent of the new government adminis- 
tration in March next, a feeling of confidence may 
grow in the hearts of the people, so that they 
may look forward to conttinued prosperity as a 
result of their efforts. 

My sincere thanks are due to the Directors 
for their hearty co-operation in carrying on the 
business of the Society, and to the secretary-treas- 
urer for the efficient performance of his duties. 

I wish you a very happy and prosperous new 
year, gentlemen. 


The report of the treasurer, the financial 
statement and auditor’s report followed by 
the secretary’s report were then submitted, 
all of which were read and approved and 
showed the society to be in sound condition. 
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The election of 11 directors to serve for 
the ensuing year then took place and re- 
sulted in the selection of the following: 
Messrs. Charles G. Alford, of C. G. Alford 
& Co., Inc.; Louis Kahn, of L. & M. Kahn 
& Co.; Frederick H..Larter,.of Larter & 
Sons; Oliver G. Fessenden, of O. G. Fes- 
senden; William T. Gough, of Carter, 
Gough & Co.; August Oppenheimer, of Op- 
penheimer Bros. & Veith; M. Luther Bow- 
den, of J. B. Bowden & Co.; Harry Du- 
rand, of Durand & Co.; Jacob Goodfriend, 
of Goodfriend Bros.; David Kaiser, of 
Powers & Mayer Mfg. Corp., and Fred L. 
Goddard, of Ira Goddard & Son. 

The election of Augustus K. Sloan, of 
Sloan & Co., and Alpheus L. Brown,- of 
A. L. Brown, as inspectors of election to 
serve at the next annual meeting, then took 
place. 

The question was asked by one of the 
members as to how a member, especially a 
wholesale jeweler, carrying in his traveler’s 
stock a great variety of articles, is to give 
a proper list of the merchandise in the event 
of a loss. In answer to this question it 
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Che 52™ Anniuersary of 
Che Jewelers’ Circular 





will be commemorated February 2, 1921, with an elaborate and artistic Special 


Anniversary Number. 


SIDE from the intrinsic value there is a deep sentiment and strong prestige 
attached to these Anniversary Numbers, which have appeared for so many years, 
that lend a distinct and additional value to their advertising columns. 


CHEE Big Annuals, containing over 400 pages, are the standard year books of the 

trade, and constitute the most comprehensive collection of advertisements of the 
leading houses. They are preserved for reference and consulted by buyers often 
during the year. 


CHeyY have become recognized through long custom as the most important produc- 
tions of trade journalism in the jewelry and kindred industries. They are 
looked upon as the herald of the new year, showing the new styles, designs, patterns, etc. 


Che 52nd Anniversary Number 


will be fully up to the high standard of previous years. It will contain a vast number 
of special articles written expressly for this issue, covering every phase of the jewelry 
trade that will make it thoroughly and appreciably read by every jeweler and saved 
for future reference. 


ITH the change in business conditions from a seller’s to a buyer’s market, with 

the selling problems taking the place of the manufacturing problems that have 
existed in the last few years, THE JEWELERS’ CIRCULAR, the greatest factor in 
the promotion of sales, will be of greater assistance this year to manufacturers, im- 
porters and distributors than ever before. 


OU unquestionably will find it profitable to have your advertisement in the 

Fifty-second Anniversary Number of THE JEWELERS’ CIRCULAR, and let 

all the buyers know what you have to offer, what service to render and what assistance 

you can be to them. Space should be reserved at once and advertising copy sent as 
soon as possible to receive the best attention and position. 


The Jewelers’ Circular Publishing Co., 11 John Street, New York City 
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t the society had on at least 
yfous occasions in the last 
letters to all the members 
earing on this subject. eri 

‘<cyssion a motion was made that 
cn st of this kind be sent to all of 
the members signed by the president, after 
which the meeting adjourned. 


BOARD OF DIRECTORS MEET 


was stated tha 
one or two pre 
two years sent 
of the society b 


Last Thursday afternoon the annual 
yneeting of the board of directors of the 
Jewelers’ Safety Fund Society was held at 
the organization’s headquarters, 15 Maiden 
lane, New York. The only business trans- 
acted was the election of officers and mem- 
bers of the executive committee to serve for 

uing year. 

"Ae » officers and members of the 
executive committee were re-elected. They 
are as follows: President, William x 
Gough; first vice-president, Louis Kahn; 
second vice-president, Charles G. Alford, 
and secretary-treasurer, Fred L. Goddard. 
The re-elected members of the executive 
committee were as follows: Frederick H. 
Larter, Oliver G. Fessenden, Charles G. 
Alford, August Oppenheimer and M. 
Luther Bowden with the president and vice- 
president ex-officio. 








DEATH OF PHILIP FERRO 





Manager of Diamond Cutting Works of L. 
& M. Kahn & Co. Passes Away at the 
Age of Fifty-nine Years 


Philip Ferro, manager of the diamond 
cutting works of L. & M. Kahn & Co. 
Brooklyn, N. Y., died Tuesday, Jan. 11, at 
his home, 2303 Clarendon Road, Brooklyn, 
at the age of 59 years. 

Mr. Ferro was born in Amsterdam and 
came to the United States at the age of 
18 years. He had been identified with the 
industry ever since that time. He became 
manager of the L. & M. Kahn & Co.’s 
diamond cutting works in 1903 and held 
that position up to the time of his death. 

He was a master of his trade and an 
exceptionally good teacher. Many workers 
today employed in the trade owe their skill 
to his instruction. 

Mr. Ferro was much interested in Ma- 
sonic work and had been a Mason for many 
years. He was a past master of Doric 
Lodge, F. & A. M., of New York. 

Besides his widow he is survived by four 
sons. The funeral was held from funeral 
parlors in New York on Friday with a 
Masonic service the previous night. Inter- 
ment was in Bayside Cemetery. 








A cup offered by the Birmingham ( Ala.) 
News for the man in that city declared to be 
the greatest public benefactor during 1920, 
has been presented to Rev. James A. Bryan, 
who is the pastor of the Third Presbyterian 
Church. The cup is 15% inches from base 
to lip and 814 inches in diameter. It con- 
tains 72 pwts. of solid silver and holds six 
quarts. It is mounted on a handsome ma- 
hogany stand and was made by the Gorham 
Co., Providence, R. I., and selected from a 
number of designs. Chased floral figures 
add to its beauty. The cup has been on dis- 
play in the store of Bromberg & Co. 
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ANOTHER SHOOTING AFFRAY 


Junior Member of Philadelphia Firm In- 
jured by Man Who Demands a Watch 
Left for Repair 

PHILADELPHIA, Jan. 15.—Sansom St. was 
stirred from first floor front to third floor 
back today by a sensational shooting affray, 
the victim of which was Marcus Rosnov, a 
junior member of the firm of M. Rosnov & 
Co., jewelers, of 719 Sansom St. 

Retailers, jobbers, wholesalers, manufac- 
turers, diamond merchants, assayers, all the 
varied lines of the jewelry business, poured 
from their buildings and offices at the first 
rumors of the shooting and hundreds of 
them, thronging Sansom St., between 7th 
and 8th, made several attempts to tear from 
the hands of the police an already badly bat- 
tered man who, according to rumor, had 
“held up and shot Rosnov.” 

Mounted officers and patrolmen and the 
lone detective of the Sansom Street Busi- 
ness Men’s Association held them at bay, 
sheltering the prisoner in front of the police 
box at 8th and Sansom Sts. tntil a patrol 
arrived. For 15 minutes it looked as though 
the diamond centre might stage a lynching 
or a riot. Only when the prisoner had been 
whisked away, first to the Jefferson Hos- 
pital and then to the 19th district police 
station, was quiet restored. 

According to the police, the prisoner, 
John Kelly a longshoreman, and said also 
to be an I. W. W., went to the Rosnov store 
to get a watch that was being repaired. 
He was told it was not yet ready. “Why 
isn’t it ready?” he is said to have shouted. 
Marcus Rosnov and his brother Philip and 
a number of customers were in the room. 
Marcus Rosnov asked Kelly to lower his 
voice. Then, according to Rosnov, Kelly 
drew a revolver from an inside coat pocket 
and shouted, “I'll teach you to tell me to 
shut up.” With this, Rosnov says, Kelly 
strode around the counter and within a 
few feet of him fired the revolver straight 
at his head. 

The bullet grazed Rosnov’s temple, struck 
a big chandelier, which it shattered, and 
passed out through the plateglass front win- 
dow, leaving a big hole. Marcus Rosnov 
ran around the corner of the counter and 
collapsed on the floor. Kelly, the revolver 
still in hand, leaped through the front door. 

In front of 712 Sansom St., diagonally 
across the street, j.. B. Jones, detective of 
the Sansom Street Business Men’s Associa- 
tion, and Patrolman Gruver were in con- 
versation. They heard the crash of the 
shattered bulk window and started across 
the street. Kelly, plunging through the 
door, collided with a pedestrian, who 
knocked the revolver from his hand and 
tried to grapple with him. Kelly broke 
loose and lunged 20 feet further, where 
Jones and Gruver tackled him, the latter 
swinging his club down and cutting open 
the man’s head. He was subdued after a 
strugele. 

Within the jewelry store, Miss Fannie 
Weissman, a bookkeeper, and Miss Alma 
Wolf, a clerk, who was visiting her, had 
administered to Marcus Rosnov, who was 
returning slowly to consciousness. Philip 
Rosnov, who had chased Kelly, is said to 
have struck him a terrific blow in the face 
after the police had subdued him. Patrol- 
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man Gruver impressed an automobile and 
took Rosnov to the Jefferson Hospital, and 
Detective Jones, reinforced by Mounted 
Officer DeRose, marched Kelly through a 
growing crowd to the box at the corner. 
Here the prisoner told Jones that he had 
gone after his watch the day before and 
had been chased from the store by a man 
with a butcher knife. “I didn’t intend to 
shoot him,” Kelly told other policemen. 
“I was only trying to scare him. They had 
my watch and they woyldn’t give it to me.” 

In the meanwhile an excited mob surged 
around the prisoner and his captives. Other 
patrolmen hurried up, some of them parry- 
ing blows intended for Kelly. They formed 
a ring around him until the patrol arrived. 
He was taken to the Jefferson Hospital, 
arriving while Rosnov’s injuries were being 
dressed. The jeweler was later able to re- 
turn to his store. Kelly gave an address on 
7th St., above Callowhill. He is a power- 
fully built man, 48 years old, and, according 
to Jones, appeared to be either mentally un- 
balanced or laboring under unusual stress of 
mind. 








“Gun Man” Holds Up Proprietor of Mil- 
waukee Jewelry Store But Obtains 
Only $5 


MILWAUKEE, Wis., Jan. 14.—Entering the 
jewelry store of Stephen Belobrajdech at 
519% Wells St. late Tuesday afternoon, a 
man, who later gave his name as Ernest 
Kaiser, held up the proprietor and his young 
son at the point of a revolver. He obtained 
only $5 in cash which ‘Belobrajdech handed 
over after having’ been threatened and told 
to give the robber all the currency on hand. 
Kaiser is said to have backed to the front 
door before ordering the proprietor and 
his son to hold up their hands. Becoming 
frightened when he saw the revolver, the 
boy is said to have started to run toward the 
rear of the store, when the alleged bandit 
commanded him to stop under penalty of 
death. After receiving the money, the man 
left the store and the proprietor immediately 
notified the police. 

Police headquarters dispatched a squad of 
detectives: to the store and notified the 
patrolmen of that vicinity. A dragnet was 
thrown about the neighborhood and a thor- 
ough search begun. Shortly after a man 
answering the description of the bandit was 
seen emerging from an alley near the store. 
Revolver in hand, the man ran towards 
Grand Ave. pursued by a number of patrol- 
men and citizens. At 7th St. the man vir- 
tually ran into the arms of a patrolman who 
was calling headquarters and receiving a 
description of the alleged bandit. The 
officer knocked the man to the pavement 
and relieved him of his gun, then placed him 
under arrest. 

When questioned at the police station, 
the man gave his name as Ernest Kaiser, 28 
years old, and said he arrived in Milwaukee 
at 6 o’clock Tuesday night from La Crosse, 
Wis. He was dressed in overalls and a 
mackinaw. A warrant charging Kaiser 
with assault and robbery was issued by 
District Attorney W. C. Zabel after having 
questioned the alleged bandit. 








The corporation of the Cole Jewelry Co., 
Lakeland, Fla., has been dissolved. 








976 THE JEWELERS’ CIRCULAR January 19, 1991, 








The Wrist Watch 


is Indispensable; 
The Sautoir Watch a 


Useful Ornament 
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Both will sell this season and sell 
big. You must stock wrist watches, 
for the public demands them. 
They'll go to the store in the next 
block if you haven’t them. 
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And — to liven up sales — to get 
people into your store —to give 
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their interest in fine jewelry an 
added stimulation — display Sau- 
toirs and Sautoir watches promr- 
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nently in your windows. 
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And when you think Sautoir 
Watches think ‘‘Mauran.” 
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John T. Mauran 
Mig. Co. 


Providence, R. I., U. S. A. 
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i f Wisconsin Retail 
d of Directors 0 
6 ers’ Association Selects April 12-13 
for Annual Convention 


is., Jan, 14.—The 16th an- 
of the Wisconsin Retail 
Jewelers’ Association will be held at the 
Republican House, this city, on April 12 
and 13, according to a decision reached at 
the meeting of the board of directors here 
Wednesday. The meeting was the annual 
board session and was held at the office of 
Henry F. Stecher, treasurer, 276 3rd St., 
with a full attendance of board members. 

Matters regarding the annual convention 
of the association in April occupied the 
important transactions at the _meeting. 
President John Stouthamer, of Milwaukee, 
is now busy with forming committees who 
will have charge’ of the various details of 
the convention. An entertainment commit- 
tee is being selected to handle the entertain- 
ment feature during the convention, provide 
for the annual banquet and make provisions 
for taking care of the ladies of delegates 
who will be visitors in Milwaukee during 
the sessions. The matter of arranging the 
program for the sessions of the convention 
will be delegated to a committee of local 
jewelers. Secretary Anderson of Neenah 
will again have personal charge of compiling 
and publishing the convention program. 

As. holiday business during the last few 
weeks has required the time and attention 
of the retail trade, no particular effort has 
been expended on developing local and dis- 
trict clubs or increasing the membership. 
However, activities previous to that time 
and between now and convention dates will 
be devoted to arousing interest in the com- 
ing meeting among members as well as 
non-members. A gain in membership be- 
fore the annual meeting will undoubtedly 
place the enrollment in excess of 400, which 
will place the Wisconsin association in the 
lead over other State organizations of the 
country. 

At the meeting held on Wednesday the 
entire membership of the board of directors 
was present. This includes the following: 
john H. Stouthamer, Milwaukee, president; 
John P. Hess, Fond du Lac, vice-president ; 


Jewel 

as Dates 
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nual convention 
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A. W. Anderson, Neenah, secretary; Henry 
F. Stecher, Milwaukee, treasurer; James R. 
Chapman, Oshkosh; Gustave Keller, Apple- 
ton; Hiram J. Smith, Racine; Thomas J. 
Dale, Kenosha, and William H. Upmeyer, 
Milwaukee. 

Following the annual meeting of the di- 
rectors and officers of the State Jewelers’ 
Association, the members attended the an- 
nual directors’ meeting of the National 
Jewelers’ Limited Mutual Fire Insurance 
Co.,. the management of which is in the 
hands of the same directors who serve the 
Wisconsin association in which the fire com- 
pany originated six years ago. 








Jewelers Warned to Beware of Accepting 
Stolen Money Orders 


PittspurGH, Pa., Jan. 13.—Reports of 
stolen money orders taken from post- 
offices by burglary or otherwise, have 
again been made by the postoffice de- 
partment to the members of the National 
Retail Credit Men’s Association, in order 
to warn them against accepting orders 
bearing the numbers enumerated. It is 
hoped by this system of co-operation to 
get a line on those who have done the 
stealing. 

It is requested that the list be kept in 
a conspicuous place for reference by pay- 
ing clerks. There is no telling when one 
will turn up. If it does the authorities 
should be notified. The following do- 
mestic money order forms have been 
stolen: 

Camp Benning, Ga., Nos. 2490 to 2600, inclusive, 
Nov. 22, 1920. 

Goodhope, IIl., Nos. 39801 to 40000, inclusive, Nov. 
21, 1920. 

Walton, Ky., Nos. 20601 to 21000, inclusive, Dec. 
13, 1920. 

Dudley, Mo., Nos. 19401 to 21000, inclusive, Nov. 
19, 1920. 

New York, Station 59, New York, Nos. 43442 to 
43600, inclusive, Dec. 6, 1920. 

Mountain Park, Okla., Nos. 59485 to 59600, in- 
clusive, Nov. 20, 1920. 

Potomac, Va., Nos. 12048 to 12200, inclusive, Dec. 
13, 1920. 

Battleground, Washington, Nos. 36401 to 36600, in- 
clusive, December 7, 1920. 








ADDITIONAL STOLEN MONEY ORDER FORMS. 


Date When Stolen 
or of Warning Card. 


Office for Which Printed. 


Money Orders 
Numbers. 
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Providence Jewelers Elected Directors of 
Banking, Commercial and Other Busi- 
ness Corporations 
ProvipENcE, R., I., jan. 15—Annual meet- 
ings of stockholders and directors of a 
number of the banking, commercial and 
other business corporations of this city were 
held the past week, at which officers and di- 
rectors were elected among whom were a 
number who are prominently identified. with 
the manufacturing jewelry industry and its 

co-ordinate branches. 

At the annual meeting of the National 
Exchange Bank among the directors elected 
were: Walter Callender, of Callender, Mc- 
Auslan & Troup Co. (The Boston Store) ; 
George H, Cahoone, of George H. Cahoone 
Co.; Samuel M. Einstein, of the Marathon 
Co., Attleboro; Theodore W. Foster, of 
Theodore W. Foster & Bro. Co.; Arthur 
Henius, of Henius & Co. and Baird-North 
Co.; Joseph L. Sweet, of R. F. Simmons 
Co., Attleboro; Clarence L. Watson, of the 
Watson Co., Attleboro, and Harry C. Wol- 
fenden, of R. Wolfenden & Sons, Attleboro. 

Blackstone Canal National Bank—William 
A. Viall, secretary of Brown & Sharpe 
Mfg. Co. 

Merchants National Bank of Providence 
—Everett L. Spencer, president E. L. Spen- 
cer Co. 

Phenix National Bank—Dutee Wilcox 
Flint, formerly of Flint Bros. 

National Bank of Commerce—William P. 
Chapin, Jr., secretary of Chapin & Hollister 
Co.; Russell Grinnell, director of Gorham 
Mfg. Co. and of the Silversmiths Co. 

Blackstone Mutual Fire Insurance Co. 
and Merchants’ Mutual Fire Insurance Co. 
—George H. Wilcox, of Meriden, Conn., of 
the International Silver Co. 

Providence Building, Sanitary and Edu- 
cation Association—Henry D. Sharpe, pres- 
ident and treasurer of Brown & Sharpe 
Mfg. Co.; Herbert J. Wells, director of 
Gorham Mfg. Co. and the Silversmiths Co., 
and William P. Chapin, treasurer of Chapin 
& Hollister Co. 

Pomham Club—Vice-president, Clarence 
S. Holbrook; vice-president, Victor E. 
Smith; trustees, John S. Holbrook, Chris- 
topher Webster, Victor E. Smith, William 
S. Stone, Joseph Baker, j'r., Ambrose R. 
Peck, George H. Sherman, Elisha W. 
Crocker, Henry V. Gardiner; treasurer and 
clerk, Henry V. Gardiner; board of invest- 
ment, John S. Holbrook, Victor T. Smith, 
Joseph Baker, Jr., Christopher Webster, 
Ambrose R. Peck, Henry V. Gardiner and 
Elisha W. Crocker. 

Pomham Club—Vice-president, Clarence 
M. Dunbar, of Cook, Dunbar, Smith Co.; 
committee on by-laws, Isaac B. Lawton, and 
Henry W. Harvey, of Harvey & Otis; board 
of trustees, William A. Schofield, formerly 
of Schofield, Battey & Co., and James E. 
Blake, of Attleboro: This was the 34th an- 
nual meeting and of the 150 original mem- 
bers only seven remain. Included. among 
these are john M. Buffinton, president of 
Potter & Buffinton Co.; Ralph S. Hamilton, 
of Hamilton & Hamilton, Jr., and Phineas 
F. Parsons, of the American Brass Co. 

Roger Williams Savings Fund and Loan 
Association—President, Joseph Baker, Jr. 








Herman S. Gerrish, Biddeford, Me., has 
moved to Portland. 
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” Add to Your Mid-Winter Profits by 
Selling Class Pins and Rings 


The second school semester is just starting. Now is the time to add to your profits by 
selling class pins and rings to the senior students. 


Dorst will help you get this business. No matter what design of pin is desired, Dorst 
either has it in stock or can match it at a reasonable price. 


If a new pin is to be selected, our Class Pin Booklet illustrates hundreds of attractive 


designs, or our artists will submit special sketches for approval. 


Write today for a copy of this booklet 
and full details of our dealer offer. 


THE DORST COMPANY 


Special Jewelry Manufacturers and Importers of Diamonds 


Y_ <Srd and Vine Streets Cincinnati, Ohio | S 
= | Bc The Jewelry City H 
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LENERE PEARLS! Guaranteed 


Will satisfy the taste of the discriminating individual, and still be French 
within the reach of the average. 
Made 


A Selection of Our Complete 1921 Line 


will be readily sent to those who cannot wait for our representative 


to call. 
OUR NEW INTRODUCTION 


A full line of 10 and 14 Kt. stones and emblem rings a little less in price than the lowest and a little better in 
construction than the best. 


14 John Street Les Lenere Perle Company new york 
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GETS GEMS WORTH $10,000 


Sneak Thief Loots Traveler's Case Left in 
Pittsburgh Hotel Room by New 
York Salesman 


PirrssuRGH, Pa., Jan. 15.—Diamonds val- 
ued at $10,000 were stolen yesterday from 
the room of Jacob Allison, a member of 
the firm of Max Shapiro & Co., 87 Nas- 
sau St, New York, for whom he 
traveled, and which were left about three- 
quarters of an hour in his room in the 
Hotel Henry. A ‘national detective 
agency was notified of the theft, as soon 
as it was discovered and later the Pitts- 
burgh Detective Bureau was communi- 
cated with. It is understood here that 
the gems, which were insured in Lloyds’, 
consist chiefly of rings. 

As the matter was reported to the 
police, the loot consisted of about 50 
rings and brooches. How access was 
gained to his room in the hotel is a mys- 
tery, but the police believe that whoever 
it was had a skeleton key to the door or 
a duplicate. A small hammer used to 
break open a trunk was the only clue 
which the thief left behind in his hurry 
to get away. The hammer was taken to 
police headquarters and it was thought 
that perhaps finger marks might be 
found on it and which would assist in 
leading to a clue, but the thief was even 
too clever for that. 

Some of the guests in adjoining rooms 
and in the vicinity of Mr. Allison’s 
were questioned, but none of them had 
heard the slightest sound or saw any evi- 
dence of anyone in Mr. Allison’s room 
or near it. Naturally considerable inves- 
tigation is going on in the hope of ob- 
taining some clue as to the possible 
identity of the robbers, but so far little 
has been found to give police and de- 
tectives a lead. 

A description of the missing property 
has been obtained and the list will be 
made public in due time. Mr. Allison 
had left the gems in his room, thinking 
they would be perfectly safe, while he 
left the room on an errand, and when 
he returned he discovered that some one 
_ been in his room and committed the 
theft. 





Word was received in New York last 
Friday of the theft at Pittsburgh, Pa., 
of jewelry worth about $10,000 from 
Jacob Allison, a member and traveling 
representative of Max Shapiro & Co., 
wholesale jewelers, 87 Nassau St. Ac- 
cording to latest reports, Pinkerton de- 
tectives who are working on the case 
have uncovered some valuable clues 
which may lead to arrests. 

The information received in the me- 
tropolis indicates that Mr. Allison left 
his room in the Hotel Henry at about 
8.15 o’clock on Thursday evening to mail 
a letter and get something to eat. About 
45 minutes later he returned to his room 
and was startled to find on his arrival 
that his trunk containing two leather 
telescope cases filled with jewelry, had 
been ripped open and rifled. 

As the thieves only tampered with one 
of the cases, it is thought they were 





THE JEWELERS’ 


frightened away, before they could com- 
plete the job. On the floor Mr. Allison 
found a diamond-mounted platinum wed- 
ding ring which the crooks had dropped 
and also a hammer with the handle 
wrapped in paper. The thieves were 
evidently afraid of leaving fingerprints, 
so tied the hammer handle in paper. 

The authorities were immediately noti- 
fied and since then several important 
clues have been uncovered. According 
to reports, detectives have discovered 
that a hammer answering the descrip- 
tion of the one found in Mr. Allison’s 
room was missing from a tool box in 
a nearby baggage room. The _ paper 
found around the hammer handle is 
also said to be similar to that used 
in this baggage room. Several people 
have been examined but as yet no arrests 
have been made. 

The thieves, in their haste, took only 
the contents of one case, consisting of 
diamond rings and earrings. Another 
case containing gold jewelry was not 
touched. Fortunately Mr. Allison carried 
his loose diamonds in a wallet in his 
coat. 

Mr. Allison is 32 years old and has 
been with the Shapiro concern about two 
years. He is well known in the trade, 
having been connected with several 
prominent concerns in New York. 








ACT ON TAX LAWS 





Louisville Retail Jewelers’ Association Holds 
Meeting and Dinner to Discuss 
Important Topics 
LouisviLLE, Ky., Jan. 15—A very good 
meeting of the Louisville Retail Jewel- 
ers’ Association was held on Friday eve- 
ning, Jan. 14, following a dinner at the 
Tyler Hotel. The attendance was fair, 
but President G. F. Geiger was unable 
to be present on account of illness, and 
Vice-president Edward F. Krull presided. 
A goodly portion of the evening was 
given over to discussion concerning the 
proposed increase in tax on jewelry, and 
the work of the Jewelers’ Vigilance Com- 
mittee. It was suggested that every in- 
dividual member subscribe in individual 
subscriptions to the work of the Vigi- 

lance Committee. 

The following telegram was sent to 
Kentucky Representatives and Senators 
on Dec. 30, by the president and secre- 
tary of the local association, and it was 
read to the members. It follows: 

“In the contemplated revision of the Federal 
Tax Laws we, the Louisville retail jewelers, 
earnestly and hopefully request the removal of 
any excise tax from our business. The present 
act penalizes a time honored and _ substantial 
business in which the majority of articles that 
are sold are absolutely essential. The present 
five per cent tax has been an onerous burden 
upon our trade and bids fair to stifle a_legiti- 
mate industry with its thousands . of skilled 
laborers. Any further tax added to what is 
now in existence would prove confiscatory and 
would put many of our smaller merchants out 
of business. 

“It is our plea that we should occupy the 
same position in the retail trade as exists in 
other branches of retail business. There is no 
just reason why we should be compelled to 
pay more. We candidly believe a _ general 
sales or turnover tax in place of the present 
unfair and complicated tax will produce more 
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revenue with less expense to our government 
than any other plan. We faver this turn over 
tax, starting with the producer and continuing 
through the mannfacturer, wholesaler and_ re- 
tailer, and a year from now will prove. our 
just contention that more revenue will be 
created with practically no cost of Government 
collection, and without any irritation to consumers 
or the above mentioned trades. We sincerely 
hope at the proper time you will interest your- 
self in our behalf.” 

The question of putting on a charge 
for engraving was taken up, but held 
over until the February meeting, when 
it will probably be made effective. 

Discussion was also heard concerning 
methods of some manufacturers and job- 
bers in selling to consumers, it being 
held that where they do sell to the con- 
sumer the full retail price should be 
asked. 

Booklets on standard prices of repair 
work were distributed, and will be read 
before the next meeting, when this mat- 
ter will come up before the members for 
further discussion. 


HARVEY CLAP DEAD 











Prominent Old Manufacturing Jeweler of 
North Attleboro Passes Away at the 
Age of 78 Years 

NortH ATTLEBoro, Jan. 17.—Harvey Clap, 
one of the oldest and most respected citizens 
of the town died Saurday evening at his 
late residence in Mt. Hope St. The deceased 
had been in failing health for the past few 
months. 

Mr. Clap was born in Walpole and when 
a young man he came to North Attleboro, 
where he learried the jewelry business and 
later became associated with the late Homer 
Daggett in the jewelry business under the 
style of Daggett & Clap. At the time of his 
death he was the head of Harvey Clap 
& Co. of Attleboro, which succeeded the 
former partnership. 

Deceased is survived by a widow and 
three sons, Dr. Otis Clap of Boston, Harry 
Clap of Attleboro and Percy Clap of New 
York. 

The funeral services were held this after- 
noon from his late residence. Burial was at 
the Mt. Hope cemetery. 








Members of Kansas’ City Association of 
Jewelers and Opticians Hold Annual 
Meeting and Eleet Officers 
Kansas City, Mo., Jan. 14—The Kansas 
City Jobbers’ Association of Jewelers and 
Opticians held its annual meeting, Jan. 11, 
with a dinner at the Hotel Muehlebach. 
Of the 17 firms in the association, 15 were 

represented, with an attendance of 22. 

Leo Ludwig, of. the Edwards-Ludwig- 
Fuller Co., was re-elected president. Other 
officers elected were A. L. Wilder of 
Widber & Warner, first vice-president; Roy 
Hassig of the Hassig jewelry Co., second 
vice-president; A; H. Clark of the Clark 
Tool & Material Co., treasurer, and Fred 
Sands of the Midwestern Jeweler, secre- 
tary. é 
The association has had a rather unevent- 
ful but very successful year, with organ- 
ization work proceeding efficiently, and es- 
pecial attention-being: paid to extending of 
co-operation from Kansas City houses in 
national organization programs, 
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ROBBERS USE “CAN OPENERS” 


Safe Burglars Break Open New York Jewel- 
ers’ Strong Boxes and Get Platinum 
Mountings 





Safe burglars still continue to be active 
in New York and some time last Friday 
night succeeded in “cracking” the safes of 
A. Feldstein, manufacturing jeweler, and 
the Lexington Jewelry Mfg. Co., both con- 
cerns at 340 Canal St. Manhattan, and 
stealing merchandise worth $20,300. The 
only clues left by the safe burglars were a 
number of “can openers,” drills, braces, a 
revolver and several pairs of gloves. 

30th establishments are located on the 
eighth floor of the same building and were 
closed between 5:30 and 6 o’clock last Fri- 
day night. As there is no watchman on duty 
in the building, the thieves worked unham- 
pered and apparently with a feeling of ab- 
solute safety. 

The fact that there were two sets of tools 
left behind by the burglars lead the police 
to believe that two gangs of thieves were 
engaged in opening the safes. This theory 
is further strengthened by the fact that the 
thieves undoubtedly encountered some dif- 
ficulty in opening the safe belonging to Mr. 
Feldstein and probably took many hours to 
accomplish the job. Examination of this 
safe showed that the thieves were compelled 
to bore at least 15 holes in it before 
they succeeded in making an opening. The 
other safe, belonging to the Lexington 
Jewelry Mfg. Co., was only a small one and 
was rolled over and “jimmied” open ap- 
parently without any difficulty. 

How the thieves gained entrance to the 
building has not been determined, although 
the police believe they secreted themselves 
some place in the building ‘fore it was 
closed for the night. 

In gaining entrance to the two establish- 
ments, the thieves smashed off the locks 
which fastened the outside doors and after 
that had little difficulty in reaching the safes. 

The theft was discovered about 9 o’clock 
last Saturday morning, when a _ young 
woman clerk, employed by Mr. Feldstein, 
came to open the office. Immediately after 
stepping off the elevator she discovered that 
the lock on the door had been broken and 
upon entering the place found that every 
door leading to the office had been “jim- 
mied.” Upon- reaching the office, she found 
it in a chaotic condition, with papers and 
cement, with which the safe roors are rein- 
forced, scattered over the floor. A hurried 
examination of the safe showed that every 
article of any value had been taken. On 
the floor near the safe laid two sets of sec- 
tional “jimmies,” better known as “can open- 
ers,” 24 bits and three braces, which the 
thieves used in drilling the holes in the safe. 

Among the loot taken were platinum 
mountings and a few loose diamonds. Mr. 
Feldstein estimates his loss at $20,000, which 
is partly covered by an insurance policy for 
$15,000. 

Shortly after the Feldstein robbery was 
discovered it was learned that the Lexington 
Jewelry Mfg. Co. had also been robbed. To 
deaden the noise of the falling cement, the 
thieves padded the floor near the safe with 
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newspapers. The only valuables contained 
in. this safe were a number of LaVallieres 
and scarf pins which the owner values at 
about $300. A large safe, standing behind 
the small one which was opened, was not 
touched by the thieves. 

In this place the thieves left a full set of 
safe burglars tools, a revolver and several 
pairs of gloves. 

The police were notified and Detective 
Murphy of the Beach St. Station is now 
working on the case. 


ANOTHER CHICA( 


yO HOLD-UP 





Bandits Overpower Jewelers and Customer, 
and Get Away with Stock Worth $8,000 
CuHIcaco, Jan. 17.—Three bandits entered 

the jewelry store of Kasbohn Bros., 1142 

Milwaukee Ave, last week, overpowered 

William and Edward Kasbohn and a cus- 

tomer and robbed the store of jewélry to 

the amount of $8,000. ; 

Brandishing revolvers, the bandits en- 
tered the store and forced the proprietors 
and the customer to be silent while they 
raked up the jewelry and gems in the dis- 
play cases. They then ordered the three 
victims, at the points of their guns to go 
into a back room where after locking them 
in they rejoined a companion waiting out- 
side of the store in an automobile. 

The police were notified when the victims 
broke out of the locked room and a search 
was made, but to no avail. 








Creditors of Gomberg Bros., Cleveland. O.. 
Accept Offer of 50 Cents on the Dollar 
A meeting of the creditors of Gomberg 

Bros., Cleveland, O., was held last Monday 
afternoon at the Hotel Imperial, Broadway 
and 3lst St.. New York. Before the meet- 
ing adjourned, creditors present agreed to 
accept 50 cents on the dollar in payment 
of their claims. 

The debtor concern claims that gwing to 
the depreciation of merchandise and poor 
business, it was necessary for them to dis- 
pose of some of their merchandise at cost 
and less. This, together with other losses, 
has brought about the concern’s present 
financial condition. 

The first offer made by the Cleveland 
concern was on the basis of 35 cents on the 
dollar, part cash and part notes. This offer, 
however, was refused and the creditors 
finally succeeded in having the firm raise 
the amount to 50 cents on the dollar. This 
settlement is payable 20 cents in cash and 
30 cents in notes payable every three months 
beginning April 1, 1921, and extending over 
a period of 18 months. 

The concern is reported to have assets of 
$25,000, consisting of merchandise $12,000; 
accounts receivable, $6,000; merchandise out 
on memorandum, $2,000 and fixtures and 
machinery, $5,000. The liabilities are placed 
at $51,000. 








E. B. Petterson, 20 E. Market St., Corn- 
ing, N. Y., has purchased the stock and fix- 
tures of the late j.. K. Blumenthal and has 
secured a 10 years’ lease on the building. 
He intends to conduct a jewelry store there. 
He has been employed by L. N. Mathews of 
Elmira, N. Y., for the past nine years as 
a watchmaker, engraver and salesman. 
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NEW EXPRESS RULEs 


After February 4 Next Express Compan 
Will Refuse to Allow Examination tg 
C. O. D. Packages of Gems, Set 

or Unset 


A new ruling made known b . 
can Railway Express Co. which wit ae 
of interest to the trade was announced f. 
this company last week. This ruling hold, 
that shipments of diamonds or’ other ae 
cious stones, set or unset, cannot be accepted 
C.O.D. with the privilege of examination 
This ruling goes into effect Feb, 4, 

For many years such packages have been 
accepted with the privilege of examination 
but owing to the large number of frauds 
which an official of the express company 
claims have been successfully worked on the 
express company, this order had to be re. 
scinded and the new one was then drawn 
up. 


Harrisburg, Pa. 


The marriage of Miss Lillian Kamsky, 
daughter of Mr. and Mrs. Lewis Kamsky, 
2123 N. 2nd St., to Irvin Nassauer, of the 
Penn-Harris, took place recently at the 
Kemsky residence. The ceremony was per- 
formed in the drawing-room before a man- 
tel banker with pink roses and screened 
with southern smilax by Rabbi Louis J. 
Haas, of the Ohev Sholom congregation, 
Only the immediate relatives were present. 
Miss Laura Appell played the Mendelssohn 
“Wedding March” as the bridal party en- 
tered the room. 

The bride, who was unattended, wore a 
gown of brocaded royal blue chiffon, 
trimmed with French flowers, and a small 
hat of silver and gray Georgette crepe. She 
carried a bouquet of orchids, gardenias and 
lilies of the valley. Her father, who is a 
prominent wholesale jeweler of this city, 
gave her in marriage. Mrs. Kamsky was 
gowned in black satin with a tunic of lace. 
Joel G. Nassauer, of Baltimore, a brother 
of the bridegroom, was the best man. Fol- 
lowing the ceremony, a luncheon was served. 
Mr. and Mrs. Nassauer left during the 
afternoon on a wedding trip to the Bermu- 
das. 

A little more than 10 days after they 
were charged with breaking into the Gately 
& Fitzgerald store on S. 2nd St., near Chest- 
nut St., two men were arrested and will 
be given a hearing before Mayor George 
A. Hoverter. One of the men was ap- 
prehended in Baltimore while attempting 
to dispose of some stolen goods, the value 
of which totals $1,100, according to Frank 
R. Downey, manager of the store. Travel- 
ing bags, several fur-lined coats, gold 
watches and a number of other things are 
included in the loot. The arrest of a third 
man is expected. The three went together 
on the night of Dec. 20, according to Weit- 
zel’s story, and broke into the cellar door 
at the rear of the Gately & Fitzgerald prop- 
erty, working leisurely and without molesta- 
tion. With their arms and pockets full of 
the stolen goods, they later went to Balti- 
more. Some of the stuff was pawned in 
Harrisburg and was after some time fe 
covered here. 
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4 Sor . - 
w Jewelry Co., 4 Tower St., 
a eeianed by the Colonial Mig. Co. 

Edmund A. Truelove, with the Gorham 
Mfg. Co., has been elected treasurer of the 
British Club of Rhode Island. 

The jewelers’ Products Corp., 92 West- 
field St., has been succeeded by the Ameri- 
can Standard W atch Case Co. 

The Roberts Mfg. Co., manufacturers of 
jewelers’ pads, trays, etc., has removed from 
19 Calender St. to new quarters at 40 Clif- 


ford St. 

Henry Wolcott, of the Wolcott M fg. Co., 
was elected president of the Gatling Gui 
Association at the annual meeting held last 


Thursday evening. 

The stock, fixtures, etc., of Edward Guer- 
riero, retail jeweler, 302 Atwells Ave., are 
announced at public auction at assignee’s 
sale, Saturday, Jan. 22, at 12 o’clock. 

According to statements filed at the city 
clerk’s office the Triangle Jewelry Co., 128 
N. Main St., is being conducted by Harry 
Lerner, Harry Cleinman and Morris Hor- 
ovitz. 

In the issue of Jan. 5, it was reported that 
W. Manchester was in New York the pre- 
vious week purchasing new stocks of jewelry 
for the Tilden-Thurber Corp. This was an 
error, as Mr. Manchester is not associated 
with the Tilden-Thurber Corp. 

A fire in the manufacturing jewelry plant 
of the Koritz Mfg. Co., 280 Richmond St., 
,on Thursday caused considerable damage. 
The cause was not determined. It was dis- 
covered about 6.30 o’clock in the evening 
after everyone had left the shop. 

William A. Henry has resigned as sec- 
retary, assistant treasurer and general man- 
ager of Hutchison & Huestis, Inc., where 
he has been for the past six years, having 
become interested as a partner in the H. J. 
Deyell Refining Co., 79 Sabin St., the name 
of which has been changed to Deyell & 
Henry. 

William F. Flanagan of the Cutler Jew- 
elry Co. was elected colonel of the First 
Light Infantry Regiment at the annual elec- 
tion at the State Armory last Wednesday 
evening. J. Robert Sweet, with the Provi- 
dence office of the National Jewelers’ Board 
of Trade, was elected adjutant and Frank 
L. Barrow, with Gorham Mfg. Co., as cap- 
tain of Company FE. 

The annual meeting of the stockholders 
of the Manchester Silver Co., 49 Pavilion 
Ave., will be held today (Wednesday, Jan. 
19), at which time there will be a complete 
reorganization of the business. William C. 
Fisher and Edwin T. Crins, who have been 
president and treasurer, respectively, of the 
concern, are no longer associated with the 
business, new parties having obtained the 
control. During the past week William C. 
Fisher, Jr., and Robert C. Fisher, sons of 
the former president, levied attachments on 
the buildings and other property of the Man- 
chester Silver Co., on Pavilion Ave., each 
for a claim of $2,000. The consideration 
of these claims will be among the business 
to be transacted at the annual business next 
Wednesday. 
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Charles D. Kinney, George M. Kinney 
and William C. Kinney are the incorpora- 
tors of the Kinney Mfg. Co. of Cranston, 
which has received a charter the past week 
from the Secretary of State under the laws 
of Rhode Island to conduct the business of 
manufacturing and dealing in curtain rods. 
The capital stock is $75,000 of 600 shares of 
common stock and 150 shares of preferred 
stock, at $100 each. 

Frank L. Miller, 34 years of age and em- 
ployed for the past four years at the manu- 
facturing jewelry plant of Wightman & 
Hough Co., 7 Beverly St., pleaded guilty 
in the Sixth District Court, Friday, to the 
charge of the larceny of $61 worth of fine 
gold from that concern. He was fined $200 
and costs by judge Howard Gorham. Gold 
has been missing for some time, according 
to the firm’s complaint to the police made 
through Bernard M. Goldowsky of the 
Jewelers’ Protective Agency. He held a 
foreman’s position and received $45 a week. 

The Imperial-Armour-Rex Co., of this 
city, has been incorporated under the laws 
of Rhode Island to conduct a real estate 
business with an authorized capitalization of 
$30,000 in 300 shares of $100 each. The 
incorporators are Salvatore Chiappinelli, 
Harry M. Burt and Dominick Fazzano. 
This concern is the realty holding company 
for the Imperial Knife Co., Armour Mfg. 
Co. and the Rex Mfg. Co., joint owners 
of the building at 14 Blount St. recently 
purchased from the Vesta Knitting Mills. 


Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: Louis Wolfson, New 
York city; Theo. Leubusher, of Theo. Leu- 
busher Co., Milwaukee, Wis.; Ed. Sickles, 
of M. Sickles & Sons, Philadelphia; N. 
Zigayer, of the United States Jewelry Co., 
Montreal, Que.; Samuel Mendelsohn, of S. 
Mendelsohn & Co., New York city; Sol 
Cerf, of Sol Cerf & Co., Pittsburgh, Pa.; 
M. Birnbaum, of Birnbaum & Kasper, San 
Francisco, Cal.; Irvin Cohen, of Irvin Co- 
hen & Co., New York city; Mr. Tettz, of 
Charles Broadway Rous, Inc., New York 
city; Henrietta Grasses, of Berg Bros., Inc., 


_ New York city; Charles Meister, of Pitts- 


burgh Dry Goods Co., Inc., Pittsburgh, Pa.; 
Mr. Pfersich, of A. L. Pferisch & Co., Phil- 
adelphia. . 

An involuntary petition in bankruptcy 
was filed against Henry Rose, doing busi- 
ness at the Rose Jewelry Co., at 144 Main 
St., Pawtucket, whose assignment to David 
C. Adelman was noted in these columns last 
week, in the clerk’s office of the United 
States Court for the District of Rhode 
Island, on Thursday. Judge Arthur L. 
Brown appointed Robert Grieve, an attor- 
ney of this city, as receiver under bonds of 
$1,000. The petitioning creditors and the 
amount of their claims were as follows: 
Harry P. and Morris Behrman, doing busi- 
ness as Columbia Mfg. Co., New York, 
$138.39; L. & S. Leather Goods Co., New 
York, $191.25; Klein Whitehead Co., New 
York, $125.10; Laitman & Laitman, New 
York, $48.02; total $502.76. The total lia- 
bilities are about $7,800 and the assets ap- 
proximately $1,500. On Monday last David 
Nemser, of Boston, was successful in re- 
plevining goods valued at about $300 which 
had been delivered to the Rose Jewelry Co. 
only a short time before the assignment. 
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D. E. Makepeace will leave next week 
for the south, where he will spend the 
Winter, 

The R. F. Simmons Co. is one of the local 
firms which is operating its plant on a full 
schedule. 

A. B. de la Feuilliez has become the sole 
owner of R. A. Shaw & Co. by the purchase 
of other interests. 

The Walter E. Hayward Co. has been 
incorporated under the laws of Massachu- 
setts with a capital of $30,000. 

A survey of the jewelry industry in At- 
tleboro this week showed that all but a few 
factories were operating on a four days a 
week schedule. The tie-up in the Cuban 
trade for the present has been a big blow 
to the city. 

The Bay State Optical Co. last week re- 
ceived a letter containing the inscription, 
“burned in airplane fire, San Francisco.” 
It is believed that the letter was in one 
of the mail planes which caught fire and 
was rescued before being destroyed. 

Samuel M. Einstein has been re-elected 
a director of the National Jewelers Board 
of Trade. Aldro E, French of the D. E. 
Makepeace Co. has been chosen to the 
vacancy in the board of directors caused 
by the death of Col. Harry B. Cutler. 

At the annual meeting of the Attleboro 
Hospital Corporation held last Tuesday 
night, Joseph L. Sweet of the R. F. Sim- 
mons Co. was elected president. The jewel- 
ers elected to the board of trustees were: 
C. C. Wilmarth, Joseph Fingberg, Ernest 
D. Gilmore, Charles P. Keeler, Edward L. 
Gowan and Harold E. Sweet. 











John Conefy, a local engraver, is confined 
to his home by illness. 

John Barry, of the D. Evans Co., spent 
a few days last week in New York. 

A. G. Debs, of the Robinson Bros. Co., is 
in Detroit for a few weeks. 

Howard Gardner, of the Bugbee & Niles 
Co., was in New York last week in the 
interests of his concern. 

The Board of Trade last week went on 
record as favoring a town manager form 
of government for North Attleboro. 

The hospital at the factory of the Whit- 
ing & Davis Co. is being enlarged in order 
to accommodate a dentist who will spend 
one day at the factory each week. 

The following directors were choseri by 
the Manufacturers’ National Bank last 
week: Frank L. Baker, Walter B. Ballou, 
George W. Cheever, J. Frank Mason, Wal- 
lace D. Kenvon, Frederic E. Sturdy, Charles 
A, Whiting and John L. Thompson. Mr. 
Kenyon was selected in place of George K. 
Webster, who did not care to serve longer. 
Mr. Webster had been one of the directors 
since the bank was instituted. 








J. A. Laseter, Thomaston, Ga, is reported 
to be in bankruptcy with assets of $1,625 
and liabilities, $5,024. 











Henry j. Andrews, of 108 S. 8th St., spent 
several days at Somer’s Point, N. J., on a 
gunning trip. 

Leo Henle, of Sussfeld, Lorsch & Schim- 
mel, and Arthur Meyer, of William Dick- 
son, Inc., were two New York salesmen in 
the city during the past week. 

Mrs. A. Brody, who has been conducting 
the jewelry store at 812 S. 2nd St. since 
her husband’s death a few months ago, has 
announced her intention of closing out the 
business. 

Sol. Sickles, of M. Sickles & Sons, has 
started to Florida with his family. Mr. 
Sickles will combine business with pleasure 
on the trip, which will conclude about 
March 11. 

M. E. Gordon, of the wholesale jewelry 
firm of Aisenstein & Gordon, 712 Sansom 
St., and David Jacoby, manager of the silver 
department, are in Meriden, Conn., on a 
buying trip. 

Members of the newly formed Jewelers’ 
and Diamond Club are this week inaugurat- 
ing a membership campaign, which will con- 
tinue through January. A meeting of the 
membership committee will be held next 
week. 

Among the buyers noted here recently 
have been O. O. Stillman, New Brunswick, 
N. J.; Mr. and Mrs. E. C. Morrison, Mill- 
ville, N. J.; David Gayman, Bally; W. I. 
Yeakel, Perkasie; H. S. Krantz, Souderton; 
S. S. Buchert, Sellersville; J. W. Shanley, 
Perkasie, and Peter Siegle, Doylestown. 








Trenton, N. J. 





The Tiffany Furnaces, 51 Newark St., 
Hoboken, has amended its charter in the 
office of the Secretary of State by chang- 
ing its name to Louis C. Tiffany Fur- 
naces, Inc., and changing the location of 
its principal office in New Jersey to Jer- 
sey City. The company also has an 
office at Corona, N. Y. Its capitalization 
is $40,000, composed of 400 shares at 
$100 each. Four thousand dollars is de- 
voted to the starting of business by the 
concern. 

Dealing in leather goods and*novelties, 
glassware, etc., is among the principal 
objects of Stanley & Stanley, Inc. 
which has been chartered in the office 
of the Secretary of State to operate from 
320 Market St., Newark, with Howard A. 
Stanley as agent. The concern has a 
capitalization of $20,000, which is divided 
into 200 shares at $100 each, while the 
amount that will be devoted to the start- 
ing of business is $1,000. The incorpora- 
tors and the number of shares held by 
each are: Leopold G. Stanley, 1; How- 
ard A. Stanley, 1, and Edward A. Stanley, 
8; all of 185 11th St., Newark. 

Manufacturing and dealing in metal novel- 
ties is among the principal objects of the 
Stando Toy Corporation, which has been 
chartered in the office of the Secretary of 
State to operate from 197 Market St., New- 
ark, with Russell E. Meyer as agent. The 
concern has a capitalization of $500,000, 
which is divided into 50,000 shares at $10 
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each, while the incorporators and the number 
of shares held by each are Charles G. Klein, 
40; Eugene C. Meyer, 40, and Russell E. 
Meyer, 20, all of Newark. The company 
will start business with $1,000. 

Manufacturing, buying, selling, import- 
ing and exporting platinum, aluminum 
and other metals and dealing in metal 
articles of all kinds are the principal 
objects of C. A. Goldsmith & Co., which 
has been chartered in the office of the 
Secretary of State to operate from 270 
Thomas St., Newark, with Edna Pryor 
as agent. The concern has a capitaliza- 
tion of $200,000, which is divided into 
2,000 shares at $100 each, while the 
amount that will be devoted to the 
starting of business is $1,000. The in- 
corporators and the number of shares 
held by each are Fred W. Smith, 8; 
William D. Goldsmith, 1, and Arthur D. 
Goldsmith, 1, all of Newark. 

Advocating elimination of excess and sur- 
tax and substituting a manufacturers’ or 
turnover tax, so that business will not be 
stifled but allowed to expand and advance, 
United States Senator Joseph S. Freling- 
huysen, of New Jersey, in a talk to the 
Trenton Kiwanis Club here at its luncheon 
at the Hotel Sterling, added that the United 
States now owes on bonds the sum of $25,- 
000,000,000 and must pay a heavy tax in 
consequence. The Senator stated that rigid 
economy is necessary in government expen- 
ditures, while he urged a tariff sufficient to 
protect American workingmen from cheap 
foreign labor, where living conditions are 
low, but not high enough to cause reprisals 
against the exporting of surplus goods to 
foreign countries. 








Rochester, N. Y. 





Election of officers of the Rochester Retail 
Jewelers’ Association will be held on Jan. 13. 

Harry Meltzer, a jeweler at 293 Joseph 
Ave., has filed a voluntary petition in bank- 
ruptcy in United States District’ Court, 
Buffalo. The liabilities are $24,732.42 and 
the assets are listed at $16,293. 

Le Roy Present, of Philip Present & 
Son, who has been visiting the European 
markets of Amsterdam, Antwerp and 
London, is expected home about Jan. 22, 
and expects to start on his regular trip 
to see his trade Feb. 1. 

The L. Sunderlin Co. jewelry store was 
noticeable during the holidays for the pro- 
fusion of decorations, wreaths, flowers, 
ropes of evergreens and brilliant lghting 
effects made a cheerful place in which the 
shoppers were attracted for jewelry pres- 
ents. j 

The Flower City Ring Mfg. Co., a new 
organization to manufacture and deal in 
jewelry, has been started here with a capital 
stock of $40,000. It will begin business with 
$5,000. The board of directors are: L. 
Luberman, R. C. Schaffer, Arthur B. Cur-, 
ran, Leo S. Mahoney and Arthur L. 
Gilman. 








A total of $500 worth of jewelry was 
taken from the Foster Co., Fall River, 
Mass., recently. A passerby saw two young 
men in the store, but they escaped before 
the police could get there. 
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Sam F. Sipe, president of the 
24 Karat Club of Pittsburgh and Mrs, S; 
left here yesterday for New York. Mr 
Sipe went east to attend the annual benaaas 
of the Jewelers 24 Karat Club of New 
York. He will also rest a few days rm = 

gees tage e 
east. C. Glenn Sipe is back from Californ; 
where his family is staying for the rest of 
the Winter. 

Announcement is made that the Pitts. 
burgh Watch & Metal Co., and Martin Gluck 
& Son have been combined and are now 
known as Martin Gluck & Sons. Martin 
Gluck has taken all of his sons into part. 
nership, these being Frederick, who was of 
Martin Gluck & Son, and Samuel and 
James Gluck. Mr. Gluck had looked after 
the affairs of the watch and metal com. 
pany. 

The police last week arrested James Len. 
ulla, who says he has no home, on suspicion 
that he was in some way connected with 
several downtown jewelry robberies, one of 
them the smashing of the jewelry window 
of the Kaufmann & Baer Co. department 
store. The police say that the names of the 
real smashers have not been revealed by 
the suspect, who is being held for an invest- 
gation, though they hoped he would be able 
to give them some clues. 

The Retail Credit Men’s Association at 
their meeting last week decided to issue an 
unsatisfactory account list, which will be 
mailed to members of the association as 
they are reported. The list will contain 
the names of persons who do not pay their 
bills, but because a person’s name is on the 
list it will not always be construed that the 
person owes money. An unsatisfactory ac- 
count may be one, where the customers have 
been returning too many goods for credit 
or in other words may have been using the 
members merchandise for their own purposes 
and then returning it after the affair is over. 
It is purposed to put a stop to this sort of 
thing, if possible. The association has re- 
ceived a legal opinion in which the right to 
issue such a list is upheld. 

One morning early last week, unknown 
thieves broke the plate glass window on the 
Liberty Ave. side of Loftis Bros. & Co.'s 
store, Liberty Ave. and Oliver Aves, and. 
made away with diamonds and jewelry val- 
ued at about $1,500. This caused Manager 
Sanson to immediately placard the window 
and inform the public that “Loftis Bros,’ 
diamonds are worth stealing.” It is esti- 
mated that fully 5,000 persons stopped and 
looked at the broken window the first day 
following the robbery. The robber was 
committed at 5.53 A. M., as it was at that 
time a burglar alarm was sounded in a 
protective agency office, about two blocks 
away. Detectives hurried to the scene but 
the men had made their escape with the 
goods, consisting of some diamond rings 
and other articles. It has not been cus- 
tomary to leave diamond rings in_ the 
window over night, but on this occasion 
they were forgotten and the thieves did not 
overlook them. The police have been fur- 
nished with a description of the missing 
stones, but it is not believed that they will 
be disposed of here. 
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John Bensel, for some years assistant 
foreman of the Krower manufacturing 
jewelry department, was promoted recently 
to foreman, filling the place made vacant by 
the death of Charles D. La Branche. . 

Although no public announcement was 
made it is known that a short while since 
Charles Jumonville, who was one of the 
frm of William lrantz & Co., and who 
‘oined the firm when William Frantz, Sr., 


dial has withdrawn his interest in the 


‘business. : 
, Peter Copland, of the new firm of Peter 


Copland & Co., has signed a lease for the 
Jocation at Canal and Baronne Sts., in the 
building formerly occupied by the Chess 
Club. Mr. Copland and his son Albert will 
leave in a day or two for New York to 
purchase stocks. 

Charles D. La Brance, one of the most 
expert and best known jewelers of New 
Orleans, died Jan. 9 at his home, 1717 
Bayou Road. ‘For more than 20 years Mr. 
La Branche had been in the employ of 
Leonard Krower & Son and at the time of 
this death was manager of the manufactur- 
ing department. He was 53 years of age 
and a native of New Orleans. His wife, 
who was Miss Sophie Marie Oriol, died some 
years ago, but a son and daughter survive. 
Mr. La Branche was very popular in the 
Krower establishment and nearly every per- 
son connected with the house attended the 
funeral, and the greater part of the estab- 
lishment was closed. The floral offerings 
were numerous and expressed the popularity 
of the man. Special services were held in 
St. Ann’s Church and interment was in the 
‘St. Louis Cemetery. 





Pacific Coast Notes. 





The trade is just becoming accustomed 
to the new trade name of Weisen & Monk, 
for the prominent jewelry firm on 8th St., 
Sacramento, formerly well-known as 
‘Weisen & Bailey. 

All the employes of the Isaac Aronson 
Jewelry Co., Broadway and Washington 
Sts. Portland, Ore., received a_ holiday 
bonus of 10 per cent of their annual sal- 
‘aries, from the firm. 

William E. Hanscom, retail jeweler, 
Pendleton, Ore., is having lively legal tilts 
with joe Kerley, real estate and insurance 
man. All the legal talent of the community 
seems to have been cornered by one side or 
the other to the suits and counter suits. 
Hanscom is the plaintiff in the suit against 
Kerley, charging embezzlement, but the legal 
tangle is a three-cornered affair in which 
R. W. Ayers seeks to collect on notes, al- 
leged to have been given by Mr. Hanscomb. 
Attachment proceedings by Ayers against 
the jewelry store resulted in the sheriff 
being ordered to turn over the store and 
stock to the older Hanscom. Joel Hanscom 
Promptly instituted suit against the sheriff 
for $2500 damages for having closed the 
place of business. 








Abel Violette has moved to Van Buren, 


Me., from Fort Kent. 
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Notes from the South. 





R, Salowski, proprietor of a well-known 
jewelry and sporting goods business at 
Spartanburg, S. C., has secured from J. B. 
Lee, president of the Bank of Commerce, 
the building adjoining his place on FE. Main 
St., and is remodeling three store rooms 
which he has let on long-time leases to three 
One of the. stores will be 
cupied by a millinery concern, another by a 
shoe store, and the third by a market. The 
building, when the renovation is completed, 
will be a modern business structure with 
handsome plate glass front. Mr. Sa'owski 
is doing his bit to improve the business 
center of Spartanburg. 


concerns, oc- 


A man, who represented himself as a 
traveling salesman selling furs and who 
made his headquarters at the Gay Teague 
Hotel, Montgomery, Ala., for several days, 
recently purchased a diamond ring from 
J. L. Schaefer, a diamond expert and ‘dealer 
in jewelry at Montgomery, Ala., and gave 
the jeweler a check for $375, which was 
drawn on the First National: Bank of Cin- 
cinnati. When the jeweler telegraphed the 
bank for information, he received a reply 
that no one by that name had an account 
there. He immediately communicated with 
the manager of the hotel where the man 
was staying and after entrance was forced 
into the room which had been occupied by 
the salesman, it was found that it had been 
ransacked and that the man had left. The 
hotel manager it was learned had cashed 
two checks, one for $50 and the other $5, on 
the First National Bank of Canton, O. The 
man is about 6 feet one or two inches and 
weighs 150 or 160 pounds, and when last 
seen was wearing a light brown cravenet 
overcoat with a belt, tan, pointed shoes, 
and a soft hat. He has very sharp fea- 
tures and is round shouldered. He gave 
his address as 309 W. Rockdale Ave., Avon- 
dale, Cincinnati, O. The diamond ring he 
purchased was supposed to be mailed to 
his sweetheart. The jeweler sent two reg- 
istered letters to both of the addresses 
given, one to Cincinnati and the other to 
the address of his sweetheart, but has failed 
to receive an answer. He is offering a re- 
ward of $50 to anyone who can furnish in- 
formation leading to the whereabouts of 
the man. 








San Antonio. Tex 





W. G. Marrs, formerly with G. H. Halton, 
Ft. Worth, Tex., is now a manufacturing 
jeweler for Dan S. Dunham. 

George Dietrich, Memphis, Texn., former- 
ly with the Bailer Jewelry Co., has accepted 
a position with Dan S. Dunham, manufac- 
turing jeweler. 

Miss Alice Stanley, who has for some 
time been with the J. R. Sprague Co., has 
left her former position and has accepted 
a clerical position with one of the large de- 
partment stores here. 

Due to a case of grippe, Mr. Roach, of 
the B. M. Hammond Co., has been forced 
to remain away from his work for over a 
week. Mr. Hammond was also ill but is 
again feeling well and is back at his work 
as usual. 
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J. C. Johnson, of the W. 
Jewelry Co., left last week for a visit to 
Chicago. 

R. E. Church, formerly of Gillette, Wyo., 
who recently bought out W. M. Mayhew 
at Canon City, was in Denver a few days 
ago. He reports a good business and is 
well pleased with his change. 

Paul J. Morris and S. J. Rinds, both of 
the Edward Lehman Jewelry Co., are out on 
their first road trip since the holidays. The 
former is covering Colorado and the latter 
is making Nebraska territory. 

Roy Smith, who recently sold his stock 
and fixtures to Luke E. Meyer, who is con- 
tinuing the business at Delta, Colo., is visit- 
ing in Durango. It is reported he will 
look up a new location later. 

Don R. Dix, formerly with the C. B. 
Norton Jewelry Co. of Kansas City and 
more recently with the Brilliant Jewelry 
and Mercantile Co., is now connected with 
the W. W. Hamilton Jewelry Co. 

The Bohm-Wilson Co. will move about 
Feb. 1 from Suite 401 First National Bank 
building to larger and better quarters on 
the second floor of the new United States 
National bank building, directly opposite 
the First National on 17th St. 

Among other jewelers from outside towns 
who have recently. visited Denver jobbers 
are the following: J.-C. Nelson, Greeley; 
O. V. Miller, of the Miller \Jewelry Co., 
Boulder; C. J. Yardley, Greeley; W. D. 
Armstrong, Cripple Creek; E. R. Fisher, 
Pueblo, and W. A. Frenzel, Casper, Wyo. 
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Petitions are beginning to flow into Con- 
gress protesting against a tax on jewelry. 
Through Senator McLean the jewelers of 
New Haven, Conn., have filed a memorial 
opposing such a tax. -E.. B. Horn Co., 
3oston, through Representative Vallivan, 
filed a pretest against the proposed tax on 
retail jewelry sales, while a similar protest 
was filed by George Sales, of Shawneetown, 
Ill. 

J. C. Callahan has been re-elected chair- 
man of the manufacturing jewelers’ section 
of the Merchants’ & Manufacturers’ Asso- 
ciation. E. A. Harris has been re-elected 
chairman of the retail jewelers section. 
Sidney Selinger has been selected as head 
of a special committee on membership and 
is planning a joint dinner meeting of the 
manufacturing and retail jewelry sections. 
Tt will be held on the evening of Feb. 8, 
at which time a well-known expert in the 
jewelry line will be one of the principal 
speakers. 








Ashmun Pierce, Ferndale, Wash., has en- 
gaged in the jewelry business and has leased 
a portion of the E. W. Swanson building 
adjoining the Peoplé’s meat market in that 
town, which is being fitted for a jewelry 
store. Until the remodeling has been com- 
rleted, the business will be located in the 
Ferndale department store. 
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Beautiful Signet Rings 


in Distinctive New Designs 


The signet ring is more popular today than 
ever. 

When President Wilson signed the Peace 
Treaty he impressed upon the seal the short- 
hand symbol of his name, with the aid of a 
signet, thus helping to bring signet rings to the 
forefront of prominence. 

You should have a good selection of up-to-date 
designs in your stock. Our craftsmen have 
produced many attractive numbers that will 
please discriminating patrons. See them be- 
fore purchasing. 


Send for a copy of “The Romance Of The 
Signet Ring,” a beautiful booklet on signet 
rings which will soon be ready for distribution. 


See L. KRICHBAUM & CO. 
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Hartford, Conn. 





w. A. Ingraham, president of the E. Ing- 
raham Clock Co., Bristol, Conn., and Mrs. 
Ingraham left recently for Florida and have 
arrived at Miami. They will remain there 

i ring. 

Pr caemeent was made last week (Mon- 
day) of a 10 per cent. cut in wages of the 
employes of the Empire Knife Co., Winsted, 
Conn, About 200 employes are on the pay- 
roll of the company, but the weekly working 
schedule will not be altered at this time. 

At the annual meeting of the Automobile 
Club of Hartford, held in the assembly hall 
of the Allyn House last Wednesday even- 
ing, Albert M. Kohn of Henry Kohn & 
Sons, Inc., retail jewelers, 890 Main St., was 
elected a member of the board of governors, 

P. O. Postma, a watch and clock re- 
pairer, formerly located at 61 Pratt St., has 
removed to a booth in the Connecticut Mu- 
tual building arcade, corner Main and Pearl 
Sts. Mr. Postma, who is a native of Hol- 
land and who visited that country the past 
Summer, has now on exhibition several im- 
ported antique clocks, some of which were 
made as far back as 1790. He reports that 
business is quite good at his new location. 

Fire, which caused an estimated damage 
of $75,000 in the adjoining building at 109 
N. Main St., Bristol, Conn., spread to the 
retail jewelry store of A. Kroll, last week, 
Saturday night, resulting in a loss by water 
and smoke. The blaze, which is said to 
have started from an overheated chimney, 
was a stubborn one, four firemen being in- 
jured before the flames were under control 
at midnight. The loss is partly covered by 
insurance. 

The Williams Bros. Mfg. Co., Glaston- 
bury, Conn., reopened its silver plated ware 
factory last week (Monday) on a new 
working schedule of nine hours a day and 
five days a week. The plant has been closed 
since Dec. 24, and the only change that the 
company has made in the wage schadule is 
an adjustment of compensation from work 
by the hour to piece rates. The officials of 
the company have announced that there are 
plenty of orders on hand. 

Terry Materson, alias “Terry McTodd,” 
24 years of age and formerly in the Eng- 
lish army, was sentenced to jail for 15 days 
Thursday morning in the city police court, 
having pleaded guilty to passing a worthless 
check in payment for a watch he obtained 
in a local retail jewelry store. The check 
was signed “Samuel Ternen” and was drawn 
on the City Bank & Trust Co., where Mater- 
son was brought by the clerk in the store 
and who found there were no funds. Mater- 
son then explained that he got the check 
from a man who purchased a diamond ring 
from him at Union station earlier in the 
day. Materson told the police he had 
worked in Middletown, Conn.; Bridgeport, 

‘Conn., and New Jersey. 

At the annual meeting of the members 
of the Winsted Chamber of Commerce on 
Friday, of which local jewelers are mem- 
bers, Charles E. Williams, general manager 
of the Wm. L. Gilbert Clock Co., was 
elected president for the ensuing year to 
succeed C. H. Ripley. Mr. Williams, in 
addition to his official capacity at the local 
clock plant, is State representative from 
Winsted in the legislature and a. member 
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of the committee on appropriations. The 
annual banquet of the Chamber of Com- 
merce was held in the evening at Odd Fel- 
lows’ Hall, there being a large attendance. 
The principal address of the gathering was 
by Dr. Talcott Williams, formerly dean of 
the Columbia School of Journalism, New 
York. He took for his subject, “Pilgrims 
Then and Pilgrims Now.” 

A committee of the Court of Common 
Pleas who recently heard the appeal of Al- 
bert L. Sessions, treasurer of the Sessions 
Clock Co., Forestville, Conn., from the as- 
sessment by the city of Bristol for the 
Memorial boulevard in that city, has re- 
ported to the court an award of $6,285 to 
Mr. Sessions. The committee consisted of 
Judge M. A. Shumway, Danielson, Conn., 
Joseph W. Alsop, Avon, Conn., and Anson 
T. McCook, of this city. They found dam- 
ages of $3,405 to the Sessions water rights, 
damages of $5,460 to his other property and 
benefits of $2,580. The original damage as 
made by the City Council Committee 
was $5,300, Mr. Sessions being the gainer 
by $98530. His appeal asked for be- 
tween $27,000 and $37,000, the contest 
having been a long one, and which last ob- 
jection, it is expected, has been overcome. 
The plans for the highway, it is said, will 
now be completed by the city and ground 
will be broken for the extensive work. in 
the Spring. 

Edmund Day, who, with his brother, 
Henry Day, was a pioneer in the manufac- 
ture of stylographic and fountain pens, died 
at his residence in Seymour, Conn., recently, 
after having been in ill health for seven 
years. He was stricken at that time while 
examining his orange groves in Florida. 
Mr. Day was born in West Springfield, 
Mass., on Dec. 12, 1831, being 90 years old 
at the time of his death. He was a Repub- 
lican State representative in 1873-74 and 
Senator in 1884-85. After attending Yale 
college he went into the pen-making busi- 
ness with his brother, organizing the H. P. 
& E. Day Co. He married Miss Annie 
Melcher, of Dover, N. H., in 1863. He was 
a successful and active business man of 
Seymour, having held the following posi- 
tions: organizer of and the first president 
of the Seymour Electric Light Co., presi- 
dent of the Seymour Trust Co., president 
of the B. D. Risirig Paper Co., Housatonic, 
Mass., director of the Seymour Mfg. Co., 
A. Matthews Mfg. Co., Rimmon Mfg. Co.. 
Fourth National Bank, Waterbury, Conn., 
Colonial Trust Co., Waterbury. He is 
survived by one son, William M. Day, and 
two daughters, Mrs. C. M. French and 
Mrs. H. C. Edgerton, East Hampton, Conn. 
The funeral was held from his late home. 








On Dec. 31 a professional crook visited 
Fort Smith, Ark., and by a negotiation with 
a local bank, established a credit, and then 
floated several bogus checks. The John 
Fink Jewelry Co., was one of the victims. 
A $100 Gruen Verithin watch was obtained. 
The watch was a regular Gruen Verithin, 
14 karat green gold plain polish and case. 
The movement number was 504479. The 
man was of dark complexion, weighed ap- 
proximately 175 pounds, was about 28 years 
old, and well dressed. Should any jeweler 
be visited by the man request is made that 
the concern be notified at once. 
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Carolina. : 

Arden Truax has become Boston agent 
for the Oneida Community, Ltd. 

Frank Cram, of the A. Stowell Co., is 
convalescing from an attack of pneumonia. 

Nelson Smith and F. EF. Chick of the 
Smith, Patterson Co., are in Pinehurst, 
N. C., for two weeks for a rest and round 
of golf. 

Adjt. Gen. George McL. Presson was de- 
puted to present the resolutions to the four 
Congressmen and two Senators representing 
Maine in Washington. 

A. Schmidt & Son, importers of silver 
and Sheffield plate and fine porcelain, have 
opened a new store at 587 Boylston St., 
opposite the Copley Plaza. 

E. Stanley Rollins, for 18 years with the 
A. Stowell Co., has set up in business for 
himself in room 905, 101 Tremont St. He 
had charge of the Stowell Co.’s watch re- 
pair department. 

An unusually fine time record has been es- 
tablished by a regulator in the E. Howard 
clock factory in Roxbury. The time piece 
varied only 46 seconds in one year from 
Jan. 1, 1920, to Jan. 1, 1921. It was under 
the supervision of Albert Horton, the vet- 
eran foreman of the watch repair depart- 
ment. 


B. S. Gainsboro, proprietor of the New 
England Jewelers, has been unanimously 
elected first vice-president of Temple Beth- 
El, Dorchester. He was one of the founders 
of this temple in 1912 and was largely in- 
strumental in securing’ the erection of a 
$75,000 temple. The original membership 
was 40 and has since grown to a total of 
400. 

Walter T. Kelly, formerly of the Ameri- 
can Cutlery Co., will represent the John 
Russell Co. in New England. A. T. Sisson, 
formerly covering this territory, has been 
assigned to the middle west. W. Charlton 
has been appointed to represent Landers, 
Frary & Clark of New Britain. He suc- 
ceeds Frank D. Stratton, who covered 
New England. 

Resolutions protesting against an increase 
to 10 per cent. in the jewelry tax, and also 
favoring the one per cent. sales tax were 
passed at a special meeting of the Retail 
Jewelers’ Association, Portland, Me., last 
week, when Congressman-elect Carroll L. 
Beedy was the guest of honor. Henry R. 
Arnold of the D. C. Percival Co., was the 
principal speaker, giving an exhaustive ad- 
dress on the tax question. 

George B. Whittier, jeweler, 251 Massa- 
chusetts Ave., appeared in the Municipal 
Criminal Court Saturday charged with the 
larceny of a diamond ring valued at $500, 
from William H. Leavitt, 18 Haviland St. 
The case was continued until Wednesday 
and bail was set at $1,000. Leavitt claims 
to have left the ring at Whittier’s store 
to be cleaned, and alleges that although he 
made several applications Whittier failed to 
return the ring. The police say Whittier 
admits he gave the ring to a man named 
Anderson of Dorchester as security for a 
$50 loan. 


Percival is on a gunning trip in 
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TRADE MARK 


STERLING 


SILVERWARE 


Service Satisfaction 





People instinctively associate silver- 
ware with Gorham, because Gorham 
Silverware includes literally everything 
pertaining to the silversmith’s art. 


The public knows the value of 
Gorham Service, because everybody 
appreciates the beauty and variety of 
Gorham patterns, the originality of 
Gorham designs and the high standards 
of Gorham quality. 


This preference also extends to 
Gorham prices, because a satisfied public 
knows them to be synonymous with the 
integrity of Gorham Silverware. Jewelers 
who sell Gorham Silverware reap the 
direct benefit of the public’s satisfaction. 


Gorham Silverware is offered for 
sale through jewelers exclusively 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue at 36th Street, New York 


Branches: 


NEW YORK SAN FRANCISCO 


15, 17, 19 Maiden Lane 140 Geary Street 
CHICAGO LONDON 
10 South Wabash Avenue Ely Place 


Works: Providence, New York, Birmingham 
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HE jewelers of 
the country are 
to be congratulated 
on the fact that the 
“Complete Manual of Operating Ac- 
counts for Retail Jewelers” has just been 
published by the Jewelers’ Research Bu- 
reau of the American National Retail 
Jewelers’ Association, and is being sent 
out to the subscribers to the sustaining 
membership fund for research work. In 
addition, it is being supplied to other 
jewelers at a nominal cost which does 
not begin to represent the actual cost of 
the manual itself. 

This manual, which is the culmination 
of over two years of effort to secure an 
accounting system theoretically sound 
and, at the same time, simple enough to 
appeal to jewelers whose facilities for ac- 
counting are limited, may be considered 
as one of the great steps for the good of 
the trade that has been accomplished by 
the American Retail Jewelers Associa- 
tion and its Research Bureau. The work 
of the latter, has had a dual purpose, viz.: 
(1) Providing of a suitable system of ac- 
counting which will encourage the adop- 
tion of better accounting methods, and, 
(2) the employmient of a standard defini- 
tion of accounting terms which will make 
possible the accumulation of accurate and 
reliable data upon the cost of doing busi- 
ness in the retail branch of the jewelry 
trade. As the trade knows, the latter 
work was handled for the jewelers by the 
Harvard Bureau of Business Research, 
to which $5,000 per annum was paid for 
a period of three years in order that the 
American National Retail Jewelers’ As- 
sociation receive the benefit of that bu- 


A Manual of 
Accounting for 
Retail Jewelers 


reau’s experience along research lines, but- 


in the accomplishment of the main pur- 
pose—the providing of a suitable system 
of accounting, the “manual” just issued 
marks a most important step, and lays 
the foundation for the accomplishment of 
the end desired. The Jewelers’ Research 
Bureau, in addition to supplying the 
“Manual” to the jewelry’ trade, is offering 
to furnish the forms required for the 
maintenance of this system in such quan- 
tities as will meet individual requirements 
of the retail jewelers at prices which rep- 
resent their actual cost to the Bureau. 

The completion of this work has been 
accomplished with no little difficulty, and 
only after most careful and painstaking 
research and compilation of data of all 
kinds, gathered sometimes under condi- 
tions that would have discouraged any 
ordinary organization committee which 
was appointed to such a task. But the 
work has been accomplished, is available 
today to any jeweler and the first great 
step in the work of the Jewelers’ Re- 
search Bureau, at one time considered 
almost a visionary proposition, has been 
taken. 


The trade as a whole is to be congratu- 
lated upon the work accomplished, but 
we should not lose sight of the fact that 
the thanks of the entire industry are due 
to men like Ex-President Brock, of the 
American National Retail Jewelers’ Asso- 
ciation, who conceived the proposition, 
and to the director and the trustees of 
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the Jewelers’ Research Bureau whose 
energy and enthusiasm were devoted to 
this great work. In addition, thanks 
are due, above all, to those who con- 
tributed to the sustaining membership 
fund, and whose generosity supplied the 
“sinews of war” necessary to finance the 
proposition. 





Jewelers Aroused WWE are Foe 
to Fight Aaai perceive a 
rein sitet the entire jewelry 


Improper Taxes trade has been thor- 


oughly aroused over the proposition to 
increase the taxes upon the sales of 
jewelry as well as the proposition to put 
a $10 an ounce tax on all gold used in 
the arts, and from reports that have come 
in from various sections of the country 
in the past week it is evident that the 
stirring appeal made by the Jewelers’ 
Vigilance Committee to the members of 
our trade to take action at once has not 
gone unheeded, but that individually and 
collectively members of the jewelry in- 
dustry are making themselves heard in 
the halls of Congress and are expressing 
their views to Senators and Representa- 
tives; both those in office and those to 
come into office March 1, in no uncertain 
way. 

Already the Jewelers’ Vigilance Com- 
mittee has received a large number of let- 
ters and copies of letters which have been 
sent to jewelers by Congressmen and 
Senators in response to the protests they 
have made against an increase in the 
jewelry sales tax at the present time, and 
a most encouraging feature of these let- 
ters lies in the number which are not 
merely perfunctory acknowledgments of 
the jeweler’s protest, but are full re- 
sponses by the Senators and Representa- 
tives, to the effect that the writers agree 


with the jeweler in the basis of the pro- 


test, and they are not in favor of increas- 
ing the sales tax at the present time. 
Some even go so far as to agree with the 
jeweler that the proper solution to the 
difficulty today is the enactment of the 
“turnover” or general sales tax such as 
has been proposed by the Jewelers’ War 
Revenue Tax Committee. 

A feature of the fight being made by 
the jewelry trade lies in the fact that not 
only have the jewelers individually and 
through their organizations taken con- 
certed action in expressing their views, 
but many districts and cities have been 
organized, as geographical units, and have 
sent a united protest; for instance, 
jewelers of such cities as Kalamazoo, 
New Haven, Louisville, etc., have already 
acted together, while a number of jewel- 
ers in other cities are preparing to do 
likewise. Also State retail jewelers’ as- 
sociations, such as that of New York, 
have taken united action and placed the 
matter before the congressmen and 
senators of the State as an organization. 
In fact, it is urged by the Jewelers’ Vigi- 
lance Committee that if there are any 
city or state retail jewelers’ associations 
that have not already passed resolutions 
protesting against the proposed taxes 
and endorsing the “turnover” or general 
sales tax, that they do so at once and for- 
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Diamond Rings 


The kind that will double 


your sales. Last Year’s busi- 
ness proved everything we 
said for them. Success is 
assured if you make them 
a feature. 
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ward these to their congressmen and 
senators in addition to having the mem. 
bers act individually. 

From information that has come to the 
jewelry organizations in the past week or 
so, as a result of their letters and pro- 
tests to the members of both houses of 
Congress, there seems to be little doubt 
that no action on the tax will be taken at 
this session of Congress, which ends 
March 4. But on the other hand, there 
is every reason to believe that as soon 
as the new Congress convenes the matter 
of taxation will immediately be taken up. 
It, therefore, behooves the members of 
our industry to keep hammering away in 
the fight they are now making in order 
to educate their representatives in Con- 
gress to the needs of our-trade so that 
they will be clearly able to understand 
the jewelers’ position as soon as they 
take up the legislation which affects him. 
Shakespeare’s statement, 

Thrice is he armed who hath his quarrel 
just,” 

and as amended by the old farmer, who 

added, 

“And four times is he who gets his fist in 
fust,” 

should clearly be borne in mind. Now js 

the time to get our “fist in fust,” and lay 

a foundation in the minds of our national 

legislators that the advocates of in- 

creased special taxation and special gold 

taxes will find to be one hard to upset. 

The menace to the jewelry trade 
through special legislation inimical to 
our industry has never been greater than 
it is today and no effort should seem too 
great or no work too hard to make the 
proper fight for our own protection. 








Guy T. Viskniskki Joins the Staff of The 
_ Jewelers’ Circular 
Guy T. Viskniskki, formerly on the ad 


visory board of the New York Evening 
Post and syndicate manager for that paper 


«has joined the business staff of Tue 


JEweLers’ CircULAR PusiisHinG Co., and 
in the advertising department will hereafter 
act as New England manager. 

Mr. Viskniskki is a well-known newspaper 
man of many years training and prior to 
joining the Evening Post was editor and 
officer in charge of the Stars and Stripes, 
the well-known publicaticn overseas of the 
American Expeditionary Force. Mr. Visk- 
niskki was a major of infantry in the 
United States Army and in November, 1917, 
was attached to the General Staff in France. 
It was he who originated the idea of the 
Stars and Stripes and was given the work 
of founding this paper and had charge of 
the same from Feb., 1918, until his return 
to America after the armistice, in the Spring 
of 1919. For his great work in this con- 
nection he was given the United States Army 
Citation by General Pershing “for excep- 
tionally conspicuous and meritorious serv- 
ices as officer in charge of the Stars and 
Stripes, the official publication of the Ameri- 
can Expeditionary Force.” 








Forest E. Brown, San Luis Obispo, Cal. 
is holding an auction sale. 
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According to an announcement made last 
week, S. Reiman has withdrawn as a mem- 
ber of the New York Jewelry Co., Inc., 
manufacturing jewelers, 171 Broadway. 

The partnership known as the B. F. 
K. Mfg. Co., composed of Rudolph Beli- 
van, Nathan Feinholz and Frank Karp, 
was dissolved Jan. 10 by mutual consent. 

At Albaay, N. Y., last week, the business 
of the Spiro Watch Case Mfg. Co. was in- 
corporated with a capital of $10,000. The 
incorporators are R. Jaccarino, H. Shapiro 
and M. Spiro, Sea Gate, L. I. 

Rudolph Belivan, formerly of the B. 
F. K. Mfg. Co., has started in business 
for himself at 71 Nassau St., Room 806, 
having purchased the shop and machin- 
ery of the old concern. 

Wilbur R. Brown, formerly with Julius 
Wodiska, and Nathan Slohm, formerly with 
Ciner Mfg. Co., have opened offices at 170 
Broadway, and are going into the manu- 
facturing of gold and platinum jewelry, 
under the style of Brown & Slohm. 

A jury before City Court Justice Hart- 
man decided that Goldfarb & Pansky, 
486 Lenox Ave., must return to Albert 
Fine a diamond ring set with 10 stones 
surrounding a carat diamond in a square 
setting, alleged to have been stolen from 
Fine’s apartment at 570 W. 156th St., on 
Dec. 3 by Bruce Gibson while the latter 
was washing windows there. 

In suits brought in the Supreme Court 
by relatives of victims of the fire at 18 
Maiden Lane on Jan. 20 last, when em- 
ployes of jewelry concerns jumped from 
windows to escape from smoke and 
flames, a settlement was made of four 
actions when they were called for trial 
before Justice Tierney. John C. Robinson 
and Gilbert Steiner, representing the parties 
to the actions, stated that Robert A. Powers, 
of 1 Hudson St., had agreed to pay $16,000 
to Fannie Stambler, widow of Benjamin 
Stambler; $15,000 to Mrs. Rosalind Stamb- 
ler, widow of Harry Stambler; $9,000 to 
Mrs. Celia Lambert, widow of Emanuel 
Lambert, and $7,000 to Mrs. Clara Lang- 
hauser, widow of John A. Langhauser. The 
first named has three children, the second 
two, and the third and fourth one each. 
They sued for amounts ranging from $25,- 
000 to $50,000. 

The Lorraine Watch Co. has filed an 
answer in the Supreme Court to a suit 
by Charles A. Keene on an assigned 
claim of the Combine Watch Co., a Swiss 
corporation, to recover damages for 
breach of contract by the defendant to 
buy watches. The answer by Greenbaum, 
Wolff & Ernst alleges that the Combine 
-company agreed to sell Swiss watches 
‘with rectangular movements for 200 
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Swiss francs each and attempted to de- 
liver oval movements of less value, which 
could be bought elsewhere for less than 
the sum the defendant agreed to pay 
for rectangular movements. For the 
non-delivery of the watches agreed upon 


‘the defendant asks $2,065 damages. A 


second claim for $900 is made because 
other watches delivered were not ac- 
cording to the sample. A third claim for 


$1,500 is made because silver watches de- 


livered were worth that much less than 
was represented. 

The daring of some of the present day 
crooks was demonstrated last week when a 
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ager that he was desirous of purchasing a 
diamond ring for his daughter. He was 
taken to the counter where these rings were 
displayed and the clerk, who had only the 
day before been the victim of the crook, 
recognized the diamond ring “customer” as 
the man who stole the chain. The stranger 
was confronted with the charge by the 
clerk, but denied it and when he attempted 
to leave the store his escape was blocked. 
In the meantime, one of the clerks sum- 
moned a traffic policeman, who was on duty 
a short distance away and brought him to 
the store. The manager then told the man 
that unless he paid $50, the price of the 








The 1920 Record 


During the year 1920 The Jewelers’ Circular published 
6,701 pages of advertising, which was 4,143 pages more than 
appeared in any other jewelry journal during the same 
period, and which beat its own best previous record by over 
1,100 pages. For many years The Jewelers’ Circular has pub- 
lished more advertising than the 6 other jewelry journals 


combined. 


This is conclusive proof that the manufacturers, importers, 
and jobbers in the jewelry and allied trades are alive to the 
great opportunity offered for profitable advertising and thor- 
oughly recognize and appreciate the dominant position held 
by The Jewelers’ Circular as the one great medium between 


the buyers and sellers. 





“pennyweighter,” after stealing a gold chain 
on Monday, Jan. 10, from Bolt & Co., re- 
tail jewelers, 183 Broadway, returned to 
the store the following day and attempted 
to pilfer a diamcnd ring. Instead of getting 
the ring, however, the man was compelled 
to pay for the chain which was stolen the 
day before and was then released. On the 
day the chain was stolen the man entered 
the store and asked to be shown some 
scarf pins. After failing to make a selec- 
tion he informed the clerk that he wished 
to buy a watch chain. He finally selected 
one, but insisted that he pay for it by the 
pennyweight, which request the clerk was 
at first inclined to disregard. The man, 
however, became insistent and the clerk 
then took the chain to another part of the 
store to be weighed. During his absence 
the man, it is claimed, took one of the chains 
from the tray which was left exposed on 
the counter and it was not missed until 
about two hours after the man had left. 
About noon on the following day the man 
came into the store and informed the man- 


chain, he would have him arrested. The 
man at first offered to pay $40, but when 
he saw that the store manager was deter- 
mined to get the full amount, he finally 
paid over the $50 and he was then allowed 
to go with a warning. The man is described 
as about 50 years of age, five feet, seven 
inches tall and weighing about 145 pounds. 
He is of slim build, and has a dark com- 
plexion. He is believed to be an Armenian 
or Greek. He has a dark mustache and is 
very polite. On the day he stole the chain 
he wore a brown overcoat and on the fol- 
lowing day he had on a black overcoat. On 
both occasions he wore a broad wing collar, 
a red necktie and light tan shoes. 

Theodore L. Lyons, representing H. 
Zwejer & Co., Inc., importers of precious 
and semi-precious stones, 15 Maiden Lane, 
left last Saturday on an extensive trip 
through the west in the interest of his con- 
cern. Mr. Lyons expects to be gone about 
three months. H. Zwejer arrived recently 


-——-— 
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in Europe and is now visiting the foreign 
diamond and colored stone markets. wee 

Julius Goodman, Memphis, Tenn., is in 
this city, this week, and is making his head- 
quarters at the Claridge Hotel. 

Larter & Sons, 21 Maiden Lane, have 
joined the jewelry and silverware division 
of the Bush Terminal Sales building. 

George W. Korper, dealer in pearls 
and precious stones, Z Maiden Lane, has 
opened a branch office at 452 Fifth Ave. 

Morris Brill has been added to the sales 
force of the Weber-Lisson Co., Inc., im- 
porter and wholesaler, 54 Maiden Lane, and 
in the future will represent this concern on 
the road. 

It was announced last week that Max 
Megurowsky has severed his connection with 
the Liberty Watch Case Co., Inc., manufac- 
turers of solid gold and gold filled watch 
cases, 45 Lispenard St. 

Louis Kahn, of L. & M. Kahn & Co., 170 
Broadway, accompanied by Mrs. Kahn, left 
yesterday for a trip to Pasadena, Cal. This 
is their annual-trip. They expect to be 
away about three months. 

Mrs. Anna L. Gilliland has severed her 
connections with F. J. Boesse & Co., Inc., 
68 Nassau St., resigning the office of vice- 
president of the company and traveling 
representative in the south. 

The firm of Katz & Ogush, jewelers, of 
this city, was incorporated at Albany, N. 
Y., last week, with a capital of $25,000. 
The incorporators are P. B. and B. S. 
Katz, and B. Ogush, 26 W. 47th St. 

The High Grade Jewelry Co., of this 
city, was incorporated at Albany, N. Y., 
last week with a capital of $10,000. The 
incorporators are J. J. Hayden, J. L. 
Walton and W. Levin, 258 Broadway. 

Mack Levin, formerly with Ettenzon & 
Schneidman of this city, has severed his 
connection with that concern and is now 
representing J. Leiberman, manufacturer of 
platinum diamond mountings, 121 Canal St. 

Two new traveling salesmen will start out 
tomorrow for Julius Wodiska, 182 Broad- 
way. Harold D. Johnson, formerly with 
Powers & Mayer, will cover the east and 
west and Zealey Hanau will cover the south. 
Albert M. Mix is no longer connected 
with the concern of Albert M. Mix & Co., 
108 Fultcn St., having retired from that 
business. G. E. Crawford, the other mem- 
ber of the firm will succeed to the business. 
Al Sturtz announces to the trade that he 
has broken his association with the firm of 
Paul Forbriger & Co., this city. In the 
future Mr. Sturtz will represent the Savoy 
Watch Co., and will shortly leave to cover 
his old territory. 

Leon Gordon, representing Saul L. 
Solomon & Bro., dealers in jewelry sup- 
plies, 21 Maiden Lane, has left on a visit 
trip to the coal regions. Henry C. Ber- 
ger, representing the same firm, is now 
calling on the trade in New England. 

Frank D. Waterman, of the L. E. 
Waterman Co., fountain pen makers, this 
city, was recently appointed a member 
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of the Manufacturers’ Committee on 
Pens and Pencils of the National Asso- 
ciation of Stationers and Manufacturers. 

Salesmen representing the Savoy 
Watch Co., Inc., 45 Maiden Lane, left 
for their respective territories last week. 
A. A. Navis is covering the south and 
Pacific coast, Al. Sturtz the middle west, 
and M. Rogow the south, southwest and 
east. 

Wm. Davidson, wholesale jeweler of 704 
Market St., San Francisco, Cal., is in New 
York on a buying trip, and is stopping at 
the Hotel Pennsylvania. He will be here 
for the next two weeks. Mr. Davidson was 
among the callers at the office of the JEwEL- 
ERS’ CIRCULAR yesterday. 

According to an announcement made 
last week, the firm of Salter & Schwartz, 
2 Maiden Lane, was dissolved on Jan. 10, 
M. Schwartz withdrawing. The _ busi- 
ness will be continued by John Salter at 
the same address and under his own 
name. 

It has been announced that Leonard S. 
Katz, formerly with L. & M. Kahn & Co., 
170 Broadway, and Jerome B. Katz, who 
has been associated with the A. R. Katz 
Co. for several years, have been given an 
interest in the A. R. Katz Co., 87 Nassau 
street. 

A. E. Schor has severed his connec- 
tions with the firm of R. Tunkel, manu- 
facturing jeweler, 71 Nassau St. In the 
future Albert G. Imbrey will represent 
Mr. Tunkel on the road. Mr. Imbrey is 
to leave shortly for a trip through the 
middle west. 


The bethrothal of Anna Woronov, eldest 
daughter of Mr. and Mrs. H. J. Woronov, 
the former a retail jeweler at 717 Grand 
St., Brooklyn, to Walter E. Mock, was an- 
nounced last week. On the day of her en- 
gagement, Jan. 11, Miss Woronov also 
celebrated her birthday. 

Announcements are being sent out to the 
Pacific Coast trade by Maybaum Bros., Inc., 
manufacturers of diamond jewelry, 93 
Nassau St., calling attention to the fact that 
Martin H. Cooper will represent that con- 
cern in that territory and will maintain 
offices at 704 Market St., San Francisco, 
Cal. 

The opening of the uptown branch at 
245 W..47th St., which Saul L. Solomon 
& Bro., dealers in jewelry supplies at 21 
Maiden Lane, had planned to open for the 
first of the year has been postponed to Feb. 
1, 1921, because of delays by the car- 
penters and other workmen who are 
now renovating the premises. 

R. H. Shepard, who will resign on 
Feb. 1 from Frank Krementz & Co., 
Newark, N. J., has made new connec- 
tions with I. Michelson & Sons, manu- 
facturers of diamond mountings, 89 Ful- 
ton St., and will cover the south and 
Pacific Coast. L. M. Simons will leave 
on a business trip for I. Michelson & Sons 
the early part of February. 

A general assignment for the benefit 
of creditors was executed in the County 
Clerk’s office last week by the Jackson 
Jewelry Shop, 715 Westchester Ave., 
Bronx. The assignment names Henry 
O. Kahan as the assignee. The assets 
are placed at $500 and consist of stock 
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and fixtures, while the liabilities, it is. 
estimated, will fotal about $4,000. On 
Jan. 20 at 11 A. M. the assets of the 
concern will be sold at public auction. 

Among the out-of-town department 
store jewelry and silverware buyers in 
this city last week were E. F. George, 
Marshall Field & Co., Chicago; E. W. 
Efroyman, H. P: Wasson Co., Indian- 
apolis, Ind.; A. R. Worsbach, McCreery 
Co., Pittsburgh, Pa., and L. Landwehr, 
Carlton Dry Goods Co., St. Louis, Mo. 

In a story which appeared in the 
JEWELERS’ CirCULAR on Jan. 12, in con- 
nection with the bankruptcy proceedings 
instituted against the Federal Smelting 
& Refining Co., Milwaukee, Wis., it was. 
reported that H. Gisiger, importer of 
watches, was said to have been given 
$300 by the concern prior to the institu- 
tion of bankruptcy proceedings. In a 
letter from Mr. Gisiger, 87 Nassau St.,. 
New York, it is stated that the check 
for that amount was received on Dee: 22, 
but check was not honored at the bank 
and came back. 


Hyman Glasser, a salesman represent- 
ing several local concerns in the trade, 
and who claims he was kidnapped and 
robbed at Albany, N. Y., last month, was 
instrumental recently in recovering all 
of the alleged stolen loot. According to 
information given to a JEWELERS’ Cir- 
CULAR reporter, Mr. Glasser made a trip 
to Albany recently and upon his return 
to this city brought with nim all of the 
jewelry, valued at $67,900, which he 
claims was stolen from him. The only 
thing missing was an empty telescope 
case and a few empty trays. Mr. Glasser 
represented Eli Beline, manufacturing 
jeweler, 986 Jennings St., Bronx; Lowy 
& Kasdan, manufacturers of platinum 
and diamond jewelry, 45 Lispenard St.; 
R. Tunkel, maker of jewelry and plati- 
num mountings, 71 Nassau St., and S. 
Kaplan & Co., dealers in diamonds, 64 
Fulton St. 

Joseph Mazer, until recently represent- 
ing Arnstein Bros. & Co., diamond cut- 
ters and importers at 170 Broadway, sev- 
ered his connection with that concern 
Jan. 1 and will go into the retail jewelry 
business on his own account. Mr. Mazer 
has formed partnership: with Tinley L. 
Combs, of Omaha, Nebr., and the new 
firm will be known as the Combs & 
Mazer Co., which will succeed the T. L. 
Combs Co., 1520 Douglas St., Omaha, 
being a reorganization of the old cor- 
poration under a new name. Mr. Mazer 
is one of the most widely known men in 
the jewelry trade, having been president 
of the Oklahoma Jewelers’ Association 
and vice-president of the American Na- 
tional Retail Jewelers’ Association for 
many years before going into the dia- 
mond business. He and Mr. Combs (who 
was formerly president of the American 
National Retail Jewelers’ Association) 
have been close personal friends and have 
worked together in the association move- 
ment for many years. In their new asso-- 
ciation they will completely reorganize 
the business now conducted by Mr. 
Combs and intend to conduct a high class 
jewelry store. 
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Are You Going to Move Uptown? 


MILLER BUILDING 


562 Fifth Avenue 
Northwest Corner 46th Street 
Ready for Occupancy Feb. Ist, 1921 


LIGHT ON FOUR SIDES 


100 feet of North Light 
Whole Floors - 2,800 sq. ft. 


Offices 360 to 2,000 sq. ft. 
CROSS BROWN 
COM PANY 


18 East 41st Street, New York 
Telephone Murray Hill 7100 

















To Be Sold At Auction To The Trade 


over $135,000.00 worth of choice and select mounted Diamond Jewelry, mostly in plati- 
num mountings, magnificent designs; Rings, Earrings, Lavallieres, Bar Pins, Brooches, 
Links, Lockets, etc., of the finest kind. <A beautiful assortment of 14Kt., also 25 and 20 
Yr. filled Watches, in Waltham, Elgin, Howard, Illinois, and Colonial, with high-grade 
movements. 

A magnificent selection of Gold Jewelry, of every description. A tremendous line of 
Y% Gold Filled Jewelry in modern designs, manufactured by reputable manufacturers. 
Sterling Silverware, Flat and Hollowware, Crystal Cut Glass Ware, Findings, etc., etc. 

The above being a wholesale and retail stock, removed from one of the most prominent jewelers of a 


New England State, for convenience of sale, name withheld by request, and will be sold at public auction 
to the trade beginning Wednesday, January 26th, 1921, at 10:30 A. M., at the spacious salesrooms building, 


610 Broadway, Brooklyn, N. Y. 
By the BROOKLYN PURCHASING SYNDICATE, Frank Walker, Auctioneer 


This is, without a doubt, one of the finest stocks sold at auction in a long time, and must be seen to 
be appreciated. 

Inspection invited Monday, January 24th, and Tuesday, January 25th, 1921, each day from 10:30 
A. M. to 4:30 P. M. 





Numerated Catalogues Furnished 


An unusual opportunity for prominent Jewelers and Dealers to buy high class goods at a peremptory auction sale. 


AUCTIONEER’S Telephone, Stagg 1757 
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W. Peterson, of erie has been granted 

for a comb. " 
ad Mrs. Harry C. Larter, of 605 
Mt. Prospect Ave., will leave about Feb. 1 
for a trip to Cuba and other points in the 

ndies. 

Meee Senter Case Co. is the trade name 
for the business of manufacturing fancy 
cases for jewelry, etc., conducted at 457 
Eighteenth Ave., by Joseph Silverstein, 125 

Avon Ave., and Samuel Boss, 9 Hillside Pl. 
"Edmund W. Wollmuth, secretary of the 
Chamber of Commerce, addressed the week- 
ly luncheon meeting of the Newark Adver- 
tising Men’s Club, on “Advertising During 
the Business Reconstruction.” The meet- 
ing was held in the Down Town Club. 

William T. James, a jeweler residing at 
100 Fabyan Pl., has been selected by the 
jury commissioners as one of the 35 men 
from whom the grand jury panel for the 
second half of the December term will be 
drawn. Those now in service will be dis- 
charged on Jan. 22, and the new panel will 
be sworn in on Jan. 24. 

John Henry Eastwood, Belleville, a large 
stockholder in the Celluloid Co., of this 
city, died of heart failure at his Winter 
home in Miami, Fla. The body will be 
brought north for burial. Mr. Eastwood, 
who was 64 years old, is survived by his 
widow, Mrs. Margaret Spence Eastwood. 
The funeral was held Monday afternoon 
in the Trinity Cathedral Church, this city. 

Manufacturing jewelers of Newark, called 
to a meeting in the Chamber of Commerce 
rooms to protest against a proposed 100 
per cent. increase in the jewelry excise tax, 
postponed definite action because of the 
small attendance. Those present, however, 
decided to effect an organization to look 
after the jewelry trade’s interests. The 
members of the committee which will en- 
deavor to effect the organization consists 
of Henry C. Ward, john Diehe and E. W. 
Wollmuth. At the next meeting the jewel- 
ers will study tariff proposals as they affect 
jewelry and the raw materials entering into 
it. 

Arthur L. Phillips has been elected to 
the directorate of the Merchants and Manu- 
facturers’ National Bank to succeed the 
late Joseph M. Riker, president of the bank 
and a member of the jewelry manufacturing 
firm of Riker Bros. At the meeting of the 
new board, Adrian Riker, brother of the 
late Joseph M. Riker, was made chairman 
of the board of directors. Election of a 
president to succeed Mr. Riker, who died 
last month after being hit by a trolley car, 
was indefinitely postponed. At the annual 
election of directors of the Fidelity Union 
Trust Co., Carl H. Lester and Theodore 
M. Woodland were re-elected. 

Following the receipt of a telephone call 
that burglars were robbing the jewelry 
lactory of the Shiman-Miller Mfg. Co., at 
Austin and Murray Sts., the police rushed 
reserves to the spot. Investigation showed 
that a patrolman from the A. D. T. burglar 
alarm had responded to a call to fix tlie 
wires connecting the factory safe with the 
alarm. He could not turn on the lights so 
used his flashlight. Residents in the neigh- 
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borhood saw the flashing light, thought 
burglars were at work and called the police. 
As the police arrived they saw a man near 
the building with a grip. They examined 
this and found it contained a complete still. 

More than 50 members of the Silver 
Workers’ Local 51, employed at the plants 
of the W. B. Kerr Co., Orange and High 
Sts., and the La Pierre Mfg. Co., Columbia 
and Green Sts., are on strike, following a 
move by these companies to put into effect 
a 48 hour week in place of the 44 hour 
week which was inaugurated during the 
war. The wage scale announced by these 
two firms under the 48 hour week is the 
same as has been paid under the 44 hour 
week. The manufacturers hold that they 
cannot retain the 44 hour week and com- 
pete successfully with the New England 
silver manufacturers, who operate under a 
50 hour week schedule. It was thought 
best to increase the hours of work rather 
than cut the actual amount of wages re- 
ceived. Representatives of the union said 
the action of the two silver manufacturing 
firms was really a lowering of the hourly 
scale of wages. There are more than 20 
silver shops in Newark, employing more 
than 400 silver workers. It is said that 90 
per cent. of these are represented by Local 
No. 51. Silver workers in all but the Kerr 
and La Pierre plants are working 44 hours 
a week at the same wages they have been 
receiving, say the union leaders. 








Lancaster, Pa, 





Andrew Boyd, Cleveland, is visiting 
relatives in Columbia, his old home 

Harry J. Steckman left on Jan. 12 for 
Los Angeles, where he will locate if busi- 
ness conditions are favorable. 

F, A. Wheeler, of the Traveling sales 
force of the Non-Retailing Co., is off on 
a southern trip, which will take in North 
Carolina. 

Word has been received here from 
Galveston of the death there on Jan. 8 
of James Y. Tillbrook, formerly of York, 
who spent several years in Lancaster 
before going south. He learned his 
trade in Lancaster. 

Burt R. Glidden, who for the past two 
seasons has successfully coached the 
gridiron team of St. Joseph’s Catholic 
Club, was recently presented with a fine 
Hamilton watch by members of the club 
as a token of appreciation of his work. 

The J. F. Apple Co. has received an 


order for a large number of emblems for | 


the Pennsylvania Motor Club, which are 
to be placed on the motors of cars. 
They are of metal, enameled in colors, 
with appropriate inscription, and are 
three inches in diameter. 

A. S. Houchin, Philadelphia, assistant 
district vocational officer of the Federal 
Board for Vocational Education. lectured 
to the students of the Bowman Technical 
School on Jan. 13 on the “Work of the 
Federal Vocational Board. There are at 
present 82 Federal vocational students. in 
this school. 

Daniel H. Epsey, Jr., Johnstown, Pa., 
has entered the Bowman Technical 
School as a student in watchmaking, as 
has Edward Jones, of Wilkes-Barre, and 
Ralph A. Padgett, of Gastonia, N. C., 
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has entered the engraving department as 
a student. John Caporal, of Dobbs 
Ferry, N. Y., a vocational student, and 
Miss Myrtle Axe, of Lancaster, were 
married a few days ago in St. Anthony’s 
Catholic Church. > 

Three places connected with the trade 
are in the immediate neighborhood of a 
place in which “yeggmen” cracked a 
safe and got away with the cash on the 
night of Jan. 11. The place robbed was 
the office of M. H. Rauck & Co., leaf 
tobacco firm, and the places near by are 
Ezra F. Bowman’s Sons, just across the 
street, the J. F. Apple Co.’s establishment 
and the Non-Retailing Co.’s place, all 
within the short distance of a_ stone- 
throw. 

H. S. Meiskey, of the H. S. Meiskey 
Co., was last week elected a director of 
the Farmers’ National Bank of Lititz; 
Henry F. Yergey, Columbia, was elected 
a director of the First National Bank of 
that place; Charles F. Miller, president 
of the Hamilton Watch Co., was elected 
a director of the People’s National Bank, 
and Dr. A. G. Bowman, of the Non- 
Retailing Co., was elected a director of 
the First National Bank of Lancaster. 

The Lancaster Optometrical Society 
held a meeting last week, the first since 
November. It received, and accepted, an 
invitation from the Harrisburg Society 
to attend a function in that city on Jan. 
18. The program calls for a meeting at 
which will be present the members of the 
State Board of Licenses, and at which 
a prominent lecturer will give a “shop” 
talk, the meeting to be followed by a 
theatre party and banquet. The Lan- 
caster Society now has eighteen mem- 
bers. 








New Bedford, Mass. 





William Legere, retailer, has removed 
from 1778 to 1765, Acushnet Ave. 

Camille Robillard, retailer, has removed 
from 1356 to 1519 Acushnet Ave. 

K. Burns & Co., 918 Purchase St., have 
opened a branch store at 1053 Acushnet 
Ave. 

J. T. Coakley. who formerly conducted 
a retail store on Acushnet Ave., is now do- 
ing business from his home, 144 Butler St. 

The retail jewelry store conducted by 
the late Marius E. Cartier, at 943 S. Water 
St., is now being conducted by his widow, 
Mrs. Louise Cartier. 

Ellis Goldberg, who has been conducting 
a loan business at 915 S. Water St., for 
several years, has opened two other stores 
at 1155 and 1465 Acushnet Ave. 

The Sporting Goods & Jewelry Store, 
conducted at 919 Purchase St. by the late 
jyoseph T. Tobey for a number of years, 
is to be continued by his son, Charles W. 
Tobey. 

Eli Perras, who has been employed for 
several years in the local stores as watch- 
maker and engraver, has started in business 
for himself in the building at 1428 Acush- 
net Ave. 

F. J. Hart, who was formerly employed 
in different jewelry stores in this city as 
a watchmaker, has started in business for 
himself in the store of Charles W. Tobey, 
919 Purchase St. 
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Chicago Notes. 





R. M. Harding, jewelry auctioneer, left 

Chicago last week for Great Bend, Kansas, 
nduct a sale. 

° William D. Drexmit, of the Keystone 

Watch Case Co., is spending two weeks on 

an eastern business trip. .s 

Louis J. Finch is now enjoying the sun- 
shine of the Pacific Coast, where he will re- 
main for the next six or eight weeks. 

FE. G. Adler, vice-president of the Bon- 
ner Mfg. Co., and manager of the Chicago 
office, spent last week at the home office in 
New York. 

Bernard Mass, recently with the Josten 
Mfg. Co., Owatonna, Minn,, stopped over in 
the city for a few days last week. He was 
on his way to New York city. 

Louis Green, repreesentative of the -Chas. 
E. Hancock Co., who has been confined to 
his home several weeks on account of 
rheumatism, is able to attend to business 
again. 

Ray Stone, of Rentz Bros., Minneapolis, 
Minn., when returning from a trip to New 
York last week, stopped over in Chicago 
for a few days before continuing his journey 
to his home office. 

William Low, representing the Bliss Bros. 
Co., J. Tetlow, representing Parks, Bros. & 
Rogers; and W. Hoog, representing C. H. 
Allen & Co. of Attleboro, was in the city last 
week calling on the trade. 

H. Bricker, of Bricker, Jarvis & Co., 
jobbers at Winnipeg, Can., spent several! 

‘days in the city during the past week en- 
joying Chicago’s mild Winter. He left here 
this week for the Canadian city.‘ . 

Members of the trade here have extended 
their smympathy to E. C. McNellis, in 
charge of salesmen’s stocks for Norris- 
Alister, Bal! Co. Mr. McNellis’ son has 
been very ill but is reported to be recovering 
now. 

Visitors to the recently recently included: 
Louis Borsheim, Omaha; Clifford Pugh, 
Pittsburgh, Pa.; Walter Herron, Centralia, 
Tll.; Irving W. Harper, Ashland, Wis.: 
H. K. Fites, Winamac, Ind.; E. C. Lay, La 
Porte, Ind. 

Briggs & Reid, jewelry auctioneers, re- 
turned to Chicago last week after an absence 
of 10 weeks during which sales were-con- 
ducted at Atlanta, Ga., Mobile, Ala., and 
Wichita Falls, Texas. This week they 
opened a sale in La Salle, Ill. 

E. H. Miller, of the phonograph depart- 
ment of the Norris-Alister, Ball Co., here, 
has returned to the city after a two months’ 
trip through the northwest and south, visit- 


accompanied on the trip by Mrs. Miller. 

S. Goldsmith, vice-president of the Gold- 
smith Bros. Smelting & Refining Co., ar- 
rived in the city last week, accompanied by 
Mark S. Goldsmith, also a member of this 
firm, from the east. They made the Chicago 
office of the company their headquarters 
here. 

C. F. Gillman, one of the old time retail 
jewelers of Chicago, is paying a visit to 
some friends in the trade here. He is ac- 
companied by Mrs. Gillman. Mr. Gillman, 
who is now identified with the trade in 
3rookyln, New York, is going to stop here 
for a couple of months, 

A. Quint, of A. Quint & Co., left here 
early this week for the east. He will make 
his headquarters while in New York city 
at the eastern office of this company, 87 
Nassau St. He also anticipates a stop at 
Providence, R. I., enroute. He will be 
absent from here for about 10 days. 

Bernard Gierke, retail jeweler, Detroit, 
Mich, spent a few days here recently and 
made a trip to Milwaukee accompanied by 
his brother. Mr. Gierke, while here inti- 
mated that he might again take up the job- 
bing business of the trade. He was, prior 
to opening a retail store, a jobber in De- 
troit. 

H. E. Young announced, last week, that 
he signed a new ten year lease on the 
premises which he has occupied for the last 
decade at 1226 Milwaukee Ave. Mr. Young 
is spending four weeks’ vacation at Hot 
Springs, after which he intends to enlarge 
his store and devote the space exclusively 
to the wholesale and retail jewelry business. 

Three of A. Quint & Co.’s salesmen com- 
pleted trips last week and made their ap- 
pearance in the city again. They stopped 
here long enough to stock up samples for 
another trip and left early this week for 
their respective territories. L. Katilinsky 
left for Milwaukee, Cleveland and St. 
Louis; R. B. Howard for a trip through 
Iowa and Illinois; and H. Holmerg through 
Indiana and Kentucky. 

F. C. Jaccard, representing the Norris- 
Alister. Ball Co., in Oklahoma, Texas and 
Kansas, is in the city for a few days. M. C. 
Jaccard, representing this company through 
Arkansas, Louisiana and East Texas, is also 
in the city for a few days. Both these mem- 
bers of the trade are here to replenish their 
stocks for an early departure to their re- 
spective territories. W. C. Harris, of the 
watch department of Alister Co., here, 
spent a couple of days last week on a busi- 
ness trip in South Bend, Indiana. 
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ing branch offices of the company. He was J. L. Art, of J. L. Art & Co., returned to 


Chicago last week from Ft. Worth, Texas, 
where he conducted a sale for 10 weeks. In 
that time the stock of D, H. Keene, which 
was purchased by J. L. Art & Co. was sold. 
The total sales were perhaps the largest ever 
made in one sale amounting to over $340,000. 
Mr, Art was accompanied to Chicago by 
Ben Art, who is buying stock and additional 
fixtures preparatory to continuing the busi- 
ness at the Keene stand in Ft. Worth. The 
business will be operated under the style 
of Art & King. 

A dividend of 7% per cent was paid last 
week through the office of Attorney Louis 
Goldman in the case of Slater & Thompson, 
diamond firm, which failed several months 
ago. This makes a total distribution to 
date of 65 per cent, and it is probable that 
within the next few weeks another dividend 
of five per cent will be paid. Through the 
bankruptcy court a dividend was also paid 
during the week in the case of Barnard & 
Co., a mail order jewelry house which re- 
cently failed. The dividend amounted to 
10 per cent. 

While Chicago smoke inspectors have 
been combating the “smoke nuisance” 
from a standpoint of cleanliness and 
purification of atmosphere, metal smelt- 
ers have combated the smoke problem 
from another point of vantage. To them, 
the black smoke evolving from a chim- 
ney into a clear blue sky has a monetary 
meaning. It would be almost impossible 
to say how much value would be lost 
to the smelters and refiners of ore if they 
did not have a means of gathering from 
the flues the precious metals which leave 
the furnaces in the form of smoke, fumes 
and gases. The Goldsmith brothers, 
with a plant at 58th and Throop Sts., 
this city, are now installing one of the 
most modern apparatus, for the pur- 
pose of conserving waste which other- 
wise would escape through the chimney. . 
The new smoke catcher cost this com- 
pany $40,000. Melvin Goldsmith, man- 
ager of the refining plant here, asserts 
that this new “precipitator”’ will clear 
the furnaces of 99 per cent of all values. 
In explaining the activities of this new 
equipment the company says: “The 
principle of the precipitator is based on 
the fact that all metals are attracted to 
highly charged electrodes. The elec- 
trodes are placed in iron pipes of ap- 
proximately six inches in diameter and 
12 feet in length. Gases from the various 
furnaces are passed through these elec- 
trodes, which carry 120,000 volts per 
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minute, and any value which may be 
contained in the smoke, gas or fumes, is 
precipitated and recovered.” Up to the 
time they installed this precipitator, the 
company had a series of woolen bags 
which conserved some of the fume- 
formed metals, but not all. 

Joseph Block, of the Block-Weinfeld 
Co., 29 E. Madison St., has the sympathy 
of the entire trade in the sudden death of 
his wife, which occurred last week at the 
West Side Hospital. Mrs. Block was taken 
to the hospital for an operation.. She failed 
to rally and died on Tuesday. The funeral 
was held from Linn Bros. Chapel on Thurs- 
day. Mr. Block will leave next week for 
Florida, where he will remain for about a 
month. 

The broad, generous hand of the Chicago 
jewelery trade reached across the ocean 
last week to the millions of starving chil- 
dren in Central Europe. Just as the mem- 
bers of the trade scraped their exchequers 
to buy Liberty bonds to defeat the nations 
of Central Europe in the war, now they 
are giving the money to buy food for the 
famished victims of autocracy. The drive 
is Herbert Hoover’s, and the Chicago 
jewelry trade has been asked to raise $10,000. 
They are raising it, and by the time the 
subscriptions have all been counted, the 
amount will probably be even higher than 
$10,000. 

A few inquiries among the wholesale 
houses bring reports that the collections are 
unusually good. Money is pouring into 


the who'esale houses in settlement for 
holiday stock purchases. Failures have 
been few, and the indications all point 


to good business during the early part 
of the present year. “It only proves,” 
said a prominent wholesaler, “that a large 
part of the depression has been psycholog- 
ical—just cold feet over nothing. If every- 
body could shake this feeling, and go ahead 
confidently, business would improve vastly 
and immediately. Even in spite of the fact 
that timidity is still quite general, business 
is steading improving, not only in the 
jewelry business, but in the bread and butter 
lines on which the prosperity of the jewelry 
business is founded.” 








' $t. Paul. 





TRADE CONDITIONS 


The retail jewelry business in St. Paul is quiet 
Tight now, but this is a quiet season every year, 
so dealers say they have no complaint. Most 
merchants report that they have had a very satis- 
factory after-Christmas business and on every hand 
there is a tone of optimism regarding prospects 
for the coming year. Most retailers have com- 
pleted their inventories and wholesalers and job- 
bers are preparing to put their traveling men on 
the road with prospects of a big season. Collec- 
tions are only fair. 





Joe O. Kinow, bookkeeper for A. D. 
Goodman & Bro., jobbers, has been away 
from the office for a few days on account 
of the death of his father, who passed 
away at the age of 57 years. 

The Minnesota Wholesale Jewelers’ 
Association, composed largely of whole- 
salers and manufacturers of the Twin 
Cities, held its monthly meeting last 
night at the St. Paul Athletic Club. 

M. A. Halverson, Hettenger, N. Dak., 
retailer, called on Irving & Beard re- 
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cently. Other out-of-town merchants in 
St. Paul the past week were W. B. Hall 
and Peter Gaalaas, both of Stillwater, 
Minn. Mr. Gaalaas reported that he had 
an excellent Christmas business. 

I. Rheiner, who has conducted a 
jewelry store at Hutchinson, Minn., for 
more than a quarter of a century, Itas 
retired from business, according to word 
reaching St. Paul jobbers. Mr. Rheiner 
recently sold his business to I. Schirber, 
who has been in the employ of Mr. 
Rheiner for the past three or four years. 

The annual convention of the Minne- 
sota Retail Jewelers’ Association will be 
held in April this year, instead of Feb- 
ruary, as is customary, Joseph F. Moyer, 
of St. Paul, president of the association, 
announces. The 1921 meeting probably 
will be held in St. Paul, Mr. Moyer said, 
and the exact date will be decided on at 
a meeting called for next week. 








Minneapolis. 





P. A. Johnson, Lyle, Minn., visited 
this city on business Jan. 12. 

W. D. Haynes, jeweler, Mora, Minn., 
was a business visitor in this city re- 
cently. 

E. E. Johnson, assistant manager of 
the W. A. Sheaffer Pen Co., was a local 
visitor recently. 

O. D. Bush, jeweler, Little Falls, 
Minn., was a recent business visitor in 


Minneapolis. He was accompanied by 
Mrs. Bush. 

Arthur E. Tilley, formerly of the firm 
of J. M. Bennett Co., this city, has 


been appointed northwest representative 
for Dort & Co., Cincinnati, O. 

Pearl beads were most popular as 
Christmas gifts this past Christmas, ac- 
cording to C. D. White, of White & Mac- 


Naught. 
Lorenz A. Nachtsheim, Shakopee, 
Minn., has been appointed northern 


Minnesota and North Dakota representa- 
tive for L. C. Gaus & Co., of this city. 

Charles Calliger, who has been in the 
employ of some of the leading jewelry 
firms of the northwest, will enter the 
employ of Jeffrey & Harris. 

O. L. Coppe, for the past eight years 
connected with Jeffery & Harris, jewel- 
ers of Minneapolis, will now take an 
active part in the management of Held 
& Co., retail jewelers, Billings, Mont. 

C. A. Williams, former salesman for 
L. C. Gaus & Co. Minneapolis, is 
now in the employ of the Davis & 
Braisted Co., of this city. He will rep- 
resent the firm in Nebraska and Wyo- 
ming. 

W. D. Nelson, Pierre, S. Dak., presi- 
dent of the South Dakota Jewelers’ As- 
sociation, passed through Minneapolis 
recently on his way to Rock Island, IIL, 
to attend a Modern Woodman of Amer- 
ica meeting at that city. 

S. H. Clausin & Co., wholesale jewel- 
ers of this city, will move to new 
quarters on 6th St. the early part of 
February. They will occupy the entire 
fourth floor of the Warner building, 
which will give them about twice their 
present floor space. 
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Max A. Kohen, a_ prominent local 
jeweler, recently returned from a two 
day’s visit at Duluth, Minn., where he 
took an inventory of the stock in his 
branch jewelry store at that city. He 
says that his business prospects at the 
northern city are encouraging and be- 
lieves the present business depression is 
not effecting the jewelry merchants as 
severely as business men in general. 
Officers of the State Retail Jewelers’ 
Association met at the Radisson Hotel. 
Minneapolis, Jan. 11 for the purpose of 
formulating plans for the State jewelers’ 
convention which is to be held in St. 
aul some time in April. The following 
officials were present at the gathering: 
J. F. Moyer, St. Paul, president; E, M. 
Schwenkee, New Richland, secetary; C, 
A. Sherdahl, Montevideo, treasurer; Ear] 
3arker, Bemidji; R. H. Winters, Min- 
neapolis, and C. D. White, directors. 











Pa bs. ies 4 

C. C. Hoefer, well known in the trade, 
retired, and Mrs. Hoefer are spending the 
Winter in the south. 

Matthew Park is the first of the sales- 
men of the Edwards-Ludwig-Fuller Jewelry 
Co, to leave for his Spring trip. 

William M. Whittemore, jeweler of Osh- 
kosh, Wis., is spending the Winter months 
with his daugtehr, the store being in charge 
of his son. 

J. H. Whiteside, jeweler, of Liberty, Mo., 
at a Kansas City hospital, is reported im- 
proving; it is now said that an operation 
will be unnecessary 

Ward M. Lewis, secretary of the C. B. 
Norton Jewelry Co., was one of the Kansas 
citians who attended the inauguration in 
Jefferson City of Arthur Hyde, the new 
governor. 

Fred W. Grover, jeweler at 1229 Walnut 
St., recently made another of his frequent 
trips to his oil holdings near Paola, Kans. 
It is said that he has been one of the few 
who have come out with marked success in 
oil operations. 

Charles Lampert of Lampert & Sons; R: 
E. Kehl of F. H. Noble & Co.; Roy King, 
Chicaga representative and “ring man” of 
Ostby & Barton Co., Providence, and Mr. 
Hallar, jewelry and card goods of the same 
company, were among the eastern house rep- 
resentatives in Kansas City recently. 

Among the jewelers who called on the 
trade in Kansas City recently were: F. S. 
Shepard, Clarence; V. W. Huffman, Her- 
ington, Kans.; G. H. Church, Oak Grove; 
John Bishop, Claremore, Okla; j’. D. Sex- 
ton, Excelsior Springs; L. H. Smith, Ad- 
rian; Morty Weods of Woods & Sterba, 
Newton, Kans.; G. L. Hays, Wakeeney, 
Kans. 

Kansas City wholesale establishments re- 
nort a marked absence of sickness among 
employes during the Winter. In January, 
however, a few “casualties” are discovered. 
Miss Bessie Hunter. who looks after the 
stock records of traveling salesmen in the 
Edwards-Ludwig-Fuller plant, —_ suffered 
severe bruises when a motor car, running 
on the “wrong” side of a street car, knocked 
her down and ran over her feet. 
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Cc. B. James, a retailer of Greensburg, 
Ind., was a caller in Indianapolis this week. 

The annual convention of the State Opto- 
metrical Society drew quite a large number 
of jewelers from various parts of Indiana 
early in the week. 

Miss Ada Cunningham has resigned her 
sition with the Kleeman Dry Goods Co. 


osition v ; : 
i Terre Haute and is now with the Case- 


beer jewelry store. 
Miss jeanette Krueger of Terre Haute 


is in Chicago buying for her Gift shop. 
Miss Esther Philips is managing the shop 
during Miss Krueger’s absence, 

The window of the Olsen-Eban jewelry 
store at South Bend, Ind., was broken with 
a padded brick by automobile bandits, re- 
cently, and they escaped with approxi- 
mately $1,000 worth of jewelry. 

H. A. Sebal, of the Sebal & Gelman Co., 
wholesalers, is in Chicago buying goods. 
According to reports received from him, 
there appears to be considerable buying in 
Chicago now, especially in silverware and 
staples. 

Joseph Rickenback and Mrs. Rickenback, 
of Carmi, Ill., were callers in Indianapolis 
last week. Mr. Rickenback has one of the 
largest stores in Carmi and now is recuper- 
ating at Martinsville, Ind., from a strenuous 
holiday business. 

Officials of Hoffman & Co., Inc., jobbers 
of jewelers’ supplies, report that the watch 
repairing business is good, judging from 
the way the repairmen are buying’ goods. 
January promises to be a very good month 
for the company. 

According to Abe Gelman, of the Sebel 
& Gelman Co., wholesalers, business in the 
staple lines is moving very satisfactorily, 
but the novelties are a drug on the market. 
Mr. Gelman is of the opinion that business 
will take a sudden turn for the better within 
the next six weeks. 

After being closed down for three months, 
the Howe pearl button works resumed op- 
erations at Petersburg, Ind., recently. The 
wages of the employes have been cut about 
25 per cent. and the cut was accepted by 
most of the employes, and new men added 
to fill the vacancies of the men who did not 
return to work. 

L. E. Heaps, a jeweler, of Danville, Ind., 
will leave shortly with his family for San 
Diego, Cal. Mr. Heaps is the only jeweler 
in Danville and for several weeks has been 
ill, part of the time in an Indianapolis hos- 
pital. Upon his convalescing to a point 
where he could be moved back to his home, 
his physician ordered him to a different 
climate. 

Miss Helen McKinney, well known to 
the jewelers of Indiana by reason of being 
associated as editorial representative of 
jewelry trade publications here for several 
years, is seriously ill. Recently she fell 
down stairs at her home, colliding at the 
foot with a window. Her head broke the 
glass and she was badly cut. She is now 
in a local hospital. 

Carl Rock, a retailer of Greenfield, Ind., 
was in Indianapolis last week. Other vis- 
itors at the local jobbing houses were H. 
A. Roberts, Veedersburg; Luther McCain, 
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Delphi; C. K. McCain, Kokomo; George 
Kamman, Seymour; H. E. Barth, North 
Vernon; Ray Wingert, Bloomington; Wal- 
ter Buhrman, Newcastle; Aaron Purcell, 
of Noblesville. 

Judgment was entered Friday in the Lake 
circuit court, at Crown Point, in favor of 
beneficiaries of the will of William H. 
Vail, of Valparaiso, a jeweler, who left his 
estate of $75,000 to Fred Molz, a clerk in 
the store; Mrs. Marie Kreiger, his house- 
keeper for 20 years, and the heirs of 
Theophilus Jessee, a former clerk in his 
store. The heirs of Mr. Vail, who sought 
to break the will on the ground that he was 
insane when he made it, filed a motion for 
a new trial and were overruled. An appeal 
to the State supreme court is planned by 
the heirs. 

Announcement has been made that Ed- 
ward Otto of the L. W. Otto Co., Craw- 
fordsville, Ind., has resigned from the busi- 
ness and will leave shortly for Kansas City, 


- Mo., where he will be one of a new firm 


there that will handle automotive acces- 
sories in a wholesale way. Mr. Otto was 
quartermaster general of the Indiana na- 
tional guard. He was on the Mexican bor- 
der in the capacity of captain and shortly 
after the outbreak of the world war was 
again seen in charge of troops as a major 
of the 151st Infantry. Before his discharge 
he was promoted to lieutenant colonel. 








Des Moines, Ia. 





Glenn A. Port, leading jeweler at Vinton, 
Ia., was painfully injured when his left 
hand came in contact with a glass jar on 
the basement steps at his home recently. 
Mr. Port started to fall and put out his 
hand. The broken jar lacerated the knuckle 
at the base of his little finger, cutting ten- 
dons and arteries. 

Harry Kahne, vaudeville star who de- 
clares he was a jeweler up to the time he 
broke into the spotlight six months ago, 
found a bride in Sioux City, Ia., where he 
put on his act at the Orpheum. The young 
woman is Margie Harding. Kahn is a 
“mental concentration wizard,” and does five 
different things simultaneously. 

Leslie. Brown, Danville, Ia., a young man, 
who was caught in the act of robbing the 
Jericho jewelry store at Mt. Pleasant, Ia., a 
fortnight ago, has been adjudged mentally 
unbalanced and will be sent to the govern- 
ment hospital for the insane at Knoxville. 
Brown is an ex-soldier with a splendid war 
record. He had been a Sunday school 
teacher since the war. Danville citizens 
testified in his behalf at the hearing before 
the examining board. 








E. G. Frankel, a retail jeweler of Chester, 
Pa., has sent out letters to his creditors 
asking them to accept a 20 per cent settle- 
ment. The majority of the creditors are 
from Philadelphia and have decided to ac- 
cept the 20 per cent. About four months 
ago Mr. Frankel first got into financial 
difficulty. He asked the creditors for an 
extension of time, agreeing to pay back five 
per cent monthly. The five per cent pay- 
ments lasted for three months and then were 
followed by the newest request, which means 
that the creditors will receive 35 cents on 
the dollar. 
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Evansville, Ind. 





T. C. Basye, retail jeweler of Rockport, 
Ind., was a recent business visitor in Evans- 
ville. 

Carl Stocking, Division St., has returned 
from Rockport, Ind.,. where he visited his 
brother, John Stocking, who owns and op- 
erates a pearl button factory. 

Charles F. Artes, of the Charles F. Artes 
Co., Inc., of 327 Main St., went to Indian- 
apolis on Monday, j'an. 10, to attend the 
inauguration of Warren T. McCray, Kent- 
land, Ind., as governor of Indiana. 

Theodore Bitterman, of Bitterman Bros., 
is a charter member of the Evansville Ki- 
wanis Club, which will give a Community 
Week at the Soldiers’ and Sailors’ Mem- 
orial Coliseum during the first week in Feb- 
ruary. 

Moses Gans, who yntil a year ago was 
vice-president and general manager of I. 
Gans & Co., wholesale and retail jewelers 
of Upper Ist St., which concern was sold 
to the Raphael Bros. Co., has returned from 
a trip to Cincinnati, having been accompanied 
by his wife. 

Merchandise valued at over $2,000 and. in- 
cluding jewelry, silverware, etc., was stolen 
from the general store of A. L. Standiford 
& Son at Plainville, Ind., a few nights ago. 
The thieves gained entrance to the store. 
through a rear window and used an auto- 
mobile to haul away the goods. 

Bernard F. Kruckemeyer of Kruckemeyer 
& Cohn, retail jewelers of 407 Main St., has: 
been made a member of the ways and means 
committee of the Retai) Merchants’ Bureau 
of this city. C. F. Artes, of the Charles F. 
Artes Co., Inc., of 327 Main St., has been 
made a member of the committee on public 
affairs. 

Evansville retail merchants may adopt 
parcel post delivery instead of maintaining 
individual delivery systems. A committee 
has been appointed to investigate the feasi- 
bility of the adoption of the plan and it is 
believed it will be accepted by the local busi- 
ness concerns. It is said that a saving of at 
least 50 per cent on delivery costs can be 
saved in this manner. New York, Cleveland, 
Pittsburgh and other cities have adopted the 
parcel post delivery system and it is said to 
have worked out successfully. 

Retail merchants of this city have taken 
a cue from the Evansville Rotary Club and 
are engaging in a “Buy Now” campaign, 
which is expected to have good results. 
Merchants will use the words “Buy Now” 
in all their advertisements in newspapers, 
on letterheads and in other places, as well 
as On pay envelopes. It is pointed out that 
if everybody would buy from day to day the 
articles that he really needs, would forget 
that such a thing as a business depression 
existed and would have a little more con- 
fidence, the closed factories would resume . 
operations and business conditions would be 
on a normal basis within a short time. The 
propaganda is spreading to many of the 
other cities and towns in southern Indiana, 
southern Illinois and western and northern 
Kentucky and everybody is being educated 
up to the importance of the “Buy Now” 
campaign. Retail jewelers have entered 
heartily into the campaign and believe that 
it will in a way stimulate business in a short 
time. 
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Mr. and Mrs. N. Nielsen, Fresno, have 
been spending a short vacation here. 

Nathan Solomon, of the American Jew- 
elry Co., Fresno, who is closing out his 
business there, has been here for a few 
days. 

All the sales people of the E. Bastheim 
Co. are now engaged on the company’s an- 
nual inventory. All the traveling men will 
soon be out on the road again. 

Col. John L. Shepherd, who came to Pasa- 
dena recently to benefit by the climate 
of southern California, visited Los Angeles 
recently and called at the home of H. Vic- 
tor Wright. 

D. Van Wart, Huntington Park; C. E. 
Perham, San Pedro; FE. L. Tiffany, Taft; 
and. E. M. Sieglitz, Calexico, are some of 
the out-of-town jewelers who have been 
here recently. 

William Preuer, of the watch sales de- 
partment of Peagana & Co., is back in his 
place at the store after a short vacation 
spent in Tucson, Ariz., where his wife and 
daughter are living. 

Charles Adams, formerly in the whole- 
sale business in Los Angeles, but now trav- 
eling for a large wholesale house in Omaha, 
after spending a few weeks here on a holi- 
day vacation has returned to Omaha. 


George j. Germain has assumed his du- 
ties as manager for the E. Bastheim Co. 
Sidney J. Moyse, former manager, is still 
with the company assisting in taking the 
annual inventory. He will remain until 
about Jan. 20. 

George Southwick, representative of the 
Walter E. Haywood Co. and Wm. C. Greene 
Co., who has been visiting this coast for 
25 or 30 years past, has been making his 
last visit before retiring from the jewelry 
business. He will make his home in New 
York. 

A. A. Barstow, formerly with S. Nord- 
linger & Sons, helped the sales force of 
Brock & Co. during the holiday campaign. 
He has been located in Glendale, a suburb 
of Los Angeles, during the past year and 
has been doing a very successful real estate 
business. 

J. D. Bridges, of the Los Angeles office 
of the International Silver Co., left on 
Saturday, Jan. 8, for a visit to the com- 
pany’s factory. T. V. Saunders, San Fran- 
cisco, Pacific Coast representative of the 
same company, has also gone east and will 
probably meet Mr. Bridges at the factory. 


E. J. Gorman, local representative of the 
Edson Adams Co., left here Jan. 2 to visit 
his company’s offices in San Francisco, in- 
tending afterward to visit Sacramento, 
Stockton and other towns in that section 
and to return to Los Angeles in February. 

A. Moss, of Moss & Zack, platinum work- 
ers and manufacturing jewelers, who has 
returned from a very enjoyable trip to San 
Francisco in company with Mrs. Moss in 
his new car, feels the need of more rest 
than he has enjoyed heretofore and intends 
in the future to devote much more time to 
recreation. 

A prominent merchant of this city, whose 
engagement to a popular young lady was 
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recently announced, ordered an exceptionally 
fine wedding ring of Feagans & Co. When 
asked by Mr. Feagans how it should be 
engraved, he replied: “Well, when we be- 
came engaged I told that little girl our in- 
terests would be 50-50, so let it be en- 
graved 50-50,” and so it was done. 

H. Victor Wright has decided to accept 
the invitation he received to attend the 
annual meeting of the Canadian National 
Jewelers’ Association at Winnipeg, Feb, 22- 
24. He hesitated somewhat before accept- 


ing on account of the distance and the de- 
cided difference of climate between southern 
California and Winnipeg in February. He 
will address the convention on the work of 
the Jewelers’ Research Bureau, of which 
he is director. 


Feb. 16. 


He intends to leave home 











Arthur G. Foyer spent New Year’s day 
with friends in Minneapolis. 

Charles Tribe, Robert Oehler and Ray 
C. Crabb, of the Milwaukee Optical Mfg. 
Co., visited the wholesale houses in Minne- 
apolis and St. Paul last week. 

George Rank, of the Rank & Motteram 
Co., 75 Wisconsin St., has been elected sec- 
retary of the Milwaukee Gyro Club, an 
organization of prominent business men of 
Milwaukee. Mr. Rank was one of the 
delegates of the club at the annual conven- 
tion of the National Association of Gyro 
Clubs in Cincinnati, Ohio, Jan. 14 to 16. 
Archie Tegtmeyer, another well-known 
Milwaukee jeweler, is also a member of the 
local organization. 

A speedy basketball team playing under 
the name of the Hentschel Jewelers is 
making good progress towards the cham- 
pionship in the junior class of Milwaukee 
amateur basketball circles. The organiza- 
tion is sponsored by A. C. Hentschel, 432 
Grand Ave., one of the prominent downtown 
jewelers, who is keenly interested in clean 
sports and incidentally is receiving a con- 
siderable amount of publicity among buyers 
and prospective customers of his retail es- 
tablishment. 

Several handsome loving cups, donated 
by the Bunde & Upmeyer Co., 101 Grand 
Ave., and the Rank & Motteram Co., 75 
Wisconsin St., have been awarded the win- 
ners in the recent membership contest of 
the junior division of the Milwaukee Asso- 
ciation of Commerce. The presentation 
was one of the features of the evening at 
a dance of this organization at the Wis- 
consin Club. The junior division is open 
to young business men of the city and has 
a representative membership. 

Milwaukee business men generally are 
behind the movement to establish daylight 
saving for this city during the coming Sum- 
mer months. The matter is to be submitted 
to the common council for action. Peti- 
tions are now being circulated in the vari- 
ous business houses and factories to get the 
sentiment from employes as well as em- 
ployers. A committee has been organized 
and a member assigned to cover each indi- 
vidual industry. The sentiment in the 
jewelry trade appears to be in favor of the 
move. 
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Sentiment among local jewelers seems 
heartily in accord with the statement made 
at a meeting here by H. O, Seymour, vice. 
president of the First Wisconsin National 
Bank, that the business depression of the 
last few months has reached the bottom 
Mr. Seymour believes that the buyers’ boy- 
cott has been raised and that today there is 
a strong tendency toward normal conditions 
While it may not be permanent, he said he 
believes that we will be close to the hoped 
for “normalcy” within the next 60 days, 
The optimistic view on business possibilities 
for this year is evident among local jewel- 
ers. Just now, of course, the trade is pass- 
ing through its period of seasonable dullness 
in retailing after the holiday season. How.- 
ever, the present volume of business is re- 
ported satisfactory. 


The Neenah Civic Association, whose 
membership comprises leading jewelers and 
other retail merchants, has engaged E, C. 
Kramer of Milwaukee as full time secre- 
tary. He will have personal charge of the 
proposed campaign for reorganization and 
expansion of the organization. Mr. Kramer 
succeeds A. W. Anderson, who retired from 
the office due to the pressure of other busi- 
ness and the time required for his duties 
as secretary of the National and State 
jewelers’ associations. as well as the Na- 
tional Jewelers’ Mutual Fire Insurance Co. 
Mr. Anderson has been active in lecal civic 
work for many years and is one of the 
best qualified men for the position. While 
the association was reluctant to accept his 
resignation, it was recognized that Mr. 
Anderson was unable to continue under the 
pressure of growing duties with the jewel- 
ers’ organizations. 


A change in the local retailing field has 
resulted in the acquisition of the store at 
523 12th St. by H. L. Trask, Crawfords- 
ville, Ind., as successor to Tanezer & Ninne- 
man, who are retiring from the retail busi- 
ness to go into jobbing. Mr. Trask operates 
a jewelry business at Crawfordsville and 
contemplates operating both the store in 
that city and the new one he has estab- 
lished in Milwaukee. He has already taken 
possession of the Milwaukee store and with 
it some of the stock of the Tanezer & Ninne- 
man establishment. Tanezer & Ninneman, 
who have been engaged in the retail jewelry 
business at 523 12th St., for some time, are 
about to establish a wholesale business in this 
city. The firm conducted a mammoth closing 
out sale for the last two months to dispose of 
its $65,000 stock of jewelry at retail. Accord- 
ing to W. A. Ninneman, the firm is seeking 
temporary quarters until Feb. 1, when it 
expects to secure quarters in the Caswell 
block in the downtown business section. 
The wholesale lines will include a general 
stock of jewelry and wrist watches. H. L. 
Tanezer is the other member of the firm. 
Both are progressive business men who have 
made a success in the retail field and feel 
confident of developing a prosperous jobbing 
business. 








M. Colker, of Colker Bros., 408 Pitts- 
burgh Life Insurance building, Pittsburgh, 
Pa., left the hospital on Jan. 6 where he 
was operated on for a mastoid on his 
right ear. He expects to be able to attend 
to business as usual within a few days. 
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H. J. Gute, of the Jewelers’ building, has 
started east, to visit the factories. 

W. R. Landrum, of 140 Geary St., has 
left to visit the factories in the east. 

The Burr W. Freer Co.’s travelers are all 
on the road, having left during the first 

‘ he year. 
eons bes started on his first trip 
for the coming year, taking in some of the 

rn territory. 
“oe Strauss, of the California Jewelry 
Co., has left for the European markets, ac- 
companied by Mrs. Strauss. 

C. C. Gross, Portland representative of 
the Edson Adams Co.,-is down from Ore- 
gon, visiting the home office here. 

Fred j. Lee, of Lee & Kierski, has re- 
turned from a very satisfactory trip to New 
York, Providence and the factories gen- 

lly. 
ge on all the travelers of A. I. Hall & 
Son are out on their first 1921 trips. Those 
who remain will leave shortly for their re- 
spective territories. 

Retail jewelers of this territory have now 
practically completed their tasks of taking 
stock and are now beginning to replenish 
their depleted stocks. 

J. O. Kingstone who, like a number of 
the other wholesalers, is taking stock, is 
also busily getting his lines of samples 
ready, as his travelers start out within a few 
days. 

George A. Brown, who has been selling 
merchandise for A. I. Hall & Son for a 
number of years, was married quietly a few 
days ago. The new- Mrs. Brown is a San 
Franciscan. 

Clif Lewis, of S. J. Hammond & Co., has 
returned from a trip through Central Cali- 
fornia territory and reports that the jewel- 
ers did a very nice holiday business all 
down the line. 

A. D. Bloom, formerly connected with the 
Emporium, Inc., has opened a general re- 
tail jewelry business at 2245 Mission St. 
He is an expert watch and clock repairer 
and will make a special feature of repair 
work. 

Clyde Schoenfeld is no longer in J. H. 
Spiro’s employ. Charles Webber, who has 
been connected with the retail jewelry busi- 
ness in San Francisco for a number of 
years, has taken Mr. Schoenfeld’s place 
with Mr. Spiro. 

The Wholesale Jewelers’ Association of 
San Francisco recently held its first lunch- 
eon complimentary to the traveling sales- 
men who cover the Coast territory, from 
this city. This is the first occasion such a 
luncheon has been held. 

J. W. King, manufacturers’ agent, of 704 
Market St., has enlarged his staff by the 
addition of E. O. Kelsey, who will act as 
city salesman. Mr. Kelsey has been a stu- 
dent at the University of California. J. W. 
King starts on his first business trip on 
Jan. 23. ; 
; George Hill, Lodi, is in town replenish- 
ing his stock and reports excellent holiday 
trade. Other western jewelers here include 
E. I. Camm, Petaluma; Miss Edith King, 
Stockton; W. C. Lean, San Jose; both the 
Beland brothers, Willows; L. Rasmussen, 
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Twin Falls, Idaho; and S. E. Needham, 
Logan, Utah, who is here with his family. 

Sam Kierski, of Lee & Kierski, who keeps 
a close watch on trade conditions, stated: 
“The trade has had a fairly satisfactory 
holiday business. Retailers have done well. 
Buying will be a little slack for the early 
Spring, but conditions seem promising for 
this territory. 

Arthur Morris, manufacturers’ agent of 
43 Kearney St., has moved to the Foxcroft 
building. The dry goods store of 0’Con 
nor, Moffat*& Co. has taken over the build- 
ing and tenants have been notified to find 
other locations. Several of them are in 
jewelry lines. 

Eastern traveling men, calling on the 
trade, include George Southwick, represent- 
ing the W. E. Hayward Co. and the Wil- 
liam C. Green Co., Providence, R. I.; H. J. 
Hildebrand of H. C. Lindol & Co. and Ira 
W. Smith, who, among other lines, repre- 
sents H. F. Barrows & Co. ’ 

An artistic French salon effect has been 
achieved by J. E. Birmingham in the jewel- 
ry store which he has just opened in the 
main corridor of the Palace Hotel, opposite 
the Rose Room. Separated from the cor- 
ridor by doors and screen of plate glass, set 
in southern gum, the little salon is fitted 
with show cases of southern gum, while 
the walls are panelled in the same wood. 
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“joe” Whitehouse, of Whitehouse Bros., 
is confined to his home on account of seri- 
ous illness. 

Edwin Jacobs left Sunday night, Jan. 16, 
to spend four weeks in the south for the 
D. Jacob’s Sons Co. 

Sig. Strauss, diamond importer, who has 
been ill for several weeks, is spending a 
few weeks in Texas. 

Edwin Gebhardt was elected president of 
the Pleasant Ridge Welfare Association and 
installed with other officials Wednesday 
night, Jan. 12. 

Harry E. Cooper, former with Benj. Al- 
len & Co., Chicago, has joined the travel- 
ing force of A. G. Schwab & Sons and 
will represent them in Ohio and Indiana. 

Mr. and Mrs. Carl Rose, Ft. Wayne, Ind., 
were guests of Greenwold, Hirsch & Grif 
for three days last week. While here Mr. 
and Mrs. Grift gave a dinner party for 
them. 

Maurice Phillips was the guest at a recent 
dinner given to Ben Friedman in honor of 
the latter’s marriage.. The young bachelors 
met with their friend, who was soon to be- 
come a benedict, at the Business Men’s Club. 

A. & J. Plaut entertained their road men 
and male members of the office force Tues- 
day night, Jan. 11, with a dinner at the 
Automobile Club and later took them to the 
boxing matches held that evening. There 
were 12 men in the party. 

A visitor at Frohman & Co.’s offices dur- 
ing the week was Frank G. Meyer, Dayton, 
O., who just missed seeing his friend, John 
Gerwe, who had just left on his southern 
trip. Sol Wetstein left a few days later 
on his first trip since the holidays. 

Ed. Richter. was elected a director of the 
National Jewelers Board of Trade for four 
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years at a meeting of the Cincinnati mem- 
bers Tuesday noon, Jan. 11. He succeeds 
himself. George Gruen was selected to rep 
resent the local contingent at the New York 
meeting, 

Aaron Cohn, of Cohn, Hahn & New- 
stedt, who has been home for some time 
owing to illness, was down Thursday, Jan. 
13, for the first time in many days. H, G. 
Lillius, Columbia, Tenn., called to pay his 
respects to the hrm whiic Mr. Cohn was in 
the office and wished him an early recovery 
of his strength, 

Miss Gordy, daughter of J. H. Gordy, 
Louisville, Ky., jeweler, was the guest of 
L. Loeb & Sons for three days during the 
past week. Other callers at the Loeb es- 
tablishment during the week were: Frank 
Hornung, Brookville, Ind., and J. Law- 
rence, Danville, Ky. The Loeb boys, Lee, 
Clarence and Mayo, left Sunday night, Jan. 
16, for road trips. 

The annual dance of the employes of A.. 
G. Schwab & Sons was held at the store- 
one evening recently. The packing room 
was cleared out and 50 of the employes and’ 
members of the concern enjoyed a most 
delightful party. Refreshments were served! 
during the evening. Credit for the success 
of the evening is given to Charles Lochner 
and Marie Moeller, who made all arrange- 
ments. 

The annual election of the Cincinnati 
Wholesale Jewelers & Manufacturers As- 
sociation was held Tuesday night, Jan. 11, 
at the Hotel Gibson. Officers elected for 
1921 are: Julius Hahn, president; Julian 
Schwab, vice-president; j‘oseph Noterman, 
treasurer; Edward Croninger, secretary; 
C. V. Zimmerman, managing secretary. 
Mr. Noterman and Mr. Croninger were re- 
elected. There was no opposition ticket. 

Albert Nick, jeweler and optician, Cov- 
ington, Ky., has filed an answer to the di- 
vorce suit of his wife, filed several weeks 
ago, in which he denies her charges, and 
says that he only has property worth $1,500, 
and not personal property totaling $25,000 
as she charged. Nick claims his wife mis- 
represented her position to him before mar- 
riage as he claims she was divorced at that 
time and told him she was a widow. He 
asks the court to cancel their marriage. 


Members of the firm and office of Froh- 
man & Co. proudly strutted around town. 
during the week and they were justified ir 
doing so. For they had just received a 
wonderful letter from President-elect: 
Warren G. Harding. The letter, which fol-- 
lowed the presentation to him of a diamond' 
32d degree Masonic charm by the firm upon: 
the occasion of his entering the upper por- 
tals of that order, reads as follows: 
“Frohman & Co., Mr. jonas Wise. My 
Dear Mr. Wise: I beg to gratefully ac- 
knowledge your esteemed favor of January: 
seventh with which you sent to me the very 
beautiful charm symbolic of Scottish Rite 
Masonry. It is exceedingly generous of- 
you to remember me in this way and } 
want you to know of my abiding gratitude. 
It has been a very great pleasure to me to: 
come into a knowledge of this wonderful 
Masonic work. With very cordial expres-- 
sion of personal regard. I am, sincerely; 
Warren G. Harding.” The letter is being 
carefully treasured by Mr. Wise and his 
partners. 
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()) HAW KES 
) 
¢| Hawkes Handles to the Rescue 
) 
If you have money tied up in china and crystal << 
Y plates let us help you sell them. : 
y ‘ Cut Glass ° 
{ Order a few of our Hawkes Plate Handles in Engraved Glass ) 
\ nickel silver or plated gold. They are so con- Rock Crystal 
\ structed that when once they are attached the Glass 
1 plate is absolutely secure. Sterling Silver. } 
\ Mounted Glass 
i) Choose a plate which has been slow to sell and Decorated Gold |) 
‘ attach the handle. Now you have no longer . pw 
an unspecialized plate, but a sandwich plate, a ecor: 
e =m spe . p 4 di h d di P Enameled Glass ( 
} cake tray, or a bon-bon dish, depending upon heie Gam’ 
° its size and shape. The customer who passed Desk Sets 
W en indifferently yesterday will stop today to admire Cigarette Boxes 
( it and ask the price. Monograms 
) Number A 800. 
A Three Sizes to fit . : Engraved and 
Plates 6 In. to You will find Hawkes Handles equivalent to Gold Decorated 
lid 12 “ Diameter. _an_extra sales person in your china and crystal ara Glass 
= From 1. glish d 
‘N $2.50 each net. department. Irish ting 
\ ona Glass 
° d M i 
Y) T. G. Hawkes & Company, Corning, N. a sak atchings 
° ven ‘ 
y Pacific Coast Office: 140 Geary St., San Francisco, Cal. tg ow Hea te 
mous French Dressing 
y _ === = ; 3 Mixing Bottle. 


























MINNEAPOLIS 


The Jewelry Center of the Northwest 











On or about Feb. 1, 1921, we will occupy the entire fourth 
floor of present location with 8,000 square feet of salesroom 
on one floor, which will place us in a position to give the 
dealers of the northwest greater efficiency and quick service. 


S. H. Clausin & Company 


Wholesale Watches, Jewelry, Diamonds, Flatware, Clocks and Supplies 


13-15-17 So. Sixth St. 








Minneapolis 


























That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THs 
Jeweters’ Circular regarding any advantageous 

















device or ay F which they are utilizing in con- 
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Benefits Himself by Benefiting the Community 





Written Expressly for The Jewelers’ Circular 
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[* our town is a jeweler who never ap- 
pears to be so busy that he cannot spare 
a few moments, or hours and days, if neces- 
sary, toward helping out any public-spirited 
movement. It seems that when anything 
for the public good is really to be done, the 
leaders pick this man with unfailing prompt- 
ness for a leading role in the project. And 
they never have been disappointed. Once 
his interest is aroused, and he feels that 
the movement really will benefit the public 
as a whole, he goes into the thing with a 
wholeheartedness that is irresistible and the 
thing is put over in record time. 

During the past few years he has re- 
ceived more publicity of the favorable sort 
than any other single individual in our town. 
Regardless of the fact that he never ap- 
pears to be a slave to his business, it has 
prospered, nevertheless, and has grown from 
small beginnings to one of the largest of 
its kind in the city. When he is at the 
office, he has time to see everybody, from 
the most humble employe to a curious per- 
son, such as the writer, who desires to find 
out how it is possible. 

Three attempts were necessary before this 
man could be caught in his office and sub- 
jected to a few questions. On the first visit 
it was found that he was out at the head 
of a team of willing workers trying to beat 
another team of equally willing workers in 
securing a-larger number of members for 
the Chamber of Commerce. The second 
attempt discovered that he was out at the 
head of another team trying to raise more 
money than any other team for a Com- 
munity Chest fund to take care of all the 
regularly organized charities for a year. 
Having profited by two ineffectual attempts, 
a telephone appointment was made the third 
time and he finally was “bearded in his 
den.” 

This is being written in the first place 
for the benefit of those selfish individuals 
who believe the particular business in 
which they are engaged should be upper- 
most in the mind night and day; for those 
persons who, when asked to join some or- 
ganization ask right off the reel—quick— 


what they are going to get out of it; for 
those individuals who cannot see ten feet 
ahead of a dollar and cannot stand to see 
one depart from behind “the loose brick in 
the mantelplace” unless five more will re- 
turn of their own free will and accord the 
next day; those men who feel they have to 
be tied to the store from early morning 
until late at night and for this reason are 
not even well acquainted with their fami- 
lies. 

Because of the intimate nature of the in- 
terview, the name of this man will not be 
given, nor will the city, for were the city 
given he would be recognized immediately. 
Suffice it to say that the man is in business 
in one of the larger cities of the middle 
west and is a real live man—not a myth. 

The conversation, stripped of the ques- 
tions, which are of no moment, was about 
as follows: 

“T came here about seven years ago. I 
was in business in another State and just 
about broke even. Before disposing of the 
business there I took an inventory of my- 
self and discovered that 1 was immersed 
in business to such an extent that the per- 
spective was all warped. I discovered that 
I was selfish and knew I had few personal 
friends. I knew if I ever was to change, 
I should have to change cities, also; so I 
sold out and changed. 

“The first official act after getting the 
business started in the new location was to 
join the Chamber of Commerce, something 
I had not thought necessary before. Then 
I could not see what good I could get out 
of such an affiliation and hated to spend the 
money. I began taking lunch there regu- 
larly and got acquainted with other busi- 
ness men. J was taken as a guest by one 
of my new acquaintances one day to a lunch- 
eon of a business club—to illustrate, iv 
might have been the Rotary Club, the Ki- 
wanis Club, the Optimists’ Club, the Ex- 
change Club, or what not, but in my case 
it was the Kiwanis Club. They had such 


a good time that 1 determined to join, if 


possible. I found my classification was 
open and shortly afterward was admitted 


to membership. Here, I made more new 
friends. I eventually joined other clubs 
of a similar nature, so that now I have a 
luncheon every day in the week, except Sat- 
urday, when I go to the Chamber -of Com- 
merce. I saw every day men whose busi- 
nesses were much larger than mine have 
time to do many of the things I would like 
to have done, and I set to work to build up 
my business organization to the point that 
I could be spared. I began placing re- 
sponsibility on others at the office, and to 
those who responded to this added re- 
sponsibility I added to the salary, and 
those who did not, found their places taken 
by employes who would. You can’t do all 
the work yourself. 


“From these business men with whom } 
got acquainted, 1 found out how they ar- 
ranged their business affairs to have some 
spare time, and I benefited accordingly. 
For a time I believed that the money spent 
in these outside diversions was to be charged 
to profit and loss, but now I know differ- 
ently. Both time and money spent should 
be charged to advertising, and I will tell 
you why. 

“During the first six months in the new 
location, I advertised pretty heavily and 
naturally got returns. During the next six 
months the sum appropriated for this pur- 
pose was about the same, and the returns 
were about 25 per cent. greater. There is 
no reason why returns from the same 
amount of advertising should show such 
an increase in six months for the same 


_amount of money spent, and I finally awak- 


ened to the fact that many of the accounts 
were those of the personal friends I had 
made. That gave me a different insight into 
the value of personal acquaintance. 

“And there is another value that it took 
mé months to see, namely, the effect on the 
employes of being widely known and recog- 
nized as a booster. Ideas I picked up here 
and there over the luncheon table prompted 
the organization of a bowling team to rep- 
resent the business, a baseball ‘team, both 
of which have worked wonders toward cre- 
ating that spirit of co-operation between 
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Oplex Signs Suit 
the Jewelers’ Needs 


LEXLUME Oplex Electric 
Signs particularly suit the 
needs of the jeweler because they 
are artistic, dainty — raised 
snow-white glass letters on a 
dark background. They are day 
signs as well as night signs. 
They have greatest reading dis- 
tance, lowest upkeep cost, most 
artistic designs. 





Let the Flexlume designers send 
you a sketch showing an Oplex Sign 
for your store. 


Flexlume Sign Company 
34 Kail St. Buffalo, N. Y. 

















Arrow Manufacturing Co. 


77-89 Wooster St. New York City 


Manufacturers. of Better Grades of 


JEWELRY BOXES—DISPLAYS—-TRAVELERS’ TRAYS 


Made for all Articles of Jewelry. 


Stock Numbers:— 
No. 100 to hold 16 Convertible Watch No. 104 to hold 30 Belt Buckles. 





ee te) Bracelets. “ 104% to hold 24 Belt Buckles and 1 
iene Poe 102. to hold 36 Knives. —, - Sutin 
D - hold 15 Ribt Watch «105 ¢t 18 ts’ t 
All Trays Have Reinforced wie’ «> Semen —— 
** 103% to hold 20 Ribbon Watches “106 to hold 15 Gents’ Watches 16 
Metal Corners P (20 Individual Pads). igne. 
Also far Lockets, Links, Scarf Pins, etc. “107 to hold 10 Sautoir Watches 





(10 Individual Pads). 
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‘YOUR JOBBER HAS THESE RINGS 
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MADE IN 14K WHITE AND GREEN GOLD AND BELAIS 18K WHITE GOLD. 
THEY ARE THE KIND THAT ARE DIFFERENT FROM ALL OTHERS. 


BRESLAVSKY BROS. 41-43 MAIDEN LANE, NEW YORK CITY 
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Storekeeping Department. 








employer and employe which is so much de- 
sired. I have never had any labor dis- 
sension since I changed my habits. My em- 
ployes know that if they have any reason- 
able adjustments, they will receive a fair 
hearing and we reason out the matter. 

“Here is another thing I discovered later. 
Organization work among those engaged in 
my own business is invaluable. Here is 
another item of minor expense 1 always 
used to consider idiotic and therefore never 
indulged in. Now I know better. I never 
shall forget the ideas I got at the first 
trade convention I ever attended. I went 
with some qualms of conscience over the 
money it would take, but I came home 
with the knowledge that the money had 
been well spent and with the firm convic- 
‘tion that I should never miss another. 

“If you charge the money spent and the 
time lost from business trying to promote 
the civic good to the advertising account, 
you will find that the returns are probably 
greater for the amount invested than re- 
turns from display space, though the lat- 
ter, of course, is invaluable. Both are 
necessary, for the one ties right up with 
the other. Then from the selfish side of it 
purely, remember that anything that helps 
your particular community helps your par- 
ticular business. 

“Understand, I am not trying to advise 
just how to get this acquaintance, nor am 
I conceited enough to believe I have found 
the ideal way, but what I want to get across 
in this interview is that business will in- 
crease in proportion to the number of ac- 
quaintances of the personal sort you have. 
Try it once, and results are certain.” 





Thank You! 


Los ANGELES, Cal., Jan. 4, 1921. 
Editor Storekeeping Dept., 

Tue JEWELERS’ CIRCULAR. 

Dear Sir: : 

The interest you have taken in writing 
us is greatly appreciated indeed. The ques- 
tion of average cost of doing business is 
undoubtedly of vital importance to every 
progressive jeweler and will become a more 
prominent factor later on when the ex- 
pected decline in prices will be more 
noticeable. Again competition will resume 
its firm stand in the industrial world. 

Readjustments, no doubt, will have to be 
made for the buying public is already show- 
ing signs of conservatism. 

We unhesitatingly compliment the staff of 
THE JeweLers’ Circucar for the valuable 
information we have received. Your publi- 
cation is a jewelry world in itself before 
our eyes. The assistance which you give 
the retailer cannot be left without due 
consideration for we, as one firm among 
several hundred others, have obtained 
valuable information regarding conditions 
in our field of operations with which to 
regulate our own establishment. 

Wishing you further success during the 
new year, we remain 

Yours for progress, 


TREISTER’S. 
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Careful Investigation That Revealed 
an Interesting Fact 





Written Expressly for The Jewelers’ Circular 




















ace is the better side of your 
store? That is, as a place for mer- 
chandising, on which side of your estab- 
lishment do you find it easier to .push 
goods?” 

“Which is the better of two display 
windows of equal size and attractiveness 
located in exactly the same relative posi- 
tions; the one on the right hand or the 
other on the left of the main entrance?” 

“Have you ever observed that customers 
in entering your store glance toward the 
right hand or toward the left hand more 
than in the other direction? Or that they 
bear instinctively toward the right or left 
side of the store as they pass within?” 

“Have you ever experimented in the mat- 
ter of shifting goods from one side of 
your store to the other and observed the 
results on your sales of those particular 
goods?” 

“Do you think it true that the majority 
of people are ‘right-visioned,’ as well as 
right-handed? If so, do you in any way 
take advantage of this fact?” 

These are the leading questions that I 
propounded to a number of jewelers in a 
large city the other day in a careful effort 
to ascertain whether or not there is any 
truth in a statement that had been made 
to me by a progressive merchant. 

This gentleman had said to me: “Rail- 
road trains always keep to the right, don’t 
they?” 

Being a former railroad man myself, I 
was able to assure him that they did— 
and do. 

“And traffic signs always warn the mo- 
torist to keep to the right?” 

“Sure.” 

“And the leading article dn the front 
page of the newspaper is always in the 
right-hand column?” 

I wasn’t so sure about that, but he soon 
convinced me that it is. Follow the dis- 
play headlines that extend clear across the 
top of the page of any newspaper and one 
will find that the article thus advertised 
is always on the right-hand side of the 
sheet. 

“And the majority of people are right- 
handed?” my friend continued. 

I admitted that such seemed to be the 
case. 

“Then why shouldn’t a store be right- 
handed, too?” he wanted to know. 

Not having given any particular study 
to the question, I was unable to say just 
why a store should or should not be right- 
handed. I was of the opinion, however, 
that a well-planned business establishment 
should be ambidextrous if located where 
the two sides could be used to equal ad- 
vantage. . 

But my friend, who, by the way, is not 
a jeweler, but is a druggist, soon gave 
ample proof that his store at least is right- 
handed, and sent me out on a hurry can- 


vass of a number of other establishments 
in an effort to learn definitely whether or 
not there is a general tendency on the part 
of the usual customers to look or go to- 
ward the right or any other one particular 
part of the store. 

My investigation convinced me _ very 
thoroughly that there is such a tendency, 
and that this tendency is always toward 
the right. 

The instances which I ‘shall recite here- 
after will be from interviews with lead- 
ing jewelers in a city of a million people, 
but it might be well to give first the re- 
sults of my druggist friend’s study of the 
situation. 

“{ have watched it closely for months,” 
says this gentleman, “and I find that the 
right side of my store is worth at least 
twenty-five per cent more than the left 
side. The front, of course, is far more 
valuable than the rear—at least for vanity 
goods and general display purposes—but 
what I have been particularly interested in 
is this question of the sales possjbilities of 
the different sides at equal distances from 
the entrance. 

“For example: I have two telephones. 
These are located in exactly the same po- 
sition in the rear of the room, except for 
the fact that one is on the right, while the 
other is on the left. Both instruments are 
exactly alike, there is a directory beside 
each, and one is just as convenient to use 
as the other. Yvt the phone on the right 
takes in on an average twenty-five per 
cent more than the one on the left. 

“There is a pair of scales,” he went on, 
pointing to an ordinary penny-in-the-slot 
scale. “Those scales used to sit on the 
left straight across from where they are 
now placed on the right. While on the 
left side they averaged about $2 a day. 
Since moving them to the right side they 
have been averaging twice as much. 

“The same results followed when I 
moved alarm clocks from the left window 
to the right window. I wasn’t selling any 
clocks worth mentioning while they were 
displayed on the left, but as soon as I 
shifted them to the right I began selling 
alarm clocks, and they went so fast I ran 
out before I could get another supply from 
my jobber. 

“Then, there are those pocket pencils. 
That case sat for a long time on one of 
those middle show cases there in the center 
aisle. i moved them over to the show case 
on the right directly opposite its former 
position, and I’ve been selling on an aver- 
age a pencil a day ever since.” 

The first jeweler I approached on the 
subject wasn’t sure whether there was 
anything “in it” or not. But before we had 
talked five minutes, he brought out this in- 
teresting fact: 

Some three months ago he began push- 
ing engraved wedding rings, putting on a 
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This SALBRO Window Display 
Will Sell More Pens for You 


(3 SELF-FILLING FOUNTAIN PEN 


GUARANTEED FOR PERFECT SERVICE LEAKABLE 





Actual Size 13%" x 13%" 
Has Easel on Back for Display Purposes 


Printed in beautiful colors, this handsome window dis- 
play easel not only will attract customers to your 
store, but it will help you sell more 


Salbro Self-Filling Fountain Pens 


It's a winner! And the one dozen thoroughly depend- 
able Salbro Fountain Pens placed on it will sell like 
hot cakes—and at an extra good profit. 


Ask Your Jobber or Write Direct. 


SALZ BROS., 71 W. 35th St., New York 








Zionist Candelabra 












PRICE The Only 
5 light—$20.00—list Candelab: 
3 light—$ 1 7.00—list Pr ad 
made 


in the United States. 
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New York’s 


Delivery Largest 
Immediate Silverware 
House 


No. 283. Height 19 inches 
Controlled by 


HYMAN & ZASLAV Never 
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Cabinet No. 12—Height, 10”; Width, 8”; Dial, 4” 
French Sash Porcelain Dial 


Take advantage of this big offer 
Ansonia Clocks, Value $15 
Special to Close Out—$7.50 
Just received import shipment of CUCKOO CLOCKS, 


music alarm clocks, Seth Thomas, Waterbury, and 


others. ORDER NOW 
Closed on Sunday 


All mail and telegraphic communications will receive 
immediate attention 


JACOB J. SCHMUKLER 


133-35-37-39 Canal St. New York 











Full Size Newspaper Cut 
Ask for No. J116 


Write for free newspaper cut service 


Buffalo Jewelry Mfg. Co., Inc. 


Brisbane Building Buffalo, N. Y. 
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rather unique local advertising campaign. 
Since beginning this campaign his _ total 
business has increased more than 25 per 
cent, and he is selling more than six times 
as many rings as formerly. He attributed 
this to his‘advertising, but it is at least in- 
teresting to know that his ring case is on 
the right and just inside the main doorway. 

The floor manager of what is perhaps the 
largest jewelry store in the city—a house 
that did more than a million and a half 
dollars’ worth of business last year—an- 
swered in the affirmative without hesitation. 

“Why, yes,” he said, “I’ve long known 
that there is a tendency to go toward the 
right as they come in. Especially is this 
true in a narrow room in which the show 
cases extend right up to the door. They 
can’t see the case that contains what they 
are looking for in such a case, and they 
will invariably go to the right side of the 
store until they see what they wish.” 

In reply to my question as to whether he 
had ever tried shifting goods from one side 
to another and observed the results on his 
sales, he replied: 

“Yes, I have, but. not here. Here we 
have such a wide, roomy store and such 
splendid display, it really isn’t necessary. 
One can readily see what is in every case 
the whole length of the building. 

“But while I was working for a house in 
Syracuse, New York, I did experiment on 
this. There we had a rather narrow store, 
with the diamonds on the right. We 
noticed for some time that customers had 
a tendency to go toward the right, and we 
thought that it was because of the diamonds 
on that side. So, just as an experiment, 
we moved the diamonds over on the left 
and the watches and gold jewelry on the 
right; but they continued to go to the 
right.” 

The fluor manager of another large jew- 
elry establishment had also observed this 
tendency. _This worthy gentleman is get- 
ting old, though, and possibly this fact will 
account for his additional remark: 

“I also find that a great many, especially 
women, will walk right past me with their 
heads up and without hesitation—as if they 
knew exactly where they were going—and 
pass right on back toward the rear of the 
store until they find a case where there is 
no salesman and there they will come to 
anchor. After a time I will walk back and 
ask them if there is something they wish, 
and then they will say—frequently in a sar- 
castic tone—‘Yes! JI would like to have 
some one wait on me.” 

Still another jeweler had shifted novel- 
ties and vanity goods to the right, front 
case with splendid results. 

I questioned the best jewelry-window- 
display man I could find. 

“Oh, yes,” said this gentleman. “It is a 
well-known fact among window-display men 
that people naturally glance toward the 
right. The majority of people are right- 
handed, and in displaying silverware or 
other articles that have handles,‘ I always 
place them in a right-handed position in 
the window. That is, I place them so 
they'll be right-handed to the one looking 


(Continued in 3rd column.) 
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Confidence Alone Necessary for 
Normal Resumption of Industry 








From Hardware Age. 

















ONFIDENCE .is the pulse of business. 
When the pulse beat of public con- 
fidence is strong, business is healthy and 
“times are good.” When it is weak or 
erratic, it indicates a tendency toward 
panicky conditions and a business slump. 

Yet, confidence is in itself merely the out- 
ward expression of faith. It is a creation 
of the mind and may or may not have any 
basis on fact. It thrives equally well on 
either truth or fiction. Its only require- 
ment is a belief, regardless of grounds for 
that belief. The greatest single factor in 
producing business success or failure is but 
a condition of mind. 

The fact that the pulse beat of public 
confidence is at present somewhat weak 
does ‘not necessarily prove that the busi- 
ness body is diseased. It merely reflects 
a temporary lack of faith in ourselves, our 
abilities and our resources. <A _ society 
physician would diagnose it as a case of 
“nerves.” 

However, we can make the treatment 
for the trouble as expensive as we please. 
We can make the recovery as slow or as 
rapid as we will. : 

There is but one remedy—knowledge, 
taken three times a day until optimistic be- 
liefs develop and pessimistic beliefs disap- 
pear. 

These are the plain facts: 

In the United States we still have 105 
millions of people, possessed of the same 
needs. desires, capabilities, ambitions and 
resources which existed when times were 
good. Nothing has been changed but a 
state cf mind. 

If we are to satisfy those needs, desires 
and ambitions we must produce and market 
the same amount of merchandise we did in 
1919. All that is needed to restore condi- 
tions to a “Good Times” basis is the right 
belief and the proper action. We are 
hampered only by apprehension. 

We have started a vicious circle of busi- 
ness loss through a belief that something 
terrible was about to happen. 

Rumors travel faster than truth. Some- 


one cried “Hard Times” and we have. 


blindly followed the call. : 

There is a crying need for concerted ac- 
tion on the part of manufacturers and dis- 
tributors to build up confidence. The great 
selling organizations of the country should 
bend their immediate efforts to the selling 
of “Good Times.” Traveling salesmen 
should become, for the time being, mis- 
sionaries of optimism. 

Retail merchants must learn to. sell faith 
in America and American business with 
every pound of nails. They must by word 
and example set the pace for their com- 
munities. In no other way can the basis 
of confidence be rebuilt. 

Individually, we have been restraining 
our natural inclinations to purchase the 
things we need or want. This has clogged 


the business system. A thunderstorm was 
needed to clear the air. When it finally 
came we magnified it into a formidable 
cloudburst. 

It isn’t what is in a cheap watch that 
makes it cheap. It’s what isn’t in it. 
Likewise, it isn’t what is back of business 
today that causes depression. It is the con- 
fidence which is temporarily not back of it. 





Investigation Reveals Interesting Fact 
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in—left-handed, of course, to myself from 
the inside. 

“Where one has wide windows, it is 
well to emphasize the right-hand side, but 
with small windows I prefer to have my 
display balanced on the center. In display- 
ing diamonds, for example, I place the 
largest stones squarely in the center, then 
build up behind them with smaller stones.” 

There seems to be little room for doubt, 
then, that there is a tendency on the part 
of the majority of people to look toward 
the right and to bear toward the right as 
they enter a store. 

This being true, one will readily see the 
advantage of displaying novelties and van- 
ity goods—articles that one is likely to 
fancy and buy on the inspiration of the 
moment, but which he would never think 
of buying if they were not forcibly im- 
pressed upon his attention-upon the right- 
hand side, while the more staple goods may 
be attractively displayed on the left. 





Service, That’s Us 





Detroit, Mich., Jan. 12, 1921. 
Editor, Storekeeping Dept., 

THE JEWELERS’ CIRCULAR. 

You have taken a great deal of trouble in 
replying to my inquiry about which wé 
wrote you, recently.. We wish-to thank 
you for your kindness and courtesy in the 
matter. ‘ 

Tue Jeweers’ CircuLar certainly gives 
real service and we are very much pleased 
with it. 

Yours very truly, 
Traus Mrc. Co, 
(Signed) E. E. Bross. 








“What is an orphan?” asked the teacher. 

None of the children seemed to know. 

“Well, I’m an orphan,” said the teacher, 
not wishing to give too plain a clue, 

A hand popped up, and the owner ex- 
claimed: 

“An orphan is a woman that wants to 
get married and can’t.”"—The Dominion. 
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| ALBERT HALPRIN CO... Inc. 
MAKERS OF FINE RINGS IMPORTERS SYNTHETIC STONES 





47-49 Maiden Lane New York 
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TRADE MARK 
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SAMPLE CASES—TRAYS—TRUNKS 


Complete Outfits for Jewelry Salesmen 
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AGENTS FOR “FABER UTICA” JEWELRY TRUNKS 


Rueckert Manufacturing Co. a 


PROVIDENCE, R. I. New York Office, 9-13 Maiden Lane a 





















i J. ROGERS SILVER CO.. 
MANUFACTURERS 
o Silver Plated Hollowware 
amemeunen Jobbing Trade Only Solicited 
i 13-15 LAIGHT STREET : NEW YORK | 





Gypsy Rings 


In all grades of fineness, white gold, 
green gold, platinum tops and in all 
combinations. A full line of ladies’ 
platinum rings. We make hundreds of 
patterns to select from. 

We maintain a complete factory for 
special orders and repairs. Our line of 
diamond mountings and diamond 
mounted jewelry deserves your con- 
sideration. 

We carry a full line of precious and 
semi-precious stones. 

Write us or call. Prices and designs 
cheerfully submitted. 


William J. Orkin 


Mfr. of Platinum and Gold Jewelry 
373 Washington St. 
BOSTON, MASS. 


































Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 




















When Business Is Slow 


A JEWELRY store which possessed a 
very excellent engraving department 
found that there was a certain season of the 
year when business was decidedly slow. 
So, they began an advertising campaign to 
keep business up to the level. 

This was along the following line: 





Have Your Engraving 


Done Now 


HE furrier does your repair work 
in the Summer and the dry goods 
store sells you blankets in warm 
weather. Have those articles engraved 
which you have kept waiting for a long 
time—whether white, ivory, silver, gold, 
or anything in this line. 
We can do more artistic work when 
we are not rushed. 











New Year Collections 


HARMLESS collection reminder en- 

closed with an invoice often gets the 
money where just an invoice itself would 
fail to arouse the delinquent to actiort. Yet 
great care should be given to the selection 
of “reminders” that do not give offense. 
Collections are a very important part of a 
jeweler’s business, yet they should not be 
forced in an undiplomatic way so as to 
merely gain the money and lose the cus- 
tomer. The following original reminder 
can be used without any fear of trespassing 
upon the customer’s good will, yet it will in 
many cases effectively produce the check 
desired. It is found in the form of a small 
folder measuring about three inches long 
and two inches wide. The outside leaf con- 
tains a picture of an oak leaf printed in a 
green color. On the sketch of the leaf is 
imprinted these words: 





“Turn Over a New Leaf’ 











As the recipient opens the leaflet he dis- 
covers a continuation of the message in 
these words: 





In Your Checkbook 
and Draw a Little Money 
in Our Favor, Please! 











The words “In Your Checkbook” are 
Printed on a sketch of a pocket checkbook 
with a page opened. G 3. 
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An Exhibit for Washington’s Birthday 


THE very dignity and impressiveness of 

the following window display for the 
week around Washingtén’s Birthday will 
prove refreshing in contrast to the many 
windows filled with references to cherry 
trees, hatchets and other overworked allu- 
sions. The layout will not lose its power 
of suggestion by deviating from these allu- 
sions, but on the opposite hand reflect still 
better the character of the store. At the 
rear of the window should appear a picture 
of George Washington—not an over-size 
picture—but a good clear portrait framed in 
mahogany, if possible. Either above or be- 
side it a small card lettered in Old English 
should convey these words: 





Colonial Designs 


as 
Introduced by 
Our 
First American 











The window should then be decorated 
with an assortment of stock done exclusively 
in Colonial style. Mahogany clocks in 
Colonial design might appear at the rear of 
the window while in front several specimens 
of silver tea sets done in Colonial style, also 
vases, silverware of all kinds and perhaps 
for novelty an old-time silver or gold snuff 
box or jewelry chest. Too much should not 
be placed in the window. In fact, to make 
the display appropriate and impressive of 
quality the fewer specimens shown, the bet- 
ter. Such a window may be arranged by 
any jeweler himself and at very short notice. 
Even a display of clocks and silverware of 
Colonial design exclusively will be enough 
to create a refreshing, novel and yet appro- 
priate exhibit in honor of the holiday so 
well known. 3. a 


Displaying Thin Modeled Watches 


OLLOWING the suggestion of a cus- 

tomer, a New England jeweler recently 
designed and carried out the following win- 
dow layout. 

It pertained to thin modeled watches 
which the “particular man” could carry in 
his pockets without the watch in any way 
having any effect on the good tailoring of 
his clothes. This the jeweler did by bor- 
rowing a bust from a nearby clothier whom 
he had arrange a man’s vest so that it 
would show perfect tailoring in the manner 
in which it was pressed. 

In each lower pocket of the vest the 
jeweler’ placed one of the thin modeled 
watches which, due to its compactness, was 
hardly discernible. The rest of the window 
display was made up of thin modeled 
watches hung sideways so as to give off the 
proper effect. In fact, the whole exhibit 
was arranged to feature the thinness of the 
watches displayed and the addition of the 
following sign successfully completed this 
plan: 





Thin Modeled Watches 
Which Do Not Interfere 
With Good Tailoring 


5. %. 
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English Bakers Sell Silver Plate as 
Side Line 


HE incongruity of the retail trade here is- 

such that people like, bakers and con- 
fectioners make a side line of silver plate 
and allied metal and find in it a profitable 
game. One would hardly expect to find 
articles usually confined to the jewelry es- 
tablishment scattered around higgledy- 
piggledy with bread and scones or sweet- 
meats and pastries. But such is the case in 
England. 

The retail bakery establishment depicted 
in the photograph is situated not half a 
dozen miles from the Bank of England. 
Practically one whole window is devoted to 
silverware that would not disgrace the high- 
est-class jeweler of the West-end. In the 
other window the retailer displays his cakes 





DISPLAY OF SILVER-PLATED WARE BY AN 
ENGLISH BAKER 


and loaves and rolls. Your correspondent. 
is not sure whether the place originally was 
a jeweler’s with a bakery and confectionery 
side line, or a bakery with a jewelry side 
line. The fact remains that the two go 
hand-in-hand now. 

But there is a method in this shopkeeper’s 
seeming madness. All the silverware that he 
handles can be identified directly with such 
things as bread, jam tarts, pies and bis- 
cuits. There are solid silver bread stands, 
cake dishes, flower vases for the table, 
bread and butter plates, toast racks and 
the like. In short the well-to-do customer 
who purchases all her bread and pastries 
from the establishment is bound, sooner or 
later, to fall for one of the silver bread 
and butter services, or finely-made cake 
stands. And this is what the baker-jeweler 
works on. 

This silver display makes a brave show 
contrast against the prosaic assortment of 
round loaves, long loaves and square loaves 
that constitutes the bulk of his trim. And 
he gets rid of a lot of it in the form of 
wedding, Christmas and birthday presents. 


J. B. 








Honking your horn doesn’t help so much 
as steering wisely. 

You have not fulfilled every duty unless 
you have fulfilled that of being pleasant— 
Charles Buxton. 

Good ideas are only seeds. They must 
be planted and tilled before they can pro- 
duce.—Herbert Kaufman. 
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Take Advantage 


Quick Deliveries 


Large Assortments 


Adjusted Prices 
on 


SILVERWARE 
IVORY GOODS 
CUT GLASS 
CLOCKS 


Every Profit Counts 
Don’t Lose Sales 


L. LURIA & SON 


The Silver House : 
100 E. Broadway New York City 


Tel. Orchard 3646 











DIGNITY 





Patent Pending 





Manufactured by 
Breslavsky Bros., 41 Maiden Lane 
Skaletzky & Schutte J. Levine & — 


61 Beekman St. 106 Fulton St. 
Goldfarb & Friedberg F. Koshers 
336 Canal St. 10 Kenmare St. 
New York 
































JUST A FEW OF OUR NEW NUMBERS IN 


White Gold Rings 


HENRY DAVIDSON 
51-53 MAIDEN LANE NEW YORK CITY 
We Also Carry a Full Line of All White Gold Jewelry 
Samples Sent Upon Request 














American Art Enamelers 
-_ENAMELERS 


on Dials, Watches, Vanity Cases 


Work of the Highest Grade 
315 Fifth Avenue New York 


BEN. F. SHUMSKY MAX SHUMSKY 


























NESTED WOOD BOXES 


LOCKED CORNERS 
LIGHT & STRONG 


~ FOR 
PARCEL POST 
OR 
EXPRESS 
ALWAYS IN STOCK 
VERY USEFUL 
FOR CONCERNS 
REQUIRING 
A VARIETY OF 
sensual 





12 BOXES LARGEST BOX 
IN ONE. 15%x124%x8%K 


F. W. PETERSON CO., 18 Greene Street, New York 
Locked Corner Boxes, Turned Wood Goods 





SPECIAL SIZES TO 
ORDER 


THE JOHNSON COMPANY = *“=:2"°" 


Successors to JOHN STORK 


Artistic Presentation Jewels 
Medals, Badges, Pins, Etc. Special Orders 
WING BUILDING, 352 West 13th Street, New York, N. Y. 




















DIAMONDS 


Bought—Sold—Appraised 


HOWARD S. KENNEDY 


170 Broadway . - NEW YORK 
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Practical Publicity for the Retailer. 
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Written Expressly for The Jewelers’ Circular by Robert Francis Nattan. 














Move Stocks by Suggestion in Advertising 


GTOCKS will not move themselves. They 
must be moved by advertising. The best 
thing in the world will not sell to any ex- 
tent unless it is advertised. When the pub- 
lic has assumed a conservative attitude, it 
is indeed difficult to change that attitude, 
but it can be done at least to some extent, 
by the power of suggestion in advertising. 


Plenty of Money—To Make ’Em Spend It 
the Job 


There is plenty of money, it is only neces- 
sary to make the people spend it. An obser- 
vation of the lineup at the various savings 
banks during the month of January when 
many wanted to get their cash deposited 
before a certain date in order to secure in- 
terest from January 1 showed that there 
is at hand a great spirit of thrift, a natural 
reaction from a period of extravagance and 
wastefulness. Deposits of $1,000,000 a day 
were taken in by one bank! No man will 
accomplish anything by trying to buck the 
tide. The thrift tide is on and the advertis- 
ing copy should be in harmony with it. 
Jewelers carry many things which will ad- 
mit of timely advertising during “Thrift 
week.” 

Take the watch for instance. Assuming 
that people have gotten into the habit of 
making bank deposits more regularly than 
usually, why not suggest in the copy some- 
thing like this: 


A Good Watch 
Will Teach Him Thrift 














This might serve as an introduction to 
some intelligent copy showing why a good 
watch should be given to the boy who has 
just opened a bank account in order to teach 
him accuracy, carefulness, punctiliousness 
and thrift. 

Another suggestion as a caption for an ad- 
vertisement or for an attractively designed 
window card would be the following: 


Thrift Time Is 
Watch Time 














While the cutting of prices cannot con- 
sistently be advocated, special sales may be 
conducted about this time with good re- 
sults. Articles at a uniform price might 


be placed in the show window accompanied 
by a neatly designed card reading: 





A Good-Will Sale! 
Any Article in This 
Window 
This Week Only 
icnne 











The price may be made $5, $10 or any 
reasonable figure which you think will pull 
business. 

Valentine’s Day Suggestions 


ALENTINE’S DAY can turn a whole 
lot of stock into cash. The public has 
already begun to realize the advantage of 


E wiser this year than 
last. Select your gifts 
early. We are showing 
stocks 


complete now. 


Buy early. 


cm: 


“QRNER~HUOSON AVE.aNo 50. PEARL, 





LITTLE TOO MUCH WHITE SPACE 


giving a piece of jewelry—the “gift that 
lasts.” So on lovers’ day let us talk up 
lasting gifts—keepsakes—remembrances. Let 
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your newspaper advertisements announce in 
attractive type: 


Gifts That Last for 
Valentine’s Day 














It will be found advantageous to sell your 
timely gifts in very attractive boxes bear- 
ing your name. The box sometimes will be 
an inducement for the purchase of a gift 
and if you can advertise “an attractive box 
with every gift” you will have a real ad- 
vertising asset. 

A special sale for Valentine's Day of 
a number of trinkets at a special moderate 
price would be found stimulating. In the 
sale might be included at an attractive price, 
solitaire diamond rings ranging in size from 
about 40 to 60 or 70 points. Diamonds. of 
these weights could be advertised conspicu- 
ously and would give the jeweler a fair 
profit besides credit for considerable enter- 
prise and merchandising ability. 


What’s Your Answer to These Questions? 


HERE is a letter from an enterprising 

jeweler. He has asked a number of 
questions. How would youanswer? What, 
in your opinion, is the best policy to pursue 


MOND 
SAWS s 


‘Ceeees a 8) ‘ding Diamond Gite a 
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Gelect Jewelry From ‘This — of Obristmas Gifts 
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WATOHES—SILVER—CUT F OLass—IVoRY NOVELTIES 
The Market Street Jeweler 


‘ Tschumy’ s JZ 





WHY ARE NO PRICES GIVEN? 


in answer to each of the following ques- 
tions? This jeweler does a good business 
and his turnover last December was far in 
advance of his turnover in December, 191% 
Dear Mr. Nattan: 
Just writing to you for your opinion 
on a stock taking sale after Christmas. 
I have never done this. I wanted to 
do it the first of the year, as I told you 
some time ago, but as merchants in the 
clothing line cut from 25 to 50 per 
cent., I was afraid to cut, thinking that , 
10 per cent. would not amount to so 
much and the public would think all 
cut merchandise high and would not 
buy. Business is very good. Decem- 
ber so far way above last Deeember. 
I have sold quite a few big stones,. 
which I bought cheap and sold cheap. 
Do you think these patrons would 
take ‘offense if I advertised 20 per 





Read and Use The Jewelers’ Circular’s Original Advertising and Selling Suggestions 
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The Wonderful 
e-Jewel 


Solders gold, silver, brass; bronze 
platinum, German silver, 
—welds platinum— 

Saves its cost every week or so. 


Write for Free Circular 
"No. 1 if you have gas—No. 2 if no gas. 





Times 


Easier 





5 Cortlandt St., N. Y. ° 
Makers of the Hoke-Phoenix Platinum Melters— 














Gee Class Pins, 
to Rings, Medals He 
Emblematic Pins and Rings 


Football, Basketball and Baseball Charms 
We manufacture to the trade exclusively 


a 


Watches Repaired for the Trade 


Swiss and Complicated Watches Re- 
Reasonable Charges 


Chicago, Ill. 


Send design, sample or specification 


We'll do the rest. 


S. KAPLAN 


108 Fulton St., New York 























American, 
paired. Quick Service. 


A. HANSON 2k’ becom st, 





10 Kt. Gold Elk Buttons and 


Charms 





70 0215 


0331 


We make a complete line 


of Emblems in 10 Kt. Gold <—— 


0350 0353 
RIGHT GOODS, ATTRACTIVE PRICES 


Write for samples to-day. Sold through the jobber only. 


D. & N. Manufacturing Co. 


Main Office and Factory 
New York Office: 
9-11-13 Maiden Lane 99 Page St, Providence, R. I. 


San Francisco Office: 
704 Market Street 











FINE PLATINUM 
SO o Ric iNAL tes 


64 E.dACKSON 
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é . ” 
{| Our Specialties ‘The Line That Moves 
La Valli 4 
Le Vallieres |  Grodnitz & Company 
Scarf Pins Canal Jewelers’ Court 
anaes 336-340 Canal St., New York 
a Get our Samples and Prices First and 
High Grade Then place your order. You will not 
Mountings be fair to yourself otherwise. 

















Cash Buyer of Jewelry Stocks 


LOUIS KOHN 


Wholesale Dealer in Diamonds, Watches, 




















Established 1879 
41 years of + — 
satisfactory signing and 
service to an manufacturing 
increasing are at your 
number of cus- service on re- 
tomers quest 
P ot Fraternal 
rom Emblems 
Service Medals | and 
oe Class Pins 
s of Pwo and Police 
Quality Dept. Badges 





Jewelry and Silverware 


R 1013 Mall Bidg. . 
5 “South Sate chaemne Chicag O, Ill. 


NON-TARNISHABLE FLANNEL 


For Silverware, Watch Cases, Cutlery, Bags and Rolls 
WHITE AND ALL COLORS 


Deliveries: Stock Shades—Immediate; Special Shades—3 to 4 Weeks 


Myron B. Levy Co., Inc., "'?-"fRleecee: Street 





























10-12 “Maiden Lane 











The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 
In Yellow Gold 4K $45@ Dozen 
White — 14K $5.00 Dozen 


The Lion ine Pin Gatch Co. 


81 Nassau St., N. 





Pat. Feb. 20, 1917 Pat. May 2h, 1820 





THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 














January 19, 1921. 


Retail Advertising Department. 














cent. off on everything, including dia- 
2 

A) Would you give 20 per cent, off 

on everything? 

(B) Would you say 20 per cent. off 
on everything except solitaire diamonds 
larger than % carat, saying my dia- 
mond solitaires were such that I could 
not give over 10 per cent.? . 

(C) Would you say 20 per cent. off 
on everything except diamonds, stating 
they are very low and not going lower? 

We have some specials which we 
picked out, many of which we know 
are from 25 to 40 per cent. below usual 
price. 

I thought it would help the diamonc 
market if I gave a discount on every- 
thing except solitaires. Fancy pieces 
change in style, which people know. 

Sincerely, 
) a ee 8 
Try a “Good-Will’”’ Sale’ 
GOOD plan for after the holidays would 

be to conduct a Good Will Sale. Ad- 

vertise this generously in your local news- 
paper. You can use this sale to get rid of 
obstinate left overs. There is no such thing 
as dead stock if you use the proper sugges- 
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Today .is your last opportunity to see the 
most magnificent display of Platinum and 
Diamond: Jewelry shown in Louisville. 


i v 4 
E Saturd y the Last Day 

HY TO VISIT OUR 

| $250,000 Display of Diamonds 


senccene 





The very newest creations, from one of 
New York's largest houses, are represented 
in an alluring exhibit, representing, aside 
Trom our o' lous stock, an outlay 
of overa yr of a million dollars. 

Hundreds have visited this display and 
sale and dozens of persons have bought from 
this exquisite showing of platinum and dia- 
mond pigees. Prices are most attractive for 
such splendid jewelry. 

We again invite you to visit this store and 
select from this exclusive stock of Sautoir 
Watehes, Wrist Watches, Bar Pins, Bar Pins 
with Seutoir effect, hag Bayes Wedding 
Rings, Flexible Bracelets, Waldemar Chains, 
Scarf Pins and Cuff Links, 

fev ay cemsing Bement oxfi Pistionn Shrine 
= largest collection shows in Leais- 
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WORTH-WHILE EXHIBIT WELL ADVERTISED 


tions and imagination to dispose of it. You 
can always find somebody who will want it 
at a fair price. In this Good Will Sale you 
might offer this slow-selling merchandise 
at a discount. 

Some jewelers prefer to give a discount 
of 10 per cent., others as high as 15 or 20 
per cent. Judgment must be used in this 
regard. The success of your sale will de- 
pend upon the way you conduct it and the 
way in which you advertise it. If properly 
conducted it will increase good will and 
prestige. You might state in your adver- 
tisement that the sale is conducted as a 
good will sale in order to give your appre- 
ciative patrons an opportunity to buy desir- 
able articles at advantageous prices. 

An automobile manufacturer, some time 
ago, gave purchasers what he designated as 
a “good will check” when they purchased 
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an automobile. The check amounted to 
several hundred dollars. This was simply 
another way of cutting prices but it had a 
much better effect than the bald advertising 
of cut prices. Whether or not you would 
care to undertake something of this kind in 
disposing of certain lines of high-priced 
stock is a question which must be consid- 
ered by you individually. The amount of 
the check refunded would also depend upon 
individual discretion and several circum- 
stances. 

These suggestions are given because they 
have been followed successfully by others. 
They may or may not fit in with your policy. 
Every merchant needs suggestions—new 
ways of stimulating business. Ingenuity in 
merchandising is as necessary as ingenuity 
in invention. Invention itself is merely in- 
genuity and imagination and plays as im- 
portant a part in successful merchandising 
as it does in any other art. 

A $10 Sale That Sold $1,000 Worth of 
Stock in One Day 


ECAUSE a man conducts a retail 
jewelry store is no reason why he 
ought not resort to up-to-the-minute sell- 
ing plans. The dignified store with a show 
window containing only a few choice pieces, 
free from all price tickets, is all right for 
some jewelers, but for others it will not 
be found a stimulative policy. 

In Tulsa, Okla., the chief demand seems 
to be for the highest of grade jewelry and 
watches. The people there want the best, 
but this did not prevent the success of a 
$10 sale, which was conducted a short time 
ago by S. A. Erdan, of the Peoples’ Trad- 
ing Co., 307 S. Main St., in that city. Mr. 
Erdan placed in his show window, one 
Friday evening, for the inspection of pass- 
ersby, a miscellaneous collection of articles, 
at the uniform price of $10. The following 
day, Saturday, he says, his sales amounted 
to $1,000. This is all the more interesting 
inasmuch as he accomplished this without 
any newspaper advertising. Had he done 
newspaper advertising, the results would 
have been all the greater. 

In the window were placed rings for men 
and women, watches with 10-year, gold- 
filled cases, wrist watches, clocks, Sheffield 
hollowware and flatware, plated ware guar- 
anteed for 10 years, cigar cases, cuff-links, 
pearl beads, La Vallieres, small diamonds, 
rings for children, scarfpins, a good qual- 
ity of cut-glass and a number of so-called 
“stickers.” Alongside of each article was 
placed a new $10 bill. 
sold, including some old mantel clocks whith 
the jeweler was glad to get rid of. On 
many of these articles only a very small 
profit was made, but the average profit 
was fair. The amount of advertising ob- 
tained from the sale was considerable. 
Among the cut-glass sold were berry dishes 
and a water set—$10 was charged for the 
pitcher and $10 for the set of glasses. 

Tulsa’s permanent population is approxi- 
mately 75,000, but there is a large floating 
population.. As everyone knows, this is an 
important coal and oil section. It will be 
interesting to observe that this store man- 
ager makes it a point never to be too busy 
to accommodate a customer in any way re- 
quested. During the holiday rush, no mat- 
ter how small the service, it was rendered 
promptly and cheerfully. 
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Twelve clocks were, 
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Matt Irion & Sons, Louisville, Ky., in a 
space of nine inches, triple column, ran the 
accompanying announcement advertising the 
newest creations in jewelry, watches, etc., 
from the big manufacturing centers. The 
slogan, “Gifts That Last” accupies a con- 
spicuous position in the advertisement. 

The advertisement by Tschumy is well il- 
lustrated, the cupids shown at the side of 
each ring shank being particularly approp- 


Wes thea Gatun 


from the Wanamaker Jewelry Store 
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Most of them are life-time gifts—giving years of satisfaction to their 
owners. And then they become heirloom gifts—as they are handed down im the 
family. You pay for these gifte at Wanamaker's only enough to insure their 
genuineness and quality; you can’t pay more than this, as no extra profits are 
added just because this is a Jewelry Store. 


We have just.added to our 


DIAMOND JEWELRY 


a number of exquisitely-mounted pieces of the highest quality of work- 
manship material, set with selected diamonds and other gems, to 
take the place of those already sold for Christmas. We, therefore, re- . 
new with confidence, our invitation to inspect this collection before 
making @ definite selection “of personal gifts. 


Diamond Rin&s Diamond Bar Pins 

Didmond Bracelets Cord Sautoirs 

Diamond Scarf Pins Diamond Wrist Watches 
Jade Necklaces with diamond clasps 


A few specimens in detail: 


A perfect gem navette diamonds, set in platinum ring......... $5,060 

A Cashmere sapphire in a ring with two square cut diamonds.. 2,275 

A bar pin of diamonds and onyx....... +... ...5s2ceseeeeees tue 

A bracelet of Oriental sapphires and diamonds.........+..... , 27% 
The jade necklaces range in price from $345 to $985 


Imported Cameras 
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For the Baby — CLOCKS 
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which make the most charm- om Per Ls 
"Efrer tow, $2h. #5, ‘ — 
and plate, $30. From France marble and 
cod’ open, of oil bronse eet ef clock aad can- 
E sh silver, oe, = e b and — clocks, 
piece set of bowl, knife, fork Desk Accessories Sonirte, 99 to 878. _— 
and spoons, $98 and $00 set. French bronse and onyx clocks of silver 
Hugs, 02 5 pe ce SaaS cot Tre ee. 
An English christening oe vane xo Sous dials, $98 to $176. 
$126. ": ‘Traveling clocks of sflver 
which io | “Tsk wets, 001 to e128. o 12.28 to $100. 
besntifal reproduction of a | Hand bietiers, #46 a clocks with 6-day 
ior ie 9. P ee aa tk BO mw pam serene tisko te 
rush and comb sat Beals, 
Gisas with silver ta glass rege. 
=| Se TR 


GOLD AND SILVERSMITHS. 
Motor En’ Broadway and Tenth Street, New York 
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WANAMAKER ADVERTISES THE 
THAT ENDURE” 


NOW 


riate for an engagement ring. “At the sign 
of the clock” is this advertiser’s slogan. 
“Jewelry Gifts That Last” was the caption 
used in another advertisement by this same 
jeweler. A number of suggestions for men 
and women were offered. 








Theodore Roberts has sold his stock, fix- 
tures and business to M. C. and Arthur A. 
Cohn, Anaheim, Cal. 
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Established 1858 


Refiners 


Gold 
Silver 
Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 


Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


L. LELONG & BRO. 


Halsey, Marshall and Nevada Sts. 
NEWARK, N. J. 

















Refiners 
Gold 
Silver 
Platinum 











HANDY & HARMAN 


31 Gold St., New York City Bridgeport, Conn. 


SHIP TO EITHER PLANT 
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No. 855 May Be Had Assembled 


IN STOCK IN GOLD 
PLATINUM AND SILVER 


HERPERS BROS. 
18 CRAWFORD ST. NEWARK, N. J. 


ESTABLISHED 1865 























What You Must Do 
To Succeed! 





A young man asked one of our big men in this 
country what he considered the secret of success. 
The big man said, “Know your work.” 

Bradley exists for the sole purpose of putting 
young men on their feet for life, of training them to 
know their work so well that they can hold their 
own anywhere, among the big men in the line. 

You would like to be able to hold down a first- 
| class position in a first-class shop, drawing the salary 





of an expert watchmaker, jeweler and engraver, but 
can you deliver the goods? If not, let Bradley help 
you. Don’t put it off another day. A course at 
Bradley will make you the big man in your line. 

“A good trade is better than a bank account, for 
you cannot lose it.” 

Bradley has the men—instructors who for years 
have devoted their entire time, thought and energies 
to teaching watchwork, jewelrywork and engraving. 

At Bradley nothing is lacking that is necessary to 
make you an expert workman. 

Get our latest catalogue. Address 


Bradley Polytechnic Institute 


Horological Department C, Peoria, III. 




























































Properties of Metals Used in 
Horology 








By T. D. Wright in the London Horological Journal. 

















(Continued from issue of Jan. 12.) 


Sort steel will undergo similar changes 

of color if heated and steel tempered to 
a light blue may be cleaned again and re- 
heated to a yellow, which color it will re- 
tain when it grows old. One must not 
assume, therefore, that every piece of col- 
ored steel that is met with is necessarily 
tempered, as soft steel is sometimes heated 
to a desired color to give it the appearance 
of tempered steel. When you know the 
steel to be hard before it is tempered, you 
may rely on the color as a good indication 

of the temper. 

Steel has its maximum elasticity at one 
of the blue tints. Pinions, arbors, and 
springs should be tempered to a blue, rather 
light than dark, to avoid danger of brittle- 
ness. Screws may be even softer, or the 
heads may come off in screwing them home. 
Many watchmakers temper screws by boil- 
ing them in oil until the oil catches fire, or 
by “flaring”; this corresponds in temper to 
a pale blue. 

When steel has to be worked it is often 
advantageous to “anneal” it; this consists 
in making it as soft as may be without de- 
stroying any of its characteristic properties. 
The best way to anneal steel is to heat it 
gradually in a slow fire to a red-heat, and 
then allow the fire to go out, leaving the 
steel in the ashes until they are quite cold. 
It may also be annealed, although not quite 
so effectually, by heating it to a very dull 
red—not quite so hot as would be required 
to harden it—and plunging into cold water. 
This is a very good plan when the annealing 
has to be done quickly, and will make the 
steel soft enough for most purposes, soft 
enough to cut the teeth in keyless winding 
wheels. When the piece is finished to shape 
and size it can then be hardened and tem- 
pered. If it has had to undergo bending 
and twisting, or is of a complicated shape 
of uneven thickness, it will be wise to 
gently heat it to a blue color before hard- 
ening, to “set” it to its final form. Brass 
cannot be hardened by heating and chilling. 
The best way to harden it is by careful 
hammering. It may be annealed in a sim- 
ilar manner to steel. 





Case hardening is a process by which the 
surface only of a piece of iron is converted 
into steel. It is heated to a red-heat in 
some material containing carbon, and cooled 
by immersion in water. 

Tenacity is that property that causes a 
material to resist rupture, and is a measure 
of its “breaking strength.” 

Toughness is that property that permits 
of a material being bent and twisted, back- 
wards and forwards, many times without 
breaking. Pure wrought iron and copper 
are both very tough. 

Malleability is the property that allows a 
metal to be beaten out into thin sheets. 
Gold, silver, tin and lead are very malleable. 

Ductility is that property that permits of 
a metal being drawn into very fine wire. 
Gold, silver, iron and copper are very duc- 
tile. 

If a metal is tenacious as well as mallea- 
ble it will also be ductile. If it is malleable 
but has little tenacity, as tin or lead, it will 
not be ductile, because it will break with 


the strain necessarily put upon it in draw- 


ing. 

Most materials expand and contract with 
changes of temperature. 

The co-efficient of expansion is a number 
representing the fraction of its own length 
that a body will expand or contract for a 
given change of temperature. Three tem- 
perature scales are in use in different coun- 
tries: the Fahrenheit (F.), the Celsius or 
centigrade (C.), and the Reaumur (R.). 

On the Fahrenheit scale the temperature 
of melting ice is marked 32°, on each of the 
others the same temperature is marked 0°. 
Therefore the reading 32° F.=—0° C= 
0° R. = the “freezing point.” On the 
Fahrenheit scale the temperature of boiling 
water is 212°, on the centigrade it is 100°, 
and on the Reaumur 80°. Therefore the 
“boiling point”? = 212° F. = 100° C. = 
80° R. ¢ 

Between the freezing and boiling points 
there are 180° F., 100° C., and 80° R., a 
range of 9° on the F. scale = a range of 
5° C.,, and a range of 4° R. 

In many books on the subject of “Heat” 
tables may be found giving the results of 


careful experiments, made for the purpose 
of determining the relative expansions of 
different materials. In making use of these 
tables for comparative purposes care must 
be taken to use co-efficients for equal ranges 
of temperatures. As within certain limits, 
and with a few remarkable exceptions, the 
change in dimensions is always proportional 
to the change of temperature, it is easy to 
convert the value of the co-efficient for one 
scale to its corresponding value on another 
scale, 

1° C. is merely a wider range of tempera- 
ture than 1° F., in the proportion of 9 to 5. 
If the co-efficient of expansion for iron per 
1° F. = :000006 then the co-efficient per 
1° C. = -000006 % 9= -000012, and the co- 
efficient for a range of temperature from 
freezing to boiling point = :000006 X 180 
= ‘000012 X 100 = :0012. An iron rod one 
foot long at a temperature of melting ice 
would become 1 0012 feet long at the tem- 
perature of boiling water; if the rod were 
5 feet long each foot would be equally 
lengthened, and the new length would ‘be 
5 feet + -0012 X 5 = 5-006 feet. 

The lengthening is equal to the co-efficient 
per 1° multiplied by the number of degrees, 
multiplied by the length of the body. In 
calculating the relative length of metals 
required for compensation pendulums we 
have only to deal with proportionate values, 
so it does not matter in the least what 
range of temperature we have the co-effi- 
cient for, so long as it is the same range for 
each metal. 

When we wind up a weight clock, or a 
watch or clock that has a fusee, the act of 
winding tends to reverse the motion of the 
train, and unless some provision is made, 
the machine will either stop, or travel back- 
wards some distance during winding. 

The maintaining power is an arrange- 
ment designed to keep the machine going 
during the time of winding. 

The earliest form of maintainer was 
Huyghen’s endless cord. In this the weight 
is ingeniously suspended in such a way that 
its pull on the going train is in no way in- 
terfered with in the act of winding. The 
weight itself is the maintaining power (see 
Britten or Becket). 

Harrison’s maintaining power is the one 
most generally used in modern watches and 
clocks. For a full description of this and 
others see Britten’s Handbook. 

In most maintaining powers a supple- 
mentary spring is wound up a short distance 
by the pull of the driving weight or spring, 
and remains so wound during the going 
of the watch or clock. In the act of wind- 
ing the maintaining spring is freed of the 
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LACE WORK (Catalog 20) 


PLATINUM SOLDERS 








FOUNTAIN PEN IRIDIUM 


HARD—WELL GRADED—NO WASTE 
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Today, after repairing over 37,000 Watches of all 
Grades and Makes, we are the Leading Independent 
Watch Repair Organization to the Trade in this Coun- 
try, with a Force of the Highest Grade, Well Expe- 
rienced Watch Makers that can be had; in fact, None 
are too Good for us. Many Jewelers know this, and 
have built up a Reputable Watch Repair Business by 
sending their work to us—Because of a Responsible 
representation. 
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n that wound it, and endeavors to re- 


i : 
pe to its original form. But the end of it 
that was drawn forward cannot go back- 


ward, because at that point it is attached to 
a large ratchet, which is prevented from 
rotating against the going direction by the 
pivoted click, called a detent, that acts in 
its tecth. The forward | end being thus 
held, the spring unwinds itself by drawing 
the other end round; as this end is attached 
to the great wheel it drives the great wheel 
in the going direction until the maintaining 
spring has resumed its original form, which 
would not occur until after a longer period 
than the time necessary to wind the watch 
or clock up. Directly the winding ceases, 
the mainspring draws the maintaining spring 
forward ready to come into action again as 
soon as the key shall be turned in the direc- 
tion of the winding. For the maintaining 
power to act properly it must be weaker 
than the mainspring or it will not be wound 
up; so long as it is weak enough for this to 
be certainly done it should be as strong as 
possible. If the spring is too weak, and 
the fusee is pinned up too, tight, it may not 
be able to overcome the friction of the va- 
rious parts. The detent must be properly 
pivoted and planted, and its point well 
shaped to remain constantly in action with 
the large ratchet. If from any cause the 
detent fails to hold the ratchet firmly dur- 
ing the act of winding the maintaining 
power will fail. 


Fusees and Maintaining Powers 


A fusee is an axle of varying radius at- 
tached to the great wheel arbor of a watch 
or a spring clock; it is so shaped that the 
“moment” of the varying pull of the main- 
spring shall remain constant in its tendency 
to turn the great wheel round. When the 
spring is fully wound and the pull strongest, 
the chain or line acts at the smallest part 
of the fusee (works with a short lever). 
When the pull is weakest it acts at the larg- 
est part of the fusee. The form of the fusee 
is so graduated that the product of force 
multiplied by acting radius is the same 
throughout. 

The effect of using a properly shaped 
fusee in a spring clock or a watch, is to 
produce an unvarying force at every acting 
part of the train, and therefore an unvary- 
ing force of impulse to the pendulum or 
balance. With the better forms of escape- 
ments in modern use it is found possible 
to obtain an almost perfect rate of time- 
keeping with a motive power that does 
vary, but by using a fusee and thus equal- 
izing the effect of the motive power, we do 
get rid of a possible source of error. No 
fusee is needed in a weight-driven clock, 
because the force exerted by the weight is 
always the same. 

To ascertain if the form of the fusee is 
correct for the mainspring, an “adjusting 
rod” is used. This is a lever with adjust- 
able jaws for gripping the fusee square, 
and carrying a sliding weight, which may be 
fixed anywhere along the lever. The barrel 
and fusee are placed in the frame, the chain 
put on, and the mainspring wound, say, 
half a turn, by the barrel ratchet and click 
work. The rod is fixed to the fusee, which 
is wound up a short distance, and the weight 
is adjusted along the lever until the turning 
moment of the mainspring is balanced by 
the turning moment of the weighted lever. 
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The chain is then wound on to the fusee 
and allowed to unwind slowly by shifting 
the weight a little nearer the center of mo- 
tion, noting the pull all the way down. If 
the pull is greater when fully wound than 
at the bottom turn, the spring must be “set 
up” more, i.e., wound up more at the barrel 
arbor; this strengthens the bottom pull 
much more than it does the top ones. If the 
bottom pull is stronger than the top one, 
the spring must be “let down” at the barrel 
arbor. If, when the top and bottom pulls 
are equal, the pull at the middle turns is 
greater, the fusee must be re-cut smaller in 
the middle.. When a new mainspring is 
fitted, the adjustment must always be tested. 

An adjusting rod is useful with a going 
barrel in setting up the stopwork. When 
the spring is quite down there is no pull 
from it, when it is wound tight round the 
arbor the pull is excessive. A stopwork 
enables us to cut out the very unequal parts. 
By fixing an adjusting rod on the barrel 
arbor square one can determine the amount 
of setting up required to place the stopwork 
in the position where the difference between 
the pull at the beginning and the ending of 
the winding variés least. 


(THE END). 





Experience Is Much Better Than 
Guessing 





FRANKLIN, Ind., Jan. 12, 1921. 
Editor Tur JEWELERS’ CIRCULAR. 


I AM writing this in answer to an article, 

“Layman Writes of His Experience With 
Incapable Repairers.” This layman may be 
a perfectly good platform lecturer, but 
from his line of chatter he is not very 
familiar with the life of a watchmaker. I 
will admit that there are some rather poor 
blacksmiths in the guise of watch repair- 
ers. From my observation I will tell you 
why: First, it isn’t in some people; second, 
the men they work for are not willing that 
they should be good mechanics because they 
continually have a watchmaker scared to 
death. They are afraid to ask a decent 
price for their labor for fear that the patron 
will walk out and take the watch to a 
competitor. If he leaves his watch at a 
low price the poor mechanic is afraid to 
consume too much time for fear the boss 
will call him for using so much material 
and for being unable to accomplish more in 
his allotted time. 

The jeweler figures he can get by with 
the transients, for he hopes never to see 
them again, but a guy that hasn’t enough 
brass to stand up for his rights in standing 
up for honest work will have tough going 
with the home guards. A mechanic that 
respects his own interests will not remain 
long in a place like this. This is one reason 
a watchmaker as a rule is a drifter. Con- 
ditions and treatment -will either make or 
break a dog. Happily, I think places of 
this sort are becoming scarcer every day 
because good mechanics are becoming 
scarce. Then I think thé mechanics of late 
years have taken the bit in their teeth and 
held their heads up and refuse to be cowed 
into doing unjust things. Regarding the 
peevish layman; some unhappy individuals 
imagine the world was made for them 
alone, and you must lay aside all your 
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cares and burdens, fall at their feet and 
consume much time kissing the Blarney 
stone to them. In the first place, I have 
never seen many individual transients that 
were willing to pay for a first-class job of 
repairing. The average human being has 
about as much knowledge regarding the 
time it requires to do a first-class piece of 
repairing as a jack rabbit. He may have 
seen some plug botch up a piece of work 
quickly, thus thinking it can be done rightly, 
just as quickly. Again, the average tran- 
sient is here today and gone tomorrow— 
he comes in with a tale of woe, telling how 
many places he has had his watch, and 
saying everybody is a watch butcher. You 
look over the watch and, judging from this 
particular watch there are many butchers, 
for you can tell very readily that the owner 
has treated it like some fellows treat their 
wives. The average watchmaker is only 
human and ruminates silently: “I should 
worry if that guy don’t think any more 
of his watch than that. Why take any 
pains with it? Of course, a conscientious 
workman will not take in a job he cannot 
place in first-class order, and a wise em- 
ployer will not expect him to. 

Most all transients that I have come in 
contact with do not know a good watch 
when they see one, and it is hard to spoil 
a bad egg. In the first place, if I had a 
good watch and knew it, I wouldf’t let 
everybody handle it. If they are will- 
ing to accept my advice they will buy 
a cheap watch for emergency and leave 
their prized timepieces with the home folks 
or at least with some one who appreciates 
it. 

What the layman had to say may be par- 
tially correct, but if the facts were known 
he would be partly to blame. I have made 
a success beyond the average mechanic. 
Because of my saying a thing and sticking 
to it, I suppose I have made a few enemies, 
but the good friends I have made by being 
dependable more than _ counterbalances 
them. I have been a drifter more because 
I would not do things that I thought were 
wrong than for any other reason. I have 
other ideals which I have never as yet been 
able to fulfil, and as I grow older I begin 
to think less of my trade, but I always have 
said when I became so I could not do my 
best work I would quit the bench. 

Yours truly, 
G. R. H. 





At a recent wedding the bride was Miss 
Jane Helper and the bridegroom was Mr. 
Newton Lord. The bridegroom, however, 
was very angry when he saw in the news- 
paper an account of their wedding headed 
in the usual way—“Lord-Helper.” 


* * * 


“Got any property about here?” asked 
the tax collector at the farmhouse door. 

“Yes, I got a small lot,” replied the 
woman with the gingham apron, who 
answered the knock. 

“Where is it?” 

“About two miles down the road from 
here.” 

“Is it improved?” 

“Well, I got a husband buried there, 
but I can’t say it improves it any.”"—The 
Dominion. 
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The United States Patents That Have Ex- 
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UNITED STATES PATENTS 





Issue of Dec. 21, 1920 (Continued) 
1,362,995. FINGER-RING AND PHOTO-MOUNT 
FOR THE SAME. Nannie K. Hunt, Adol- 

phus, Ky. Filed July 31, 1920. Serial 400,438. 

2 Claims. 
A device of the character described comprising 
a finger embracing band having an enlarged top 
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portion, channels along three of its sides and open 
at the fourth side, a cover comprising a rect- 
angular frame, a glass panel carried by said 
frame, means for hinging said frame to the said 
channeled member and a detent between the free 
edge of the lid and the body of the ring. 


Issue of Dec. 28, 1920. 


1,363,311. CLOCK-CASE. ALEexaNDER CHRZANOW- 
sk1, Baltimore, Md, Filed Oct. 8, 1918. 
Serial 257,424. 1 Claim. 

A clock casing having an opening in the top 
thereof, a pivoted cover for said opening, a hinged 
front for said casing, a vertical rod within said 





case at the rear thereof, a clock rest having an 
aperture in the rear thereof through with the said 
vertical rod projects, and a set screw to hold the 
said rest in the desired position on said rod. 
1,363,318. BELT-BUCKLE. Joun HEBERLING, 
Rochester, N. Y., assignor to Hickok Mfg. 
Co., Inc., Rochester, N. Y. Filed Feb. 24, 
1920. Serial 361,068, 11 Claims. 
A buckle comprising a frame formed with a 
front plate and rearwardly extending side flanges 
provided with slots inclided with reference to the 


re 
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rear face of the front plate, and a clamping slide 
movable in said slot and having extended trans- 
verse bearing on the walls of the slots to pre- 
vent the wearing of said walls. 


DESIGNS 


56,836. ENGAGEMENT OR WEDDING RING. 
BenyJaMiIn F, Simpson, Minneapolis, Minn. 


MSE aS ae”, SS 
Pe SIE, ABD id Par), w3 


Serial 407,808. Term 





Filed Sept. 2, 1920. 
of patent 14 years. 


56,837. ENGAGEMENT OR WEDDING RING. 
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BENJAMIN F, Simpson, Minneapolis, Minn. 





Filed Sept. 2, 1920. Serial 407,809. Term of 
patent 14 years, 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 





Trade-Marks Published Dec. 28, 1920 

Ser. 126,774. (CLASS 33. GLASSWARE.) Kon- 
1isH1t Kotakupo & Co.,’New York, Filed Jan. 
3, 1920. 





Particular description of goods.—Watch-Crystals, 
’ Claims use since June 1, 1919. 

Ser. 128,046. (CLASS 27, HOROLOGICAL IN- 
STRUMENTS.) Rosert J. Macuer, New 
York, Filed Feb, 6, 1920. 

No claim being made to the exclusive use of the 
expression “14 K” apart from the mark as shown 
in the drawing. 


Xo 


Particular description of goods.—Watchcases. 
Claims use since Jan. 21, 1920. 

Ser, 130,772. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.)  Pets-Jones, New 
York. Filed April 7, 1920. 

No claim is made to the words “Perfect Jewel- 
ry” apart from the mark as shown in the drawing. 
Particular description of goods.—Jewelry for 


PELS — JONES 








RFECT EWELRY 


Personal Wear, not Including Watches. 
Claims use since March 15, 1920, 

Ser. 138,654. (CLASS 14. METALS AND 
METAL CASTINGS AND  FORGINGS.) 
ARNOLD ScCHROETTER & Co., New York. Filed 
Oct, 21, 1920, 


[EYVER\WITE 


Particular description of goods.—Gold Alloy. 
Claims use since about Oct. 8, 1920. 








Trade-Marks Published Dec. 21, 1920. 


138,245. CERTAIN NAMED ARTICLES OF 
JEWELRY. L. E. Garricus & Co., Newark, 
N. J. 

Filed April 8, 1920. 

LISHED JUNE 15, 1920. 

138,278. ENGAGEMENT AND WEDDING 
RINGS. Crarence A. Kine, San Francisco, 
Cal. 

Filed April 26, 1920. PUB- 
LISHED SEPT. 7, 1920. 


138,323. SILVER-PLATED FLAT-WARE AND 


Serial 130,828. PUB- 


Serial 131,638. 
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SILVER-PLATED TABLEWARE. 

Community, Ltp., Oneida, N. Y. 

Filed Jan. 28, 1920. Serial 127,603. PUB- 
LISHED SEPT. 7, 1920. 


ONEIDA 





UNITED STATES PATENTS 





Issue of Jan. 4, 1921 


1,364,195. CHAIN AND PENDANT SUPPORT 
FOR PERSONAL WEAR. Henry A. 
Harrer, Portland, Oreg. Filed June 11, 
1919. Serial 303,439. 5 Claims. 

A device of the kind described, comprising two 
legs united by a resilient bend to form a clip, 








one of the legs being provided with a terminal 
loop for the accommodation of a charm, and with 
a runner completely formed in said leg for the 
reception and loose accommodation of a chain. 
1,364,594. BOX. Apgtserr A. THomas, Chicago, 
assignor to Crescd Mfg. Co., Chicago. Filed 
Sept. 13, 1918. Serial 253,854. 2 Claims. 
A box comprising a body and cover, each hav- 
ing sides, a hinge comprising members respectively 





secured to sides of the body and cover, and a 
collar in and extending around the sides of and 
having portions thereof extended between one of 
the hinge-members and the side of the body and 
secured in-the body thereby. 

1,364,625. WATCHMAKER’S TOOL. BernHarp 
Epwin Eriksen, Washington, D. C. Filed 
April 5, 1920. Serial 371,451. 4 Claims. 

A watchmaker’s tool having a spindle, a disk 
mounted on the spindle, adjacent one of its ends 
and having on its operative face an annular sur- 





face of abrasive material located in advance of 
the end of the spindle, a tool holder, means for 
removably securing the same to the disk, and 
means for securing any one of a number of in- 
terchangeable tools in said holder. 

1,364,724. CLASP. Amr Cornu, La Chaux-de- 





Filed June 11, 1920. 
Serial 388,167. 5 Claims. 
A bracelet clasp and the like comprising pivotally 


Fonds, Switzerland. 
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connected members, and resilient devices con- 
nected to certain of the pivotally mounted mem- 
bers and coacting with the pivots thereof for 
yieldingly maintaining the members of the clasp in 
both a closed and open position. 


1,364,742. SCARFPIN GUARD. Jesse Frierson, 
Atlantic City, N. J. Filed June 11, 1920. 
Serial 388,319. 1 Claim. 

A scarf pin comprising. an elongated spring of 
U-form having parallel arms transversely curved 
with their concaved sides in opposing relation, 
gripping tongues extending inwardly from the 
free ends of the arms and having their outer ends 
curved laterally and formed integrally with the 
free ends of the arms, the tongues being arranged 
in abutting relation and provided in their opposing 
sides with grooves adapted to receive a pin and 
extending into the curved outer ends of the 





tongues to prcvide a guide adapted to facilitate the 
insertion of the pin between the tongues, a cork 
located between the arms wholly within the plane 
thereof and having the end adjacent the inner 
ends of the tongues spaced inwardly from said 
ends¢ of the tongues and having its other end en- 
gaging the web portion of the spring connecting 
the arms, the sides of the cork being convexed and 
received by the concaved sides of the arms to 
hold the cork in place, a casing closed at one end 
in which the spring and cork are arranged, said 
web portion engaging the closed end of the casing 
and said arms engaging the side wall of the cas- 
ing, and an inwardly directed flange at the open 
end of the casing and engaging the curved outer 
ends of the tongues. 


DESIGNS 


FREDERICK J. 


56,854. RING. Binver, Detroit, 











Mich. Filed May 7, 1920. 
Term of patent 14 years. 


56,856. RING OR LIKE ARTICLE. Martin L. 


Serial 379,678. 
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Gos 


Bowpen, Brooklyn, N. Y. - Filed May 7, 1920. 
Serial 379,674. Term of patent 14 years. 
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Louris Farner, New York. Filed July 9, 1920. 
Term of patent 3% years. 
BUTTON 


Serial 395,154. 
EMBLEM, PIN, 
LAR ARTICLE. 


56,871. 


Brocklyn, N. Y. 
304,363. 


56,874. 


Seekonk, Mass. 
303,244, 


RING. 
assignor to Eisenstadt 


56,878. 


Me. 


EpwIn 


Cc. 








ANDREW 


Mfg. 


S. 





Filed June 10, 1919. 
Term of patent 7 years. 


Jacoz A. Jacors, St. Louis, Mo., 


o., 


OR SIMI- 
HEATHCOTE, 


Filed June 14, 1919. Serial 
Term of patent 7 years. 


WATCH FOB. 


HoKANson, 


Serial 


St. Louis, 





Filed 


May 1, 


1919, 


Term of patent 3% years. 


56,890. 


OR 


SCARFPIN, 
BUTTON, 
ARTICLE 


RING, 


OF 


Serial 


BREASTPIN, 
MEDALLION, 


294,087. 


HATPIN, 
BADGE 


SIMILAR NATURE. 





Jane Deeter Rippin, New York, 
Girl Scouts, Inc., New York. 


1920. 
years. 


Serial 


389,242. 


Term 





assignor to 


Filed June 15, 


of 


patent 14 
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UNITED STATES TRADE-MARKS 

[The following trade-marks have been 

entitled to registration under the Act of 

1905, and are published in ccamplhance 
f said <Act.] 


adjudged 
Feb. 


tion 6 of with See. 


Trade-Marks Registered Jan. 4, 1921 


138,700. BAR-PIN FOR MEN’S SOF 
LARS. Joun S. Sampson & Son, New — 
Filed February 13, 1920. Serial 128,37} rene 
LISHED AUGUST 24, 1920. an 


138,732. CERTAIN NAMED NEEDLE 
BUTTONS, PRUCKLES, THIMBLAS 
CLASPS AND COAT HANGERS Wan 
& Co., Prague, Bohemia. — 

Filed July 29, 1919. Serial 

LISHED JULY 13, 1920. 


138,733. CERTAIN NAMED NEEDLES, PINS 
BUTTONS, BUCKLES, THIMBLES 


121,077, PUB. 


CLASPS AND COAT HANGERS, w 
& Co., Prague, Bohemia. — 
Filed July 29, 1919. Serial 121,081. Ppyp. 


LISHED JULY 13, 1920. 








Connecticut Notes. 





The Williams Bros. Co., Glastonbury, hag 
resumed operations. It had been shut down 
since Dec. 24. 

The employes of the New Haven Clock 
Shop have been notified that the plant, 
which closed just before Christmas, will 
not open until Tuesday, Jan. 18. Originally 
it was planned to close the shop until Jan, 
11. 

The Manufacturers’ Association, of Meri- 
den, which includes the manufacturing con- 
cerns of both Meriden and Wallingford, at 
its meeting, recently, announced declarations 
of principles on the basis of the “open 
shop.” 

The jewelers of New Haven have signed 
circuiar letter to their representatives and 
senators at Washington, D. C., in accord- 
ance with the request made by the Jewelers’ 
Vigilance Committee, of New York, and are 
also sending checks to A. L. Brown, treas- 
urer of this committee, to finance the work 
now being conducted under the supervision 
of the committee to fight the proposed in- 
crease in revenue tax on jewelry from 5 to 
10 per cent. The work is being done under 
the supervision of Samuel A. Kirby, of 
Samuel H. Kirby & Sons, and Herman C. 
Eichorn. The following signed the letter 
to the Congressmen and subscribed to the 
financial aid of the committee: Samuel H. 
Kirby & Sons, Wells & Wikander, S. Silver- 
thau & Sons, Insull & Crabb, Knox Ray & 
Co., Lagrenade, Michaels-Maurer Co., Bi- 
jou Jewelers, Metropolitan Jewelers, A. A. 
Perry, Elias Glouskin, Glouskin & Fox, G. 
E. Marsh, A. M. Paul, E. Lundblad, P. 
Suttin, Guarantee Watch Co., C. Leirzapf, 
C. H. G. Durant, L. Fry, L. Pearlin, Pani- 
koff, D. H. Raphael and H. C. Eichorn. 


Canada Notes. 











The Canada Watch Co. 
Montreal. 

Henry Bloomstone, jeweler, of Montreal, 
recently sustained a fire loss. 

Z. Auerbach & Co., Ltd., wholesale and 
retail jewelers, of Montreal, have keen in- 
corporated under the laws of Quebec. 

At an early hour one morning recently 
the jewelry store of E. D. & A. E. Smith 
Magog, Que., was broken into by burglars 
who carried off goods valued at $2,000. 
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